
EMPLOYMENT AND INCOME IN THE URBAN 

INFORMAL SECTOR; A CASE STUDY OF KA TIKALA 

PRODUCERS IN ASSELA TOWN 

" 

A Thesis submitted to 

The School of Graduate Studies 

Addis Ababa University 

In Partial Fulfillment 

of the Requirements for the degree of 

Master of Arts in Urban Geography 

By 

Tesfaye Wolde 

June, 1999 

a t:l{; 

, c. I ~ • '&~~ 
.~~-~~ 



ADDIS ABABA UNIVERSITY 

SCHOOL OF GRADUATE STUDIES 

EMPLOYMENT AND INCOME IN THE URBAN 

INFORMAL SECTOR; A CASE STUDY OF KA TIKALA PRODUCERS 

IN ASSELA TOWN 

By Tesfaye Wolde 

College of social science 

Approved by Board Examiners: 

Chairman, Department Graduate committee 

~ . 
~~-----------------~~ 
Advisor 

Examiner (External) 

Examiner (Internal) 

Signature 

-------~-----
Signature 

Signature 

Signature 



ACKNOWLEDGMENTS 

lowe the deepest gratitude to Dr. Solomon Mulugeta, my thesis advisor, who starting from 

the very conception of the idea to its realization has given me his substantive advice and 

comments. Dr. Solomon has devoted his precious time and taken a great care to improve the 

content of this paper and tirelessly review the draft . Had there not been Dr. Solomon' s effort, this 

study would not have been finalized . 

I would like to express my special thanks to Dr. Tesfaye Shiferaw for his valuable 

comments on the draft of the thesis. My thanks also goes to Dr. Kailash Nath Sing, Ato Esayas 

Sahilu, Ato Tessema Bekele, W /o Nigist Haile (AlHead in Women's Affairs in MTI). 

I have the highest regard for the staff ofFeMSEDA, CSA; MTI; MOLSA of Arsi Zone, 

Municipality of Assela, and offices of the study kebeles. 

T would like to extend my thanks to my mother, W /o Zenebech Densemo, to my 

brothers Ato Getachew Wolde and Ato Shiferaw Wolde, to all my sisters, and to my friends Ato 

Abayneh Lema. It gives me pleasure to express gratitude to Zelalem Tulu, Temesgen GlHiwot, 

Legese Adane, Kassa W /Senbet , Senbetie Toma, Yaekob Metena, Getahun Tadesse, and A1em 

Bogale who in one ways or the other shared pains in the course of the study. 

Finally, heartfelt thanks goes to my wife Elfinesh Tadesse and to my children 

Fitsum Tesfaye and Lidya Tesfaye who suffered from neglect during my stay in this post graduate 

Program. 



AAU: 

ACC: 

AERC: 

CSA: 

ECA: 

EHC: 

List of Abbreviations 

Addis Ababa University. 

Assela City Council. 

Mrica Economic Research Consortium. 

Central Statistical Authority. 

Economic Commission for Mrica. 

Ethiopian Handicrafts Center. 

ECD: Economic Co-operation and Development. 

EMPDA: Educational Materials Production and Distribution Agency. 

EWA: Ethiopian Women Association. 

FeMSEDA: Federal Micro and Small Enterprises Development Agency. 

HAS IDA: Handicrafts and Small Scale Industries Development Agency. 

ILO/J ASP A: International Labour Office/J obs and Skill Programme for Mrica. 

MEP: Micro Enterprise Project. 

MTI: Ministry of Trade and Industry. 

MOLSA: 

MSE: 

Ministry of Labour and Social Affairs. 

Micro and Small-scale Enterprise. 

ORSOPEDB: Council of Regional State ofOromiya, Planning and Economic Development 

Bureau. 

SPNNR: 

TGE: 

Southern People Nations and Nationalities Region. 

Transitional Government. 



, 

Definition of Terms 

The definitions of the terms below which are used in the study are adapted either from 

various reports, of census results of the CSA or from dictionaries or from related literature or 

from elderly people of Assela. 

'Amhara' - An ethnic group in Ethiopia to which the noble class belonged to in the past. 

'Aroge Arada' - Local name of old part of the town Assela. 

'Distributors (Gelbachs)' - Wholesale traders ofkatikala. 

'Difdif' - A blend (Mixture) of in gradients which is ready to be boiled and give katikala. 

'Equib' - Rotating fund among members raised on a weekly or monthly basis with the objective 

of self-help. 

'Gulit' - A place where women stay out and carryout their trading activities mostly sitting in the 

open aIr. 

'Guraghe' - An ethnic group in Ethiopia that is mainly known to be involved in business 

undertakings. 

'Hod-Kurtet' - Stomachech. 

'Injera' - A pancake like bread made of cereal and traditional stable food in most households. 

'Idir' - An association organized by a surrounding people to help each other during when a 

member suffers from death of himself or relatives. 

'Insira' - A clay pot used to contain liquid (usually water) and in this case used to boil the difdif. 

'Katikala' - Local drink made of cereals, an equivalent ofjin' or 'Vodka' . 

'kebele' - Urban Dweller's Association formed by the military regime in the late \970's. 

'koda' - A metallic (usually Aluminium) small container that contains up to two litters ofliquid. 

'Kimit' (,Wushima') - Concubine. 

'Kum-Ker' - A women who can not get husband. 

'Lekso' - (Mooring, lamentation, crying) dead persons effects displayed at funeral or at whom. 

Mahiber' - An association, self-help or group. 

'Mesheta betlMetet betl' - Public house or bar. 



'Medfiya' - A smaller clay pot with its own mouth and a small opening on its side and put (being 

inverted) on the mouth of the 'Insira' to close it. 

'Mesabiya' - A tube (a bamboo) used to transport the distilled katikala from the 'Insira' to the 

'koda'. 

'Serg' - Wedding. 

'Shermuta' - Prostitute. 

'Tej' - Local drink mainly made of honey. 

'Wohni-sefer' - Part of the town around jail, penitentiary. 
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ABSTRACT 

The purpose of this study is to assess employment and income generating capacity of 0ir:;P in Assela town. In order to achieve this, a multi-stage sampling procedure was 

emp oyed. On the whole useable questionnaires were collected from 200 katikala 

producing households in six systematically selected kebeles and 30 katikala distributors. 

In order to achieve the objective, both descriptive and statistical analytical tools 

have been utilised. Pearson 's product moment analysis model was employed to see 

determinants of income in the activity. 

The finding indicated that Katikala industry is found to support huge labour force 

(almost entirely of female) particularly in the production sector. The lack of job 

opportunity, family responsibility, insufficient family income from other sources are found 

to be the major pushing factors of the operators into the activity. The producers are using 

simple and rudimentmy tools and they work in in sanitary conditions. 

The finding filrther revealed that Katikala producers found to generate an average 

monthly income of I 02. 9 birr, while the distributors get avegare monthly income of 260.0 

birr. 

The problems of lack of capitals, their incom ({1m other sources and their family 

size found to determine monthly income of the atakana roducers. Similarly, investing 

capital" work experience and age of the distributors are found to be the principal 

determinants of income to this group. The problems of housing, fluctuation of cost of input 

and out put, infrastructural facilities and the rudimentary equpements used in the activity 

and the backward techniques of production are found to be identified constraints among 

the producers, where as the abcence of defined predetermined location for sale ~ 
lack and improper transportation are found to be constraints for the distributors. 



CHAPTER ONE 

1.0 Introduction 

At present the number of low income urban dwellers depending on various types 

of informal sector activities is increasing very fast. Once such activity which is 

attracting an ever increasing number of low-income people in the production and 

distribution of Kalikala, a widely use traditional drink. Kalikala is made of cereals, and 

as such it is very much similar to 'Gin' or 'Vodka' (Selamawit, 1994). Its alcoholic 

content is among the highest, 70-80% exceeding whisky's 45-50%. It is known by 

various names, the most commons of which ar ~d klilldufili. 

The production of Kalikala has now Assumed such as importance In many 

Ethiopian towns that they make a substantial income from j!s export to other local OL 

regional towns. Among the towns that are presently well known in the production and ..-

export of Kalikala are found Debre Sina, Debre-Birban, Arsi Negele, Bahi-D~r and 
<r ~ ...,. "< 

~ In this study an attempt is made to assess tbe significance of Kalikala productin 

as an informal sector activity in Assela, the capital of Arsi Zon.e. ofOromiya. 

According to the CSA (1996:35), the 1994 total population of Assela Town was 

B f which 14.83% were economically cy;ti~ . The vnemployed rate in Assela 

was 27.41 in 1994. Comparatively tbe national rate of unemployment was 15.57 occur 
.{ 

the same year. Of the total 9;93 conomically active populatlo males account fo~ ~~ :::::=- qp-

percent. The rate of unemployment for tbe males was 26.92 which tbe corresponding . ~ 

figure for female was 28. 14 percent. 

7 
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1.1Statement of the Problem 

1.1.1 The Problem In General 

The Ethiopian economy has been faced with serious problem during the last two 

decades due to various internal and external conditions. At the core of the economic 

problems were and still are structural distortions aggravated by wrong Jlolicies.. 

Today the economy of the country manifests itself in the predominance of 

sybsistence actULities, severe problems of unemployment, a narrow production base, 

deterred or neglected iI!!i",o"-,rm= al,--",se",c,-"to,,,r, environmental de~ion, lop-sided 
. ~ 

d~pment and "::.eak institutional capacity (S --::la"'m~a""w""it , 1994). ~~.4~? 
Research done to date shows that wage incomes of the urban labour force 

employed under such circumstances has failed to provide what at one time was already 

considered as a subsistence level of living. This has provoked the quest for additional - . 
income from the informal sector not only for the unemployed and the destitute but also 

for the urban wage and salary earners who found their salaries depressed as a result of 

the fall in their real income. As a result the majority of the labour force of Ethiopian 
r ~, 

towns earn their livelihood through a variety of informal activJ!ies. As Bjeren Gunilla 
,-

(1985:131) writes, "one can say that in Ethiopia, the informal sector was the economy, 

the formal sector as a generator of employment affecting only a minute proportion of 

." 
the entire population. 

A large number of operators, which generally are not recorded in the official 

accounts, carry out a large number of economic activities. Most of them are obscured 

and undifferentiated. The economic activities for most part are ul!!"egistered .-lind 

operating on a very small-scale and with a lc;w level of organization. Most of them , 
have very low level of~ductivity and income. 
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The ~ has conducted Q on the urban informal sector considering 

(!Orty-eight major ~n Qecember 199~ A?d it has set a national efinition for the 

informal sector operators, cottage industries/handicrafts and small-scale industries. 

Accordingly there were 2.84,911 informal sector oper~ and out of these ~ 

werEr§9 operators. It also indicates that of the !0al 730,969 work force that were 
i-1 

engaged in thrs-~ctor 64.92% were females while 35 .08% were males. 

Regarding the diversity of the informal sector activity, the survey indicated that 

a large number of the informal sector e were concentrated in a limited area of 

activities, i.e. 47% in manufacturing, 42% in trade, hotel and restaurant activities. The , 

remaining 11% of the operators are distributed among the other activities. From this it 

follows that of the total @Plo~nt in the informal sector 48.41 'li- were in 

manufacturing, 40.41 % were in trade, hotel and restaurant which together accounts for -------- . 

about 88% of the total work force in the informal sector. The residual , 11 .04% was 

constituted by operators in the remainin~~ajor industrial groups, i.e. agriculture )\ 

hunting, forestry and fishing, mining and quarrying construction transport, community P 
and personal services. 

The CSA survey (1996) also indicated that the output of the major industrial , 
"-

group, among many other light consumer goods, includes traditional drinks (Telfa and 

Katikala or Araki), and clothing (mainly weaving of cultural clothes and tailoring). 
t _ / 

The services given by trade, hotels and restaurants among many others include mainly 

pt;tty trade like 'gullit', small sh~s and other retail trade and sales of local drinks and 

food, while the majority of the operators in these groups of activities were~ -
In spite of its significance as a major provider of jobs, the informal sector has 

not received the attention of researchers and policy makers until recently. In fact it was 

in the recent past that a limited work started to appear on the topic (Tebarek, 1997). 

-Y PIP 
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The informal sector In, urban Ethiopia is operating without important 

institutional and legal fral+l{W.lork. "As the informal sector activities are often small 

scale operations, it is totally ignored by the government and other institutions. Since 

they operate in the absence of a responsible government body, the development of the 

sector has been arrest~"(Zenebework, 1993 : 1-2) 

The problem of how tC5the informal sector has been there for decades. 

Even today there is no consensus on how to define it. As it is irregular, flexible and 

convertible, the informal sector seems to be challenging or resisting the researchers to 

come to agreement on how to explain it, hence the uncertainty continued among policy 

makers. Partly it is due to its elusive nature that it is defined differently by di fferent 

bodies. For instance the CSA (1997 :2) has listed five criteria fOJ the informal sector. -. 
However the CSA (1997) more specifically has categorized kalikala production under 

what it calle an establishment defined as follows. 

The cottage !Handicraft manufacturing industries are usually 

located in household or small workshops and depend normally on 

own or family labour. Manual skill rather than machines play the -- ~ 
major role in the Production activity in these manufacturing 

industries. Thus cottage/ Handicraft manufacturing establishments 

includes mainly household type enterprise like production of local 

drinks, leather treatment and coating . of tanning, weaving of 

cultural cloths, tailoring, potteD' making, metals and tools ... etc. 

Regarding the profile of the informal sector in Ethiopia ECA, (1993) has 

grouped the activities in to three major layers each consisting of their own activities . 

Th~ group is itinerant micro enterprises. which is the lower-most layer of mostly 

single person, itinerant, unlicensed non-tax paying forms of self-employment in the . ----
retail trade and service sectors. The retail trade includes vending and street peddling of 

manufactured articles and crafts, food items, newspapers and lottery tickets mainly by 

4 
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institutional and legal fr.ame.wrn:k. "As the informal sector activities are often small 
t 
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youngsters. The business in the service includes shoe shining, laundry and cleaning 

services offered on quasi-door-to-door basis, entertainment services offered by two 

person traditional music bands, repair and construction services, pack animal 

transportation, consumer durable markets. These businesses are generally requiring 

less capital than any other informal enterprise, has much higher turnover rate of capital. 

These businesses are generally coJping mechanism.s.-feT low-income households with 

no other regular source of sufficient income. (ECA, 1993) 

~ 
The ~ group is indigenous micro-entelJlrises which form the second layer 

of the sector, these are residence based, fixed location enterprises that entirely depend 

on ~amily labour and in~igenous technology for the production of Lndigenous crafts 

work, food or beverages (in)era, tella, tel, katikala). It is usually the main source of 
, ' 

household incomt:. and has a much higher start-up or working capital than itinerant 

business, It operates in the context of an informal credit system and entirely depends on 

unskilled labour or the informally acquired indigenous skill of the head of the 

household , Low-income families are dominant in this layer due to the recent trends of 

falling real income by school dropouts, divorces, widows and younger family members 

of dependent age in itinerant business (ECA, 1993) 

The e layer of the informal sector in Ethiopia consists of the traditional 

micro-enterprises with fixed location, municipality licensed, tax paying, middle to high-. -
income growth oriented family business , Small restaur'!!).ts, trad~tional drinking halls, 

butcheries, green groceries, liquor shops, tea shops small retail shops and kiosks, taxi or 

coach services, average sized barber or hair dressing shops, laundries and photocopy 

shops are included in this layer (ECA, 1993) 

MTI (1997:2) stressed that "to curb unemployment and facilitate the 

environment for new job seekers and self employment a direct intervention and support 

5 



of the government is crucial." Thus it is very vital for the policy makers of the country 

that they should increasingly be concerned with the improvement of the sector. 

Selamawit 994:4-5) wrote: 

the urban informal sector in the context of most of the developing 

countries such as Ethiopia, is a means of creating emplo~t.-for 

the unemployed due to rapid population growth and job security. It 
~---:-----

is a means of income generation for the urban poor. Therefore, given -
proper government support and sustenance, it could be a springboard 

on which a self-reliant economy could be built. The sector therefore, 

deserves proper attention and investigation. 

To sum up, the role, behavior and nature of the informal sector is obscured and 

undifferent~ed even in the eSA's publications of the last decade. Furthermore there is .-

no consensus on how to group the activities in the sector. The occasional attempts ~de .... 

by individuals, governmental and non-governmental bodies to support the operators in 
.- :> 

the sector have failed to bring about the required change in the life of the people. Only 

few of the visible activities in some selected urban areas are commonly seen supported 

by those bodies. The majority of the small and invisible activities that support huge 

labour force of the urban centers are not taken into account. Furthermore, informal 

sector was for long regarded as antipathetic to the healthy development of the modern _ 

!SIloam)' 1I0t only by the ordinary people but also by policy makers. 

1.1.2 The problem In Particular 

The production and sale of home brewed drinks such as Tej, Tella and Kalikala .- . 

-----are known in Ethiopia for supporting a considerably large number o<2£an w~ 

The socio-economic position of kalikala production and distribution as an urban 

informal sector activity has not been clearly marked particularly by the policy makers . 

6 



Moreover the policy makers seem to be ~esitating to reco~e such activities as 

katikala production. This may be due to the huge labour force particularly of women 

monopolize production and sale of home-brewed beer and alcohol inespite of the rules ..J 

and regulations aimed to curtail such activities, and on the other hand, the negative ___ -
image for the Katikala by the society and the government. At present there is no 

written or stated statement that refers to the policy of the governmen5 towards katikala 

production and distribution. 

For the first time the CSA (1997) Report on cottage/handicraft Manufacturing 

industries survey has differentiated many of the invisible activities in the informal 

sector (like Katikala) and it has regarded the production and distribution of kafikala, as 

an Establishment under cottage/handicraft manufa~ng. Kafikala or Arake is 

recorded under manufacture of food products and beverages_ an~istilling, 

rectifying and blending of spirits; ethyl alcohol production from fermented materials. 

The report indicated that the total number of establishment tJnat,- UT:t;A, e./ 

was B9,z.719 throughout Ethiopia. Of this /6.9 7~ was shared by 

-distilling, rectifying and blending of spirits; ethyl alcohol production from fermented 
I 

materials called Difdif. Out of these 150,942 katikala producing establishments, 

63.44% were in rural areas while the remaining 36.56% were found in the urban areas . 
• 

The total number c(§5Our f~engaged in kafikala production in Ethiopia by 

1996, were 188,880 of which 97.6% were females . Similarly female are dominant in 
~, ........ 

th~ informal activities. Out of the total 74,892 workers engaged in katikala 

pr~ 98.23% were females indicating that the activity is almost entirely carried 

out by women (see Annex + 
The report also indicated that the total labour force engaged in private sectors in ------

that year were~,311 ,74 \ Of this 37.8% shared by labour force in the manufacturing of 

'-
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~products and beverages including katikala producers. The share of the labour 
< 

force engaged in katikala production wa~4~ 

1.2 Objectives of the Study 

The study aims at highlighting the importance of the urban informal sector with 

a specific emphasis on the kalikala production and distribution in Assela. Based on this 

general objective the study attemptsto achieve the following ~ives_ 
1. Assessing the origin, development and current magnitude of Katikala 

production in Assela. 

2. Examining the type of people engaged in Kalikala production and 

distribution in terms of sex, age, education, income, migration and marital 
..-- - -- - -< -

status. t! 
3. Examining the scale or size of Katikala production and distributi0!1 (export), 

for example in relation to its labour force absorbing capacity. 

4. Investigating theJevels and sources of investment in katikala production and 

distribution and examining who benefits the most: the producer or the 

distributor? 

5. Assessing the impact of .kalikala ProductiOl(~the production and 

consumption of non-traditional beverages and alcoholic drin~s 

8 



1.3 Research Questions 

With regard to the nature and role of the katikala· ill dIJ st r:J in Ethiopia in 

general and in Assela in particular, there are a number of questions that need probing. 

Owing to this, thus, it is important to determine the na!!!!e and operational mechanisms, 

~come and emp.!QYJllent in katikala production by answering questions pertaining to 

this activity. The most important questions that need to be addressed, thus are: 

What is the scale of operation of the katikala industry especially in relation --- .... 

to labour force absorption. What is the composition of the operators in 
/ "' 

terms of sex, age, marital and educational status etc.? 

2 What are the magnitude pattern and sources of investment In katikala 

production; for example in terms of initial and investing capital? Are there 

income variations between katikala producers and distributors? 

0 8 do the people&nter into this specific informal activity? Is it education 

or skill , or friends or relatives, or family responsibility, or the income, or the 

scarce employment opportunity that determines entrance to the sector? 

4 What is the level of income and saving? For example, are the incomes and 

saving in this activity above or below the subsistence level? 

What is the nature and extent of its linkage~th other modern beverage and --
alcoholic drinks? Is there competition between these two for market, for ___ :a: 

raw materials or for any other? 

6 From where do Katikala producers obtain the necessary inputs?> What is are 

the distribution of..lhei r glltp~ 

7 What are the const~fTecting the production and sale of Katikala. How 

can the constraints be tackled? Is there a_need for gOY!emlllli:rn!1tji.!}n~te~rv~en~ti!io~n:t.. 

in the sector, if so how can this be done? 
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1.4 Research to Methodology 

1.4.1 Types and sources of Data 

This study is based on data gathered mainly from nmary sources Secondary 

sources are also utilized. The techniques employed in gathering information are 

structured questionnaires, informal interviews, eSA's publications, documents and 

reports of concerned offices in Assela. 

The primary data was collected throug a q~. w~f 
questionnaires were used during the survey. was filled by 

kalikala producing households while distributors (the gelbachs) filled th® 

T@ qUestionnaire included questions pertaining to demographic, socio­

economic and operational mechanism and constraints affecting the entire business 

atmosphere. The other ' uestionnaire consisted of questions concerning mainly the 

details of business levels and conditions of the distributors. 7 
Various authorities and institutes like the eSA, MOLSA,Q'L: MTI, 

Municipality of A sse la, Io.cal kebele offices and other relevant agencies were consulted 

to get background information on the country's informal sector in general and the 

kalikala industry in Assela in particular. 

1.4.2 The survey And Sampling Design 

During the questionnaire survey, two main approaches to data collection were , 

used. @St kat/kala pmducing households werec=identified_and listed _by enumerators ~ '7., 

and assistants from kebele office,s Sec~he re.searcher himself identified and ' 

interviewed katikala distributors available in the kalikala markets . Both approaches, 
--

however, had some shortcomings. Tn either case a complete coverage of producers and 
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distributors was not possibl!e.. to achieve. This was due to the large and unknown , 

numbers even in t.he national counting systems of producers in each kebele . Besides, 

the ~tributors are ~ob~usy and do visit markets only <juring peak market hours. 
- ,.- ., 

Under these circumstances it was very difficult for both the researcher and the 

respondents. Thus only those who were available and willin to cooperate were asked 

to fill the questionnaires during the short time interval either before or after peak 

market time. 

The total sample Kalikala producing households and distributors, under study 

are not that large as compared to their actual figure. As shown in Table-I a total o~ 
~.~~-----------of the estimated 242 kalikala roducing househorcrs-were covered in the survey. Of the 

ere covered during the survey. This means that 

approximately 4.7 percent of the producers and 14.3 percent of the distributors were 
~ ~'--~---

covered by the questionnaire survey. 

In selecting the sample producers, 8 ample kebeles, 42.8% of all kebeles, 

were identified purposely by the researcher and selected staff members of the city 

council. Although no data was available, kebeles, 02, 03, 04, 05, 06 & 14, were 

~- -& 
reported to have mpre ~umber of kqlikala prodllcer~ than the other kebeles. rt (-d_ ~ 1;S 

In th~Ple areas (unit) ~ounded by roa~running north to . 

south and from margin to margin of each kebeles, were selected in the sample kebeles. 

And in the stage, the target sample producers were s$lected proportionally from 

each sampling area. 

However, the very nature of the study population and the absence of recorded 

data made systematic random samplinEo~le ~d rendered it~ andQ 

consuming. ~ 
':(t 
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,F~ve field assistants (enumerators) were listed and given two days training on 

the nature and details of the questionnaires and on the ways and procedures conducting 

the survey. 

The fieldwork was conducted in6~s. Th~started with preliminary 

survey of the study area, and it was conducted in the summer of 1988. In order to 

introduce and explain the purpose of the survey, the necessary contacts were made with 

wereda, kebefe and officers in~the city council and with concerned governmental 
~ .. --: r / 

offices. 

The ~hase run from 28th December 1998 to 8th of January 1999. During 

this phase the necessary preparations including the i1entification and d~termiRation...of 

the study Kebefe 's, The sample areas and representative katikafa producing households, 

as well the pretesting of questionnaires were accomplished. 

ThGJnd major fieldwork phase, which was the collecting of primary d~a 
from the representative producers, was undertaken for 12 days starting from 12th of 

Januaryl999. Thee and fourth phase took about ~a monthj n co!lecting data ftoTn-­

distributors. 
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Table -1 Distribution of sample kutikala producing Households in sample kebeles of Assela. 

Estimated katikala Proportion of 
Kebele Total Population Total Household producinj( H. h sample Households 

N % N % N % N % 
01 1,481 3.1 363 3.4 144 3.4 - -
02- 3,472 7.3 685 6.4 2'74 6.4 25 12.5 
03- 4,255 8.9 990 9.3 396 9.3 37 18.5 
04- 5,1 75 10.9 1095 10.3 437 10.3 41 20.5 
05' 4,345 9.2 1080 10.2 432 10.2 40 20.0 
06- 4,079 8.6 975 9.2 390 9..2_ 36 18.0 
07 5,636 11.9 1304 12.3 5Z2 ( 12]) - -
08 2,507 5.3 536 5.1 21S 5.1 - -
09 5632 11.9 1164 11.2 466 C'1J..2--' - -
10 3137 6.6 733 6.9 293 6.9 - -
)) 1684 3.6 370 3.5 148 3.5 - -
12 2207 4.7 513 4.8 205 4.8 - -
13 1055 2.2 238 2.2 95 2.2 - -

14- 2728 5.8 561 5.2 2)4 5.2 21 10.5 
TOTAL 47,393 100.0 10605 100.00 < 4242 100.00 200 100.00 

Source: CSA, 1996 census rellort. 
-Sample Kebeles 

1.3.3 Quality of Data and method of data analysis 

Quality of data is of paramount important in any survey. It is particularly so in the 

studies of informal sector activities where respondents are more sensitive, for example 

about income. Thus attempts were made to. check the quality of the survey. 

Accordingly meetings were held with the field assistants to discuss and find 

solutions for the problems they countered. The researcher personally supervised the 

survey in the field , by making visits to some of interviewed households and checking _ 

the fi ll ed in questionnaires. Special c~ was taken during the survey to check the most 
~ . ~ 

common errors in the es~imation of incQ!D.e and.. working capi~ by repeating the 

questions in different ways and by spending more time with the respondents and 

assessmg their overall-working atmosphere. Both descriptive, statistics as Simple 

correlation analysis were employed to assess the effect of social and economic factors 

on the levels of income earned from the production and distribution of katikala. 
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CHAPTER TWO 

2.0 Review of the Related Literature 

2.1. The Concept and Definition ofInformal Sector:-

According to Charmes 1. (1990) the concept of the informal or 'non-structured' 

sector first appeared in economic development theory in the first work undertaken in 

ILO's World Employment program early in the 1970's. It was Keith Hart who first used 

the term in his study Urban Poor in Accra (Ghana) in 1973 . However, the ILO report 

on Kenya (lLO 1972) launched and popularized the concept (Cheema, 1993). Prior to 

the I 970s, the informal sector was not regarded as a distinct socioeconomic group but 

rather as a part of an assembly of traditional backward and unproductive activities 

operating at the margins of developing societies (Charmes 1., 1990). 

Despite the popularity of the term informal sector, its precise or concise 

definition continues to elude both policy makers and persons targeting practical 

assistance to the sector. There is no consensus or no common definition of the term. 

Being dynamic and heterogeneou~ informal sector is adaptable to changes and 

therefore tends to adopt some of the features or traits of fo~ect@r enterprise 

(ILO/JASPA, 1992). Teki M. & Thomson I.B .(1982) have supplemented that since its 

very nature is that it is unorganized, flexible and mob.!.!> the informal sector can ~be 
~ 

neatly described. 

Among the multi-criteria definitions are those given by ILO Report on Kenya 

(1972) and by S.v Sethuraman (1976) are common in the literature. The first ILO 

Report, identified even criteria ' ; ease of entry, unregulated and competitive market, 

reliance on indigenous resources, family ownership of enterprise, small scale of 

operation, labour intensive and adapted technology, skills acquired outside the formal 
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school system"(ILO/JASPA, 1993). Recently, World Employment Report 1998-99 

(ILO, 1998:21) has put it as follows; 

The informal sector encompasses largely 4,!lJ:e(ognized, unrecorded 

and IInreg)llated wall-s~e activities. It includes small enterprises 

with hired workers, household enterprises using family labour and 

self- employed. Production process characteristically rely on high 

levels of working capital as against fixed capita Forma contracts 

between buyers and sellers are rare and the often invisible activities . 
involved usually f,&1 below or outside of the fiscal net. 

Although informal sector economy is universally known for its to operation, 

there IS yet no general economic theory that can explains its behavior and-­.. 
functioning mechanisms 31Ppropriate to all countries of the world. This among other 

things could be due to lack of universally accepted definition of it. Lack of interest by 

policy makers and social scientists to conduct research on the area have also 

contributed to the I,ack of consensus. (Salamawit, 1994). 

The socioeconomic reality in the developing countries shows the informal 

sector is not tempor~1 and short-lived to phase-out with time. On the contrary studies 

made so far in the developing countries have indicated that the operators in this sector 

are found to u.;;e it as a stepping stone to more lucrative businesses. 

2.2 The Role oflnformal Sector In Economy 

ILO/JASPA, (1993 :10-11) stated that "It needs to be emphasized that while the 

formal sector is dwindling, the informal sector is growing at a faster rate." The 

informal sector is flourishing in the fact that it is providing a number of advantages to 

the developing countries. The common bene@s it contribute to economies of countries .. 
mentioned in the literature are the following: 
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a. The role of the informal sector was significant in ~lleviating l!!!!le-sca l~ 

,.lloverty in the Urban centers during economic crisis. 

b. Informal sector activities become a major CQ!Dponent of the "survival 

strategies" which were adopted by most households in order to cope 

with their declining welfare (supplemental income or part-time job for 

wage and salary earners.) 

c It acts as a remedy for the !Inemployme~roblem in many developing 

countries. 

d It makes contributions to GpP growth. 

e All the informal sector activities cater for the basic needs of the urban _._----------
population. These needs take up the largest share of the incomes of the 

budget of urban dwellers in the country. It is obvious that the informal 

sector is important for the survival of the urban people and it provides 

sllch basic needs at a lower price than the formal sector. 

f Its ability to use simple and appropriate technology to the resource base - ---/ 
of the communities helps to it to produce jobs at lower cost. 

g It plays important role in the de~elopment of indigenous 

entrepreneur1!:tip in many African countries. 

h They engage in activities that tap resources, which would other wise .--
remain unused and accelerate capital formation (ILO/JASPA, 1993, . - ~ 

Cheema, 1993). 

2.3 Linkage Between Formal And Informal Sectors 

Natural it is that is linkage between the formal and informal sector. Formal and 

informal sectors have several linkages, of which the most important are; the Backward 
r- --
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and Forward linkages, vertical, consu~1lJ and tech~ linkages. The growth f '/ ~ r I ..,-- _______ 

potential of the informal sector critically depends on the formal sector (ILO 1987: 12). 

According to Getachew M., cited in Abdulhamid (1994), t~ward Lin~ 

involves supplying of inputs such as machines, equipment's and raw materials to the 
~ 

informal sector~ is the reverse of this in terms of, for example, sales _ 

by opening markets for the products in the formal sector. The TLO studies indicated 

that the~Ption hnkag ::Jkes place when households ear3ing incomes from the 

jormal s~tor consume infi:ll:ma.hsecto[ JlHldu£!S, or vi£s-y~a . The ~nOIOgical 

' ~es on the other hand entails tbe flow of equipment, know-how and skills f.allll..-

the formal to the informal sector. 
~ 

There is alsotyertical li~between the agricultural sector and informal 

sector employment in the urban economy due to the concentration of informal 

businesses in retail trade in agricultural products and the food processing, textile and 
cc_ .. ~ 

leather industrie~n informal manufacturing. (ECA, 1993). 

These linkages or interactions between the two sectors may not always be 

smooth; sometimes .hidden and hostile , frictions can occur between them. Hence the 

~arch for market and resources are seen to be the t~o major areas o~etitielt.J 

between the formal and informal sectors. The relative lower cost of a product in the 
, -

informal sectors, as a substitute of product of formal sector, _ urban and rural poor 

to the market. At this stage it is important to emphasize that t~e demand and supply of 

Fatikalq over the modern alcoholic bevera~ manufactured in industries can be taken 

as an instance for~t compel1tlo~atikala (Araki) is widely uJed by the rural and 

urban poor (ECA, 1991) . . 
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2.4 Employment in the Urban Informal Sector. 

According to Tegegn cited in FeMSEDA (1998), manpower is the primary resource 
. ~ 

in the production and service sector. In most developing countries including Ethiopia, 

there exists a chronic and over worsening ~mbalanci: between d~mand and supply oL 

labour. 

Unemployment has now become chronic and intractable in nearly every --.. 

developing country It is the most serious consequence of economic cricis and the 

problem that needs the most immediate attention (Cheema, 1993). Informal sector in 

the Third World is so important that it generates employment particularly for the urban 

poor. It plays an important role in economies of these countries by absorbing the 

surplus labour forc..e.(ILO/JASPA, 1992,). Regarding this MTI (1997:2) stated that , 

"informal sector or Micro-scale activity is characterized by highly diversified activities, 
• 

which can create job opportunities for a substantial segment of the population. This 

indicates that the sector is a quick remedy for unemployment" 7 . . 
In line with this Charmes (1990), has said "it is a pocket of underemployment 

with l~w-productivi~nd low pay activitie~ which served merely to reduce the urban 
,-

labour force. In other words, it was simply the urban transition of rural 

underemployment" Similarly Vandemoortele 1. (1991:10) has explained the 

significance of the sector as: 

The informal sector IS increasingly becoming the employer of last 

~n urban Africa. Since the modern sector absorbs only a minute 

fraction of the new comers to the urban labour market, the 

overwhelming majority of the incremental urban labour force must 

necessarily be absorbed in the informal sector. The informal sector is 

clearly playing the sauce of urban labour sponge. 
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The people joining this sector are with low skill s, usually school drop-oul§. and 
~ 

rural-urban migrants, and the sector is of family ownership of the means of production, 

~o hired wage labour, un~xedJ u~ted and unlicensed, due to WhiCh e this 

sector i~ As a result, the larger proportion of the urban labour force of Africa is 

engaged in informal activities . ... 
The informal sector also plays significant ~conomic role jj1 the urban as well as 

rural areas of Mrica, by p~oviding goods and services in conformity with the needs of 

the population. But their true significance is obscured by the fact that these activities 

are either not covered or not properly differentiated in the national accounts. 

(ILO/JASPA, 1985). 

Mery Tadesse (1990) has declared that "it is being realized that ~~ 
informal sector is proportionally greater than any other regions and expected to rise in 

'" --
the future ." And the informal sector is a major provider of urban jobs, According to 

World Employment Report, 1998-99, "In S as a whole informal employment 

accounts fI over 60% fthe total urban emplo ment. And among individual countries 

for which statistics are available, the figures reach 57% in Bolivia and Madagascar, 

53% in Colombia, 56% in Tanzania, 48% in Thailand and 46% in Venezuela." (ILO, 

1998: 21). Getachew A (1996: has estimated that" early 60'Zl: of the urban labour 

force is assume to be engaged in the informal sector i~a'> 
• The u an informal sector ~condu~ CSA in May 1996 in 

Cfu~h; lected major towns of Ethiopia. The result of the survey indicates that the 

urban labo r force employed in the sector was 730,939; of which 64 .92% were women .... 
while the maining 35. 8% were men (CSA, 1997,). It is also indicated that there were 

584,913 informal sector activity operators and small scale manufacturing 

( 
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industries respectively, which absor~ 739,898 labour force of the urban centers under 

study. 

According to ILO/JASPA report cited in FeMSEDA(1998) by 1985 the 

potential entrants into the labour force were J:-,". ~3 -'.m:.:.i:.:.l1:.:.io=-n....-w-..:.:hile those who left the labour 

force were 0.3 million. It was inferred that in one year alone 1 .. 0 million potential job 

_seeke~ere estimated. And 1995 estimated it to increase to 1.2 million per year. 

2.5 Policy Framework for Informal Sector Development. 

According to ILO/JASPA (1993) the scope of the informal sector ranges over a 

wide spectrum, most of which have their counterparts in the formal sector. Thus it 

would have been inappropriate to use the nature of the activities to define the informal 

sector. It would be partly due to this that the activities are "ignored, rarely supported, 

often regulated and sometimes actively discouraged ." 

ThB ector has I~w labour force absorbing ca~ but it has received 

the attention of policy makers. On the contrary being considered as the sponge to 

absorb the entrants to the labour force which includes the unemployed, the redeployees 

and retrenches, theeor~sector has received Ilttle attention from the govern~s. 

(Zenebewerk, 1993 3) 

At present, from being neglected by governments, for their backwardness, and 

ignored by social scientists because of 'over sight' or 'lack of interest' it has become the 

focus of attention, at least periodically, by governments and of rather more sustained, if 

sometimes a dilatory attention by social scientists (ILO/JASPA, 1993). 

Today, directly or indirectly, most of African countries have shown concern 

over their informal activities particularly over the(~lcro and_small~ 
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(MSEs). And it was increasingly attracted the attention of development planner~ and 

po~roughout the Third World. 
e 

According to Tegegn cited in FeMSEDA (1998) the Federal Government of 

Ethiopia has realized the shortcomings of the past policies and their impact on the 

formal sector in general and MSEs in particular. In line with this the former HASIDA 

and the latter DAHSI, have been established as FeMSEDA by proclamation to promote 
< . 

and enhance Micro and Small enterprises. 

To sum up almost all of the studies made on the informal activities, so far, are 
c . 

alarming or warning that the governments of developing countries should increasingly 

be concerned with and should have urgent agenda that can integrate development 
r-------~--~--~ 

bearings informal activities with their development plans. Reluctance is the other 

choice; the result of which will be fatal; looking at their growth being strangulated by 

resulting economic, social, physical. .. etc problems in those countries where the 

activities are undertaken in such uncoordinated, haphazard fashion. At this stage it is 

important to disseminate the message by world Employment Report, 1998-99; 

In the developing countries today the majority of new jobs are being 

created in the so-called informal sector. Concerted action is required 

to improve the incomes, Productivity and working conditions of very 
' .- -

large and growing number of workers involved. Where institutional­

support exis~ and a~cess to affordahle credit is availabl~ 
can make a big difference. (ILO, 1998: 21). 

Zenebework (1993), similarly, has pointed out that till now the informal sector 

has been totally ignored by Ethiopian governmel)t and institutions. But henceforth, 

there is a need to create a responsible organ for this sector of the economy. The sector 

could develop and grow and finally graduate to the formal sector given condut lve 

~ \1 -
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environment for these operations. Any delay or absence of such responsible institution 

for this sector would be seriously impaired. 

omen in Informal sector 

The aforementioned literature shows opposing views on the necessity of 

~-----:?or the success of the operators in the informal sector. According to Tebarek 

(1997) there is some confusion on the role of education for the informal sector. 
( 

We/ther a certain I~vel of education, particularly formal, is necessary or not for , 
informal sector participants is debatable 

There are cases, however, where the majority of informal sector operators had 

no schooling. Fowler (1990) in his Freetown informal sector study, pointed that two· -
.}.hird-ofthe labour force had not attended any schooling education. 

Few studies made in Ethiopia have favored the second group. For instance 

Selamawit (1994) marked the i~significance of the formal education for the informal 

sector operators, informal women e Likewise Tebarek(1997) in his study of 

Leather Shoe Making Enterprises in Addis Ababa, observed insignificant relationship 

between education and proprietors income. 

The ECA report on Ethiopia's urban informal sector also indicated that ~~ 

constitute the largest segment of the work force of the informal sector with share 00 
percent against a share o@ percent of the total employed population in the formal 

sector. The report also indicated in the informal sector the share of women work force 

is in the order of 56 to 60 percen0 n the itinerary and indigenous business sector. 

In Ethiopia, the labour force engaged in informal sector are. unskilled with ~ 

productivity, hence they earn enough only to subsist Mulumbebet (1995:6) has 
~----

highlighted "in developing countries like ours, most of the entrepreneurs are not . -
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innovators rather it can be said that they ar imitators of the existing enterprise hence 

Meager income and poverty is making vicious cycle." No saving at all by such people . .. , -

C raditional alcoholi~ are going to be one important means of income 

particularly to the urban poor. Studies made in different countries of Africa have 

indicated that there are numerous locally manufactured drinks. In the past they were 
~ -

used for traditional purposes, but nowadays these liqueurs are means's to tackle the 

worsening economic condition of households. Hansen T.K. (1989:143-150), in his the 

study of Black Market and Women Traders in Lusaka, has found out hat "the urban 

single and heads of household women fl!onopolized the scale of home brewed beer and 

alcohol, sometimes coupled with sexual services. " Similarly Kyomuhendo B. (1991) 

studied women in petty commodity production and commerce in Uganda and found 

that: "brewing and selling traditional beer (locally called Kwete & TonIa) and crude 

Waragi (Local Spirit which is similar to Katikala or Arakie) were among the activities 

in the informal sector." 

According to Yeshimebet (1998), the majority of women in the I}Iral towns of 

Ethiopia engage in various informal activities from which they get very low level of 

income. They carry out production and commercial activities which include domestic 

brewing such as 'Tella', 'Tej' and 'Arakai' , petty trade CGl/lil '), spinning, small scale 

cateri ng ... etc. 

The painful socioeconomic problems generated and enhanced by the economic 

crisis of Ethiopia largely rest on the shoulders of women. To cot with the burden and 

sustain the subsistence level , they work in whatever activity regardless of suitability, 

sanitation and security. Merry (1990) highlighted that "the informal sector in general 

and small items selling in particular enable many orne to carry out their ultiple role 
f 

through and in the process they may f~e several proble~s . " Dat-Bah, cited in 
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Selamawit (1994 :33), stated tha~ the informal sector are at a ~dvantage 
compared to male operators. The women operate under unsanitary, ,extremely difficult 

hostile environments, which make them vUherable to various types of disease." 

2.7 Saving Mechanism 

One of the major reasons why informal sector in African countries, like ours, is 

l;\nable to invest I~rge in capital is the lao.. c:.ck~o..::f_a::.c:..:c:..:e.::.ss:....:t.::.o_i:...n.::.s.:...ti.:...tu.:...t.:...io:...n..:.a_l _c:...r.:...ed_i_1._ It is 

particularly difficult for women in the informal sector to have access to credit due to 

~at lead to .gender disparitie~. As a result the traditional informal sector 

savings and credit scheme ie. Equb, Edir and Mahiber are widely used by such people 

(Dejene; 1993) 
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CHAPTER THREE 

3.0 Institutions and Informal Sector in Ethiopia. 

3.1. Historical Background ofInstitutions in Brief 

As mentioned earlier policy makers and planners in the developing countries 

started showing interest in the informal sector .actillities only recently. In Ethiopia, too, 

this sector has be~ect~n the development plans until recent years. In order to 

have insight of the policy frame works of the country regarding the informal and small-

scale activities, we shall attempt to make a brief survey of the recent history of the 

sector. 

The last three types of governments of Ethiopia have had their own distinctive 

influences on the national economy in general and/or on the private sector in particular. , 

During the rule of Emperor Hailesi lase, workers in informal activities and micro-

enterprises were humiliated and placed at the bottom of the social organization of the 
~. 

country. This has hampered the progress of the sector for a long time. Later on, 

however, Empress Menen, the wife of King Hailesilase, founded the first Eth iopian 

H~ndicraft center (EHC) i~8 bearing the. name Empress Menen Handicrafts 15 ff. . 
school; under the ministry of <;ommerce, Industry and Truism (DAHSI, 1996). The 

school was entrusted with the sole objective of giving skill up-grading for beginners 

and training to those engaged in handicraft activities (EHC; 1993). 

With the emergence of the milit8 egime (1974 - 1991) came a special 

institution known as the "Handicrafts and small scale Industries Development Agency" /1/1 :rr ,..S i::t:>,q. 

Ci-I~§ which was e~ablished in 1977 i EHC, 1983). It was a government 

institution established with the sole objective of fulfilling some of the needs of small-

scale industries and handicraft cooperatives with additional tasks of facilitating bank 
r 

credit and acqui sition of land, raw materials and construction materials. Ways and 

25 



areas of interventions of HASIDA on cooperatives and regional agencies were many 

(DAHSI, 1996) 

The objective f the post Derg conomic policy of the country is the gradual 

withdrawal of the role of the state (centralized) economy and the simultaneous rise of 

the role of the pri:0te sector. The st_~ro~n~g~l~in~k:.:a~g..:e.-:a:.n::d:..-i~n::.:te::rv.:...e::::n~t~io~n,-u",s",e""d,--be..vL--'-HO'-A-"S",ID=-:A-.:..... 

was n8 t harmonious )'lith this New Free Market (Economic) policy of the Transitional 

Government (TGE). Thus an adjustment program becomes necessary and the Ministry 

of Trade and Industry was given the power and duty to do so. As a result, HASIDA 

was r'!<placed by llA HSI which was put under the direct supervIsIon of the Ministry. 
. -' ~ '. 

(DAHSI, 1996) 

Consequent to the launching of the adjustment program Development Agency 

of Handicraft and small Industries (DAHSI) evolved in December 1994, with a clear , 

responsibility of meeting the growing demand of training, technical promotion and -
developmental acti yjties- of small scale industries and handicrafts (DAHSI, 1996). 

DAHSI's~age with regional offiCery not by direct interference and command but ' 

confined to technical , financial promotion supports. 
(;\Jld 

It suffices to say that all the institutions (EHC, HASIDA DAHSI) did.&. 

~ive much attention to such micro-activities the guM;' he production of traditional . 

liquors (such as katikala, and Tel/a), which support huge (particularly female) labour 
r " 

force in urban areas. They have, in fact been, ignored both in the aim and action plans 

of the institutions. 

In order to incorporate mICro acti yitie~ an a.utonomous government agency 
• 

called Federal Micro and Small Enterprise Development Agency (FeMSEDA) has been 

establishedG ith some c~anges an~ additional duties than DAHSI's. I t has 14 

stipulated powers and duties in the proclamation that established it. 

~ 

~ ? 
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Informants in FeMSEDA indicated that the agency has better aim and objectives 
- » 

to integrate micro-ente[pris.e&-than the former ones. However, it is still at its earlier 

stage (not well organized) re-arranging even the federal agency. Hence, the agency is 

operating using the systems of the former DAHSI. egional agencies ,re not yet set 

up, only the capable Federal states; Tigrai, Amhara, Oromiya, SNNPS and Addis ,-
Ababa will open their offices in the near future . The other back ward states will be 

~ 

s.!:!pported by the federal agency until they are able to open their own. The Federal 

agency, by a proclamation, is to be ~dministered by administrative board, which is ~ 

uot organizep. Thus, the agency's activity at this time is confined only to the provision , 
(Oftraining seryic~ 

3.2 Institutions supporting Informal sector in Assela. 

The institution that supportsQ producers in Assela i9 (Micro 

Enterprise Pr<?i!£D of Arsi Zone. MEP is unde r MTI and started operation in 1994 using 
l • ... 

a Loan from the ';Vorld Barlk. Initially the project was supporting people engaged in 

micro enterprise sector in 16 towns,. It has now extended its activities to .59 market . . 

,towns of Ethiopia , (FeMSEDA, 1998). , 

Asse1a is one of the beneficiary market towns. Between 1994 and 1998, a total 

of 605 peopl~n the town have received a total of 225,49800 Birr in credit form MEP , 

of the Arsi Zone. A total of 32 associations have been organized each having 20 - 30 

members (75% of which are females) engaged in various micro-enterprise actiyitie.s, ..,.-- , 

including katikala production . 

..... ;.;;~;;;,;;~o.:ro..,d_c~e~rs comprising ,!5.S% of the total :28 women 

supported by the MEP, have benefited from the project until June 1998. !..he total 
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,. 

amount of revo lving fund shared by katikala producers amounted to 28.0% of the total 
, -eo: ' 

amount of credit given by the project during this period (see annel ) . '3 . 

The amount of money given to a single individual varies from time to time and 

from one to the other activity. In ~ound, 1993/94, it ranged fr()m 400.0 to _ 

. 1000.0 Birr and a total of .. 365 persons benefited. In the ~ round it ranged from 

2..00 to 2000.00 Birr. It is expected to increase up to 5000.0 Birr in the next rounds. 

MEP has the following majo~ective0 

1. To help and up grade the quality of life of unemployed skilled people. , 

2. To make such people free from the influence of usurers . . -
3. Providing f~vice, so that the people can transfer (develop) into 

better business. 

4. Disseminating the advantage of ~aving usmg modern banking or traditional 

financial institutions. 

The aforementioned criteria used by the project in selecting the beneficiaries 

include the individuals ' permanent residence in the town, their ability to save money, 

their engagement only in production sphere, and their aQility to generate income frollL 

the activity. 

In spite of all these efforts, however, both the project and the operators are 

complaining C\Qout problems in the system. Among others the ommon problems, -
mentioned by informants from the MEP's Arsi branch office include: 

1. The high number of operators (20 . 30) in a single association which created 

problem to manage and follow up their activities. 

2. The collateral based association that discouraged operators from paying for 

who fail to repay their loans. 

3. The in. creasing nllmher QfpeQ~ demanding the benefit. 
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On the other hand theE§:1isted by informant beneficia~s from the project 

include: 

1) The ~!gh interest rate (10.5%) which makes it impossible for them to save 

money from such limited activities. 

2) The small amount of money (credit) given to the individuals . ..4-- _ 

3) The small num~r of people supported by the project. 

4) The collateral based associatjgn. 

Although insignifican 

to people engaged in inform cti·vifles in Assela town. The informants, form the 

branch office, reported that by using the limited budget at its disposal, ~ing> 

services in various activators every year. ~men are reported to be the most important 
~ ~ -
beneficiaries from the office. However, Kalikala producers g no support from this 

institution. The major problem the office is facing is financial constraints as it is not , 

being supported by any non-governmental body. 

The branch ~Pian Women AS50Ciatio~or Arsi is making an 

effort to up-grade the quality of life of women engaged in micro-activities, like in the 

production of Kalikala, Engera, Tella, etc (FeMSEDA, 1998). 

To sum up the forgoing discussion, one could infer that the project is supporting 

only minute portion of the people in Assela. And its operational system, from its very 

nature, is problem oriented 

3.3. Institutions In the Eyes of Katikala Producers 

At the time the surve::,; attempts were made to know the level of the 

government's and NGO's involvement as perceived by kalikala producers. The result 

indicated that 98 5% . ..flf the respondents were gne~v~e~r~iE!~~o&!. by any institution in 
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their surrounding. This result has confirmed what we have already underlined as 

regards the neglect that the people in the sector face. In fact, it is mainly the micro and 
A -

small industries that are commonly followed up and supported by governmental as well 

as non-governmental organizations that are involved in the informal economy. 

An attempt was made to know the attitud~the Katikala pr~ regarding 

~he result reveals that ? 49% ,of the producers are interested in 

establishing some ki9d of association or organization. 

Furthermore, those who were aspiring association were asked to mention the 

~ai n reasons_behind their declared interest. As shown ® out 7~peI:Ce1l~ 
supported that an association may help in facilitating credit service whereas23 . ~ercent 

reported that it c~availability of~arkets for their products. 

Table -2 Distribution of sample Katikala producers according to their attitude 

towards the benefits of Associations 

Expected Benefit Rank as rated by respondents 

1St % 2nd % 3rd % Total % 

To Facilitate credit 

service 194 79.3 - 44 29.7 - - 33 .3 
, .. 

To fac il itate market 35 136 56 37.8 48 32.4 31.3 

To faci litate collecting 

raw material 9 6.1 35 23 .6 35 23 .6 17.8 

To overcome problems 

in the activity - - 8 5.4 36 24.3 9.9 

For other reasons - - 5 3.4 29 19.6 7.7 

Total 148 199.9 148 199.9 148 199.9 199.9 
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The problem of getting credit and market (both for the input supply and the 

product) are tn 

they are interested in getting organized under their own trade union. It appears that this 
~ r ~ 

interest of the producers in associatiol:j.- has stemmed from observat ions the benefits that 

trade unions have brought to their members. 

3.4. Future plans of the sample producers 

During the survey an attempt was made to assess the future plans of the 

producers regarding Katikala production. As shown in Table- 3 abo'-@ ~~rtt of the 

respondents are interested in launching a business r than Kafikala production.- he 

other 27 percent like to improve on and continue the same activity. The remaining 

4.0% plan to use the money for alleviating their immediate problems. 

"-
~ 

Table -3 reported future plan of sample producers 

Plan of the Respondents N % 

To start other business of higher 136 68.0 , . 

Income 

To improve and continue this activity 54 27.0 

To use the money for my problem 8 4.0 

No answer 2 1.0 

Total 200 100.0 

When asked about G" rea~ why they want to ~ other businesses, 

~f those with this interest reported the~and un~nitary conditions of 

Katikala production :as the main problem. The other~reported that kafikala was 

no profitable, while ~saw an opportunity for a better and lucrative business,. 
. -, L/ to~)' 

Equally interesting is the fact that 9.3% reported tha elr husbands tailed them to take ---- ' 
up an other activity while 3.7% faced for problem ofhollsing. It is worthy of note that -- ~ 
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abo@ rcentofthemreportedthat they :,:fo:::u::.:n:::d~~;::;,:~=~~-'="""~-:,; 
exhaustive undertaking. , 

Generally Katikala producers are..:r.:::e:ad~y~to~t~r:an:::s:;tI~er~· ~-?=--"'="-"=:':':'::::::1 if 

they get the chance. This is due to their interest to escape from the hardship they are 
<;-

facing in the activity. f 
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CHAPTER FOUR 

4.0 Background Characteristics of Assela 

4.1. Geographic Feature of Assela 

S iS one of the 12 zones o~Om~egiOn and is as such, bounded in the 

north and west by East Shewa zone, in the east by Harargh~and in the south by-Bale 

zone. It forms part of the .Arsi-Bale mountain chains. Its slope declines in the north and 

west while its northern and western portion lie with in the rift valley. 

The relief pattern of the zone has given rise to different agro-c1imatic zones 

ranging from "kola" (tropical) in the west and north to the "Qur" (Alpine) at the 
• 

summits of mountains in the central part . The "Dega" (temperate) and "Weina-Dega" , 

(sub tropical) climatic zones cover the largest portion of Arsi (EMS: 1979). 

Arsi zone is one of the GO S! intensively cultivated parts;of the Oromiya region 

largely because of its ~d soils and favorable climate. Land under cultivation 
.... 

accounts f6 of the total area. In this respect, therefore, Arsi r~nks secondJ next to 

Shewa, in the region. Out of the total land under crop cover and of the total volume of 

crop production of the region, the share of Arsi is 14.2% and 16.8% respectively 
- -=-

(OPEDB; 1997). It is also reported that Arsi region is highly suitable for crops like 

barley, wheat tefT, maize, oats pea, bean, potato & sorghum. Many other crops are also 

produced in the region. ('Gesho\:~1D important ingredient for the preparation of local 

alcoholic drinks is also widely produced in the dega and weina-dega parts of the region. - The greater portion of Arsi zone is occupied by Mixed farmi'li_ It ranks third in J 

e · ~ 

cattle densit~ next to the E.Shewa and W.shewa Zones ofOromiya. 
-
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The majOritY~2o/~ofthe population is livin~areas and is engaged in 

agriculture. About 9.8% of the people are living ir(37 urban centers in the zo~0 --- , ~~ 
is the largest town of the Zone accounting fi r 21 % ftotal urban population. 

• - I 

Assela Town w€nded in 19i~t a population of~, and emerged as an 

administrative center of the Zone in 1938. It is located at 7° 58'N latitude and 39008'E 

longitude, at a road distance o~~ south east of Addis Ababa. The town is 

hemmed in by the mountain range of C~o, in the east, and by the low lands in the 

west with general slope facing to north and west with an elevation of 2400m at the 
-:::. 

central part (Mesfin; 1970; EMPDA, 1984). 

An Assela experience four seasons. summer (Kiremt) being its season of 
; 

maximum rainfall while winter (Bega) is the driest. The mean annual rainfall of the 

area ranges between 1200 and 1400mm, while its mean annual temperature is 15°c. 

(OPEDB, 1997). 

Assela, as hub of the zone, is functioning as administrative, political, economic 

and social center. It is a market center for the surrounding regions, particularly for the 

south, east and western parts of the Zone, while the area lying to north are using 

Nazreth and Addis Ababa Addis Ababa as a market. 

4.2. Demographic and Socio-Economic Condition of Assela 

According to t~'Gensus, the total population of Assela was~jof 
which 46.4% were malW 6% were females. The population of the town during --- -
the first census (1984) was 32,954. Thus the population was growing at a l],te of3 .7% , 

every year between the two censuses. The 8 census has also indicated that the town 

had ~955 housing units supporting !i!f05 household,s. Of the total housing units, 
7 
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owners occupy 38.02 percent while are rented from kebele and the 

rema i n i n g "<::.9:..!. ,.....",e",r.,.c",en",t,-,a!!.r",e..cr",en",t",e",d-'.fr,-,o,,-,m!!-'.t!!.h e,,-,,!d.!.!i ffi",e",r-"e!!nt~o w= n"'e .... r 

The 1994 census also indicated that of the 37,264 inhabitants ab le to attend 

school, only 16.8% were illiterate whereas 83 .2% were literate. About 72.5% of the 

illiterates were~. Nonetheless, females accounted for 50.7% of those who were 

literate. The census further indicated the the population were followers of 

Ethiopian Orthodox Christiaoi!.Y.-l"hile ~Iirn s and P~nts constitut@ and 

~relativeIY . The othe~elong to several other faiths 

The eC~~rfIiCafly active popul iitiO of Assela accounts for 34.8% of the total 

"" 
population. About 59.9 percent of those who were economically active were males. The 

totalempl~oPle enumerated in that year were_~,524 of which 58 .9% were 

males. The overall u_nemployment rate calculated by the CSA (1996) was 27.41 More 

specifically it was 26.92 and 28.14 for male and females respectively. 

According tc(f!OLS~f the Arsi zone (1998), the total labour force in the 

~mental ~as .~tI43 of which 74.4% were males and 25 .6% were females . 

Thus it is evident that the governmental sectors have absorbed onl y 25 .1 % of the 

economically active population. The othe~.?0re to engage in: arious activities in 

t informal ~ =----
According to the City Counci l of Assela, ~t of the city's labour force 

was working in the non-governmental sectors in 1986. Close to one-fifth of the work 

force had their own business. Nearly the same proportions were engaged businesses in 
-

during the same year. 

At present the Arsi zone in general and Assela in particular are d.evoid oflabou, 

absorbing industries. The only one with a relative significance to the surrounding is 

that of fl.ssela Malt factol] located about 5 km to the north of Assela . The remaining 
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establishments which were reported to beB ere small scale and belonged to 

informal sector. 

The majority of government employees are not engaged in productive activities. 
------ -'GI" 

Of the total labour force that engaged in various activities in the informal sector, the 

city council estimated the people engaged Etikj production to be some where 

between 9000 and 9509. -
4.3. Historical Background of Katika{a production in Assela. 

There is no written account so far about now and when kalikala production 

started in Assela. But informants, of course elderly ones, of the town, have agreed that 

kalikala, Tella and Tej were used since they knew the town. As is the case else where 

in Ethiopia, katikala is produced and consumed largely by Orthodox Christians ill the 

town. It is widely used particularly during the ti!"es of holidays, social and religio\!.,S 

ceremonies such as 'Lekso', 'Taskar', 'Mahiber', 'Jdir', 'Equib' and 'Serg' (Wedding). 

Furthermore, people are using it for remedial purposes mainly in the case of abdominal -
discomforts. 

The informants knew that during the first years of the foundation of the town, 

there were very few female-headed households that earned their income from kalikala 

production and retailing. Women who depended on such activities were widows, 

divorcees, housewives and women who are never married. It was also indicated that 

these people were largely confined to the part of the town known as 'Aroge Aradsr' ,(the 

original nucleus) and ' ,:!,ehl1i Sefe6 ,By that time women engaged in such activities 

£--/_---' 
were mainly prostitutes and such premises were referred to by the term 'Mesheta be£. J <::::: 

Women who depended on these activities were socially degradeg because 

alcoholic drinks were usually coupled with the provision of,J;ommercial sex.) Thus, 
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such women were socially outcast and were commonly called 'Shermutas' (prostitutes). 

As a result of this tradition, married women were discourage:! ITom engaging in the 

production and retailing of katikala in the town. Thus most married women used to 

produce the drink only for the consumption of their own household membel}. 

Gradually, as a rural town, the Tej, Katikala and Tella bets flourished in the 

central part of the town, called 'Shewa Ber.' The opening of the main road joining 

Addis Ababa with Assela in the 1940s had resulted in the shift of the center of the town 

from the 'Aroge A rada , to the Shewa Bel . The appearance of new the road was 

followed by the concentration of many commercial facilities in the 'Shewaber' area, 

which then became the business center. Many bars with Modern alcoholic beverages 

appeared there and started to push the local drinks from the main roa<G the back alleys 

and corners. 

Currently Katikala retailers are concentrated around such nuclei as the 'Worku 

Dagne' in kebele 06, 'Kuraz Sefer' in kebele 05, Market area in kebele 04, and 

'Wehllisefer' in kebele 02. Apart from these pocket areas, katikala producing and 

retailing houses are widely distributed in the town. The 'A[oge Arada', 'Wehllise[er,' 

kebeles 9, 10,11, 12, and 13 have excess production Katikala. 

The informants also indicated that the increase in populatio.!) has resulted in the 

relative increase in the labour force engaged in katikala prodyction and distribution. 

Gradually the traditional perception of looking at katikala production as a socially , 

degraded activity has lost significance and now it has became a means of survival for 

many, including many low-income famiL~s . But what makes the present trend different 

from the past is that the number of produce~s)~as compared to the number 

~, which increase very slowly. A prominent elderly man of 68, expressed his 

worries regarding this matter by saying: 
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I am deeply surpri sed to see large number of households depending 

On katikala which in my time was socially undermined and hated. 

I am impressed to see this katikala, as an industty, absorbing a large 

I~bour Force particularly the youth. All this is an ou~come of the harsh _ 

economic policy of the country in the recent past .Now a days 

_~. -...,:;7", no other means is left for the current generation, except the 

production of katikala. 

Among others an old woman interviewee, 71 years old, told her experience on her 

observation in the town; 

I do not think I am exaggerating if! say almostg of the 

population is dependent on katikala. Who is not producing? The 

student? The government employee? The trader? Daily labourer? 

There is no question all are producing. 

Nowadays many households are supposed to earn or augmen! their monthly 

income through the production or sale of kafikala;. The producers can be viewed as full 

time and/or part time workers. In most cases they use kafikala as their principal income 

source and/o a~ supplementary income generator. 

The MOLSA and MTI of Arsi zone, for their purpose, have:::(Q"~estima~ 

thae e /s) of the total households of the town ,!:e producing kalikala either as 

their principal and/or supplemental income generator. Accordingly 40% (4242) f the 

total 10605 households are estimated to depend on katikala production. 

4.4. Physical Facilities =: 

4.4.1. A- Equipment 

Generally (h~ used in the production of kafikala ar~rudimentary. 

They include: 
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clay pot ('Ensira') used to boil the blend ('DifdiJ) 

the metalic container CKoda') to collect the precipitating katikala, that can 

contain two litres of liquid. 

the tube CMesabia) used to transport the precipitated katikala from the pot 

to the koda, usually made up of bamboo. 

the Bowi (Wadiat) to contain water that can cool the koda. 

small pot (Medjiya) - which is kept up-side down and inside the mouth of 

the ensira. It has an opening into which one end of the mesabia so is fitted 

that the liquor can be transported to the koda. All these except the kod are 

local produ~ts and are available in the markets. 

The blend (difdif> is a mixture of the ingredients including water and malt, so 

that it ferments usually i~ large clay pot (Gan) or barrel. The kalikala is stored in jar or 

plastic jar (jerikan) with different sizes ranging from 5 to 50 liters . And <tglass bottle, 

which contains a liter, is used to measure the katikala at the time of transaction. 

Informants producing kalikala indicated that a beginner producer who is with 

shortage of initial capital commonly might fail to have her own equipment. She uses 

the 'Atela' (residual). as a means to get these equipment. There are many people in the 
c...--

town (every part) who keeps cattle and the A tela as animal feed . These people mayor 

may not produce, but they have ~ so that they give the tools to a 

producer in exchanging for the Atela. The producer has obligation to return the tools 

with the A tela soon after she finished her production, so that other producers could use 

the equipment. 
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B. Type and supply of raw materials 

- ' --
The aw materials sed in the production of katikala include barley, 'Gesho', -=- ~ 

wheat, maize, malt, water, fuel wood, and some others. All these can be secured from ------ -- --
the two markets and environs of Assela, within a short distance from residential areas . 

The worthless barley, which is left even after sorting out the required quality by Assela 

Malt Factory, is v:idely used as raw material by local alcoholic drinti pro<.!Jw-ers. 

The informants, in addition to the researcher's personal knowledge of the 

surrounding, have indicated that the market contains most of the necessary raw 

materials for the production of local drinks. Barley and wheat are supplied from the 
- -

Dega and Weina-Dega parts while maize is brought from the kola parts of the area. The 

elderly (commonly divorced and or widowed) women commonly prepare the malt and 

it can be secured either from a neighbor or from the market. 

Befo~- the population of Assela was suffering from a.c severe shortage and 

~ooC3uality o~r. Since the middle of 1998, as a result of completion of the 

Ashebeka water project the population has no problem of securing water. 

The most scarce, but extremely essential raw material, in the manufacturing 

process is fuel woo.d, which in most cases is eucalyptus. To \lQ.il.-the 'difdiJ 

considerable quantity of wood has to be burnt out. 

A 'Chinel' (load of donkey) or the amount that could be carried on men ' s ",(:~-
--------~--------~ 

shoulder (Shekim) or a meter cube are the field measures of the quantity of fuel wood in 

-----~-
the market. According to informants 3 to 4 years ago a chine! of wood priced 4 to 6 --
Birr~ but now it costs~Similarly !: meter cube of fuel wood was bought for 

~ but now it costs over 60 Birr, 

~ees, which serve as a principal source of fuel wood, are available 

in the eastern, southern and western parts of the town and in the surrounding peasant 
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associations. The kebeles at the margin of the town, 09, 10, II, 12, 13 and 14 have 

~etter tree stan~ including ip the adjacent PAS: 

The other integral resource is Gesho, which is supplied to the market largely 

from the surrounding PAS. The plant is also common in the gardens of many of the . 
households in the town, hence available Ln the market any time. 

Generally all of the raw materials essential to produce katikala are available ~nd 

around Assela regardless of the, fluctuating cost. All the inputs required by the surveyed 

producers are brought to them by the privat0 s@stg", The activity has no link with the 

public sector. 

4.5 Number and Characteristics of Sample Katikala Producers and 

Distributors. 

4.5.1. Number and Distribution of Sample Producers. 

As mentioned earlier, primarily because of the elusive nature of the business, 

data regarding katikala production and sale at n~nal leyel is not availab\s. However 

the ~ for the first time contained some information that can give only a clue 

on its general characteristics, which was not sufficient for detailed study on the area. In 

1997, the CSA had carried out a sample survey on the informal sector, on small and 

micro enterprisesj ncluding <:,ottage and handicrafJs in 48 selected towns of Ethiopia, 

which includes Assela. Nonetheless the data provided were not adequate. as such. The 

CSA publications appeared to have detailed information only for some towns; the 

others including Assela were combined and reported at a regional level. As a result, -----
though Assela was include9 in the survey, data specific to the town h 

available. 
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Th" <h, "ogh "';m,,;,, m,d, by <h, MOLSA >od MTI 6 ' 'h, "ly 

source of relevant secondary data on the issue for the researcher. As mentioned earlier, 

these institutions have estimated Katikala producers ~ccount for over~fthe of 

the town's households. 
< 

At the time of the survey, the respondents were asked ahollt the number of other 

katikala producers in their families . As shown in Table-4, the results revealed that the 

~ean number of other prQdu,,~ (other than the respondent) p'e~ famiJx. waG This 

means, on the average, there were two Katikala producers in 72.5% of the sample 

households, while among the 27.5% only the sample respondent was producing. Thus 

the total number of producers in Assela is approximate l Y~ This figure slightly 

differs from that estimated by the Assela city council i.e. 6000 to 6500. 

Table -4- Number of Other kalikala producers in the sample house holds. 

Other producer I 2 3 4 5 Total % Mean 

in the family N 103 23 15 3 I 145 72.5 145 

% 71.0 15 .8 10.3 2.1 0.6 100 

No other 55 ( ~ producer 

~ows the pattern of!:alikala producers based on the estimation made. The 

table gives a general image of the pattern of kalikala producing households in Assela. 

The summery made above and the informants approached duri ng the survey indicated 

that each kebele including the surrounding peasant associations have quite a 

considerable number of household§" depending on kalikala production. 

There is a marked spatial variation of producers in the town. Over 50% of the 
~-___ ..J. 

producers are concentrated in less than 45% of the kebeles. Though the estimated 
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distribution of producers follows ~rn of population of kebeles, the informants 

indicated that kebele 2, 03 , 04, OS, 06 and ~e the ~rgest concentration ,of 

Katikala producers. At the time of the survey, interview has been conducted with 

informants like the heads of MOLSA and MTI for Arsi and some officials the 

municipality. They provided a number of reasons for the concentration of the 

producers in these kebeles. Some of the most important asons that they gave are the 

following. 

A few number of governmental institutions are found in such kebeles as 02, 03, 

04, OS , and 06 and the people are predominantly poor. 

2 Residential segregation in which government employees occupy the newly 

developing parts of the town. 

3 Proximity to the two market areas especially in the case of kebeles 03 , 04, OS , 

06 and 14. 

4 Accessibility to some scarce resources such as fuel wood in kebeles 02, 03 , 04 

and14 ~ 

The people~engaged in KatikaG are from different residenc..:s. g 
indicates that ~ of the respondents are living in Assela. The other 26% are from 

Nazreth and Wonji . Those from Methara constitute 13 .3%of the distributors while the - - ~ 
other 13 .3% are from Addis Ababa (Akaki and Kalili). The remaining 6.7% come from 

Dera and oth 

At the time of the survey, the respondents were requested to count and list t,!le -
number of Kalikala distributors in their respective town. The results revealed that the 

- ---
average number of distributors from Assela was estimated to b 75, while that of the 

distributors from Nazreth and WOllji was 40. They were estimated to be 25 each in 

Addis Ababa and Melhehara. Still an other 20 were thought to be coming from other 
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towns. Thus the total number of distributors involved in the Katika la trade of Assela 

were estimated to be 210. 

Table -5 Residence of Sample Distributors And their Estimates about the Number of 
Distributors in their town. 

Number of Estimated number 
Residence N % Distributors who of dlstr'ffiutors. 

made the estimate 
Assela 12 40.0 12 75 
Nazreth (Wonji) 8 26.0 8 40 

Methehara 4 13.3 4 25 
Addis Ababa Akaki and 4 13.3 4 50 
Kaliti 
Others 2 6.7 2 20 

TOTAL 17 3<:/ 100 --z. 10 
-

Similar to other activities In the informal sector, kafikala production and 

distribution is !;!nrecognized, unrecorded and unregulated. During the survey questions 

were posed to three groups; the sample producers, distributor.§. and in\prmants regarding 

their observation on the trend of size of the labour force engaged in the production and 

di stribution of katikala in the area . As shown in e~ShOWS 95.4% of the 

respondents observed that the number of Katikala producers is increasing from time to 

time in the Assela. 

At present getting employment is increasingly becoming difficult in the 
-------------- # 

developing countries including Ethiopia. As a result of this, job seekers that fail to get 

job are entering into engagement in various activities in the informal sector. Likewise 

the labour force in Kafikala production and distribution is increasing from time to rime. 
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Table -6 Reported trend of Number of Katikala Producers in Assela. 

Trend observed Number of % 

observant 

Increasing 188 ~54 /' 

Decreasing 3 1.5 

No change 6 3.0 

Total answered 197 100 

No answer 3 -

Total interviewed 200 100.0 

On the other hand an assessment was done to explore the background of people 

entering into katikala production. Katikala producers were requested to rank the types 

of people who frequently enter into this particular activity. As shown in~l;V 12 ------- ~~---

grades complete stood first followed by housewives and widows among those who rank 

were first. In the category of producers ranking 2nd, housewives rank first followed by 

school dropouts and students. Among these that ranked third, divorces, widows and 

students as the ones who tend to join the business. 
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12 grade completes 

Wives to augment family 

Income 

,..widows 

Single/not married 

Drop-outs "A A 1. .J._ (I 
-q "'" • 

Students 

" r Divorces 

Others 

TOTAL 

57 1~ 
34 18. I 

32 17.0 

25 13.3 

16 8.5 

15 7.9 

9 4.8 

188 100 

21 

37 

23 

15 

34 

29 

20 

9 

188 

\1 .2 
~ 

12.2 

8.0 

18.1 

15.4 

10.6 

4.9 

100 

21 

2 

41 

17 

23 

22 

44 

18 

188 

11.2 

1.1 

21.8 

9.0 

12.2 

I J.7 
~ 

23 ~ 

9.6 

100 

I J.7 

12.9 

17.0 

10.1 

12.9 

I J.7 

12.9 

4.8 

100.0 

It is indicated that informal sector in the developing countries is viewed as a 

dumping for the unemployed where they ca~ The result of this study --;> ? 
..-confirmed with this 39 M:ny of E wO~in the town are engaged in Katikala -< ".J 

production to support their families . Generally katikala production is seen as an 

activity open to one who is intended in using it as a means of existence. 

S 
4.5.2 Etimated Volume of KlItikllla output in Assela. 

Attempt has been made to e~s~ti !!.m~a!!te,-,t~h~e-,v",o",lu",..~,-",=~~~~~fi~r~om~A~s~s§el§a~ 

'G;pther towgs .one attempt made was by considering the type of customers :0 whom 

the producers were selling their product. The customers are E o tY5 the wholesale 

and retail traders . The-- holesale traders (distributors) are engaged in exporting the -----
katikala. Table- 8 shows that 2,8.4% of the producers are supplying all their prg,,'1C~ 
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' \ 
the distributors. The oth r 21.4% re supplying to both distributors and retailers, where 

~ 

a@ re selling only to retailers. Very few, 2.6% are retailing the drink them selves. 

Table - 8 Distribution of Ka/ika/a sellers 

Types of sellers of Ka/ika/a N % 

Whole salelDistributors 134 '(68.4 
./ 

Distributor and Retai ler 42 21.4 

Retailers 15 7.6 

Producers 5 2.6 

Total answered 196 100.0 

No answer 4 2.0 

Total Interviewed 200.0 100.0 

~~~~ =----
Thus, it can be inferred, from Ta~le 9, th6 0fthe kalikala produced in 

Assela ~ other towns.!£e recipient areas, while the remaining amount, 

V approximately 20 percent is consumed within the confines of Assela -----
Attempts were also made to know the amount of kalikala consumed in the 

families of sample--prpdtteet:s. The result indicated th~f respondents reported 

no one as the habit of drinking kalikala in their fami lies. Only 3.5% indicated the 

opposite. This indicates the low level of consumption in kalikala producing 

- ~ ~. J. "£"6 ~ ~ 7 ;£1£;7:/ 
I 

households. 

Therefore kalikala is produced mainly for sale rather than for consumption in the 
---

family . In fact , Ka/ikala is produced mainly by low-income househ~s with !n~o,-!rse_=-t 

income principally as a copping mechanism in the face of the ever rising cost ofliving. 

Regarding the destination of the exported kalikala, attempts were made to 

~ the market are s used by the ~holesale traders (distributors). As shown in 

Tabel-9, 0% f the respondents were distributing the kalikala in Addis Ababa (Akaki 

47 



and Kality) while 26.7 were supplying it to Nazareth/Wonji, 23.3% to Methehara and 

10% to Harar and Dire Dawa. The remaining 10% of the output are sent to several 

other place~that all the distributo~s are exporting apPLQ~imately equal 

volume of Imtikala dais Ababa, Nazreth and Methehara are the major recipients. 

'1'Z.-
• 

Katilmla sol sela b distribution of ex ort 

(Percentages ). 

~ _\ 
Desti nation ~ % 

rJ -<1 AA (Akaki and Kality) 9 30.0 

Nazreth/Wonji 8 26.7 
~ . 

Methehara 7 23 .3 

'10 % Harar 3 10.0 

~V Others ~ 
, 10.0 

.----. 

~rL 
TOTAL ( 30) 100.0 

~1. \ 
I~ evJL1~ 

~ /7... ~ ~ 

8 0fthe 
(uh-/ f. 'tit) ~ 

f consumers of kalilmla in Assel , 83 .9° Regarding th Income group 

respondents agreed that they are largely low-income groups, consisting of 

predominantly daily labourer: and low wage and salary groups. The remainin@ 

confirmed the middle income group to be the major consumers. 

Thus, the destination of the largest volume of Katikala exprted out of Assela is 
'? --------------- . 1 non other than those areas which ar predominantly' ) 

such as Akaki. Kalily . Wonii. Melhehara and All the identified recipient areas • 
..-..:: - ----- ----

have a substantiate industrial labour force who belong to the lowest income stratum .~ 1.? 
, .. . 

Such workers can not afford to ~oy modern beverage: such as beer and whisky. This ~.~ 

finding is very much in agreement with the view that the products of the informal sector ~ ~ 

~, prod"ed hy 'h' ,00' "d '~"""m,d hy ,~. ''''' ~ It 
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4.6. Housing and Water SUDply Facilities Among Sample Producers. 

The physical characteristics of the structures in which Kalikala is produced ___ --J 
manifest the characteristics of a typical informal production unit. Almost all the 

establishments are operating in P?orly built houses.>As shown in Table-1 O,~f the 

respondents live and operate in rented houses. In most cases such rent units have dirt 

floors , poorly plastered walls and are lacking ceilings. The other 17% are living in their 

own houses. Of the rented houses eYere from individual oWllers~ from 

.!f!!..bele ~d the remainin@ ere rented from others. 

Table - 10 Tenure status of respondents 

Tenure Status N % 

Renters 128 ( 64 ~ 
Living with Relative In & {~ 34 17.0 "'" r--
Owner occupiers 31 15.5 

Not stated 7 3.5 

TOTAL 200 1000 

Of the sample producers 82% have any kitchen while 18% do not have kitchen 

and hence are operating in their living rooms which also serve as bedding rooms. This 

is mainly because most of the units have only one room. Further more, those who work 
• 

~le ho~ were complaining about their dilapidated kitchens, ~hich make their 

working conditions more difficult. 

The finding in general reflect the view that the.1roblem of getting premises> is 

one of the most pressing problems that the operators in the informal sector are facing. 
~-----------
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4.7. Demographic Characterstics of Sample Katikala Producers 

A) Age Composition 

An attempt was made to know the age characteristics of the people engaged in 

Kalikala production and distribution. As Table II indicate@ of the respondents are 

under the age of 3?. while about 94% are below the age of 50 years. Table-II also , 

shows that over 80% of the other group, t e distributors are below the age of 41 year 

while 93.4% are below the age of 51 . 

Table - II Distribution of Sample Kalikala Producers and Distributors by age 

groups. 

Producers Distributors 

Age group N % Age group N % 
- below 20 28 14.0 below 20 2 6.7 

~ 

20 - 24 34 17:D) 21 - 30 8 26.7 

25 - 29 33 16.5 31 - 40 14 1467 ~ 

\..... 
30 - 34 31 IS ,S 41 - 50 4 13 .3 

35 - 39 23 11.5 51 + 2 6.6 

40 - 44 20 10,0 

45 - 49 19 9,5 

50 + 12 6.0 

TOTAL 200 100.0 30.0 100 

~t 

Generally the majority of the Katikala producers are in ~It--age . As a 

result most of the women engaged in the activity have insignificant family 

50 
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responsibilities. This finding may not coincide with the age compositiol1 of the 

operators in the informal sector. This difference may be due to the transfer of the 

youngsters into more lucrative businesses while those who unable to do so remained 

depending on the activity. 

B) Sex Composition 

Kwame N., cited in JASPA (1993), studied the informal sector in Ghana, Accra, 

and noticed that women dominate in the urban informal sector such as in food 

processing, retai l trade and restaurants, while men are dominant in activities like 

transport, garage, wood and metal processing and construction. The result of this survey 

has also confirmed kwame's view. It is indicated in Table-12 that all of the kafikala are 
~ 

producers are females, while their share in the distribution of the drink is high i.e. 80%. -
At a national level, as well, women (see Annex-4 ) dominate the activity. 

Table -12 Distribution of sample producers and distributors by sex group. 
-/:.,- ~J 

A c-..Il. 

~: 
~~~/i 

Producers / Distributors 

N % N % -
Female 200 \.I dUO'j 24 ( 800 ) 

Male - - 6 20 

TOTAL 200 100.0 30 100.0 

The fact that all of the Katikala producers in Assela are women. is 110t -:--"" \4;1)1 

surprising. The finding simply confirms the view that in the informal sector women are ~ 1 

L ___ ........ "'-'.articipants in the production and sale of home made drinks such as 

, : , A ~ 1 <) '" .~ Tella and Katikala. Ie:'" ________ ~ Co' /.0 
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The majority of Kalikala producers are living with their spouses and are 
~ ) 

engaged in the activity to augment the irregular and insufficient family incomes. On the 
I} 4:0 ~ '> 

other hand, Table-ll!shows tha~f the producers are !emale-headed households 

compared to th <7 ___ ~ ~ /' 
r~~ 

L fit % .::-~:J 
Table -14- Household status of sample distributors 

J 
Household member N % 

Head 21 70 
member 9 30 
TOTAL 30 100.0 

The results of the survey showed that the ~ are l!elf-admiAisICi ed and 

~while producers are housewives who have additional tasks at home. Moreover, 
.::::: 

the belief of the society that links mobility of women with interest in sex lim.ils the , 
> 

number of women involved in vending Kalikala out of the town. This indicates that 

. female are socially discouraged to work on activities outside their homes. 

E) Family Size 

The @usehold structurj! of kalikala produc.srs indicates that they support 

relatively arge ouseholds. Table-15 indicates that producers who support 4 or more 
~ -

family members account f~2;)while 29% support 6 or more members. 

family size of the producing households is 4.8. 
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roducen 

Household Size 

I 2 3 4 5 6 7 8 9 10+ Total Mean 

N 25 14 17 32 33 28 27 14 5 5 200 

00:, % 12.5 7.0 8.5 I 6. ()I 16.5. ~40 13 .5 7.0 2.5 2.5 100.0 

" / 

According to the CSA (1996) the average household size of .Assela ~ 

Thus, assuming that small or no change occurred in the family size during the period 

1994-1 999, it can safely be concluded that the sample kalikala producers are supporting 
• 

larger family size han the average household in the town. This confirms with the vie~",:- '~ 

that poor households have a tendency to have large famil y size. ~~ te 

~.' .1 % Cl'"(.( F) Educational Background (,v~ 

There is a voluminous literature on the informal sector, indicating the 

importance ofecati~aining or experience) as one of the essential attributes of 

informal sector operators. A look in to the impact of the educational status of katikala 

producers provides contrasting result. As shown in ~e educational status of 

the producers ~ va~ ranging from the} 3.5% illiterates and 7.5% who can 

read and right to 17.0% who have completed grade 12. Those who attended their 

primary education constitute 24.0%. Thus~ofthe producers have above primary 

school education. From this it could be said that most of the kalikala producers have 

~e~du~c~a~t~io~n~a~l .!lbal:i~~"'4..tha~tl.:e~n~a~b~leU!th~e:Jll..t&'l!n such a small-scale business. However 

they are using s~ple and rudimentary too l ~ and o)d and poor tec~ues, so that they 
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are earning little from the activity. So, it is not their education that limited their 
- - ! 

income, but some other factors like initial capital, as we will be di scussed later. 

Table -16- Educational Background of Sample Producers and Distributors. 

Educational level Producers Distributors 

N % N % 

Illiterates 47 ( 235\ - -

Read and wright 15 7.5 - -

Primary (1-6) 48 ( 24.0 8 26.7 

Junior Secondary (7-8) 38 19.0 9 ( 30.0 D 
Secondary ( 9-12) 17 8.5 4 13 .3 

Grade 12 completes 35 17.5 9 ('J06 ) 

Total 200 100.0 30 100.0 

~. 

Comparison of the katikala producers hows the absence of 

illiterates among the latter. About 26.7% have attended primary education while 30% 

have attended junior high school classes. The remaining have attended secondary 

school education. Thus a considerable share of the sample di stributors (43 .3%) have 

secondary education as compared to producers in which only 25 .5% had the same 

levels of education. 

the majority of the producers have benefited from loc~ 

~xperience . The informants who are producing katikala reported that a beginning 

producer, may fail to produce the required quality of katikala (Berekrake) only for the r7 

-- t-:r ";-
first one to three rounds, after she gets acquainted with the proper skill. In Table-1 6 it 
~" 

is indicated th~the sample producers started Katikala production with little 

;W~ V~f:;. '2 
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or no experienc~ Whi6 6.0Y had observed the activity for a longer time in their 

families . -
Thus conclusion can be made that the producers started the business with little 

experience. This may imply that if they .§..hare the proper skill and technique coupled 

with p romotion services, then they can earn as large amount of money as the activity 

can generate 

Generally, Kalika/a production and distribution activities are predominantly 

carried out by illiterates and those with primary level education . This finding confirms 

~e view that informal s~ctor activities largely undertaken by illiterates. ~ t.S 
z .. ~ 7 : ~ .-0lp 

G) Migration status 

The survey has indicated tha~f the respondents werG ot bOTI1) in 

Asse/a. Approximate l 62% f the respondents were not born in A 55e'g. Regarding the 

{;o~r~iggi~n~o~fJtllh,!:-n:U,gtaw1.:i,.Ja S shown in Table 18, about 71.2% ?ame to Assela from 

different parts of Arsi Zone while the others came different regions including Shewa 

(mainly Sodo Guraghes) , Hamr, A.Ababa, Wello ... etc. 

Table -18 Migration status of sample producers 

N % TOTAL 
.-,.. 

Non Migrants 75 ~'! N % 

Migrants From Arsi 89 ( 711. ~ 75 37.5 

Out of Arsi 36 28 .8 

TOTAL 125 100.0 125 <6.8 
Grand Total 200 100.0 
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As shown in Table 19, aboutB of the ~n-migrants fro rural areas oved 

to the town primarily in<ieiirch of i~omparatively, the proportion----o-~ 

moved fyom other small towns to the city due to the same reason was 33 .3 percent. This 

confirms with the situation in Ethiopia in particular and in the developing countries in 

general where there is considerable rural to urban migration due to the same reason. 

The other impo: ant cause for migration to the city was found to bG-ea-r-ch-o-f~ 
@ . Regarding the origin of migrants, Table shows that 54.5% of the total came 

from Arsi Zone. Almost one-fifth of the respondents who came from rural or other 

urban area reported that reported that they came to the city for educatiol1 After 
/ 

completing their secondary education most (especially girls) did not return to their 

origin. The majority of them failed to get jobs and remained in city engaged in such 

informal sector activities as the production and distribution Kalikala. 

Reasons Rural Urban Total 
N % N % N % 

To secure job 31 1('46..2) 10 17.8 41 33 .3 
F or Education 17 25.4 14 25 .0 31 25 .2 
To start own 4 6.0 2 3.6 6 4.8 
Business 

~ 

Marriage 9 13.4 21 1(37.5.) 30 24.4 
Following Relatives 2 3.0 8 14.3 10 8. I 
Health Problems 2 3 .0 - - 2 1.6 
Others 2 3.0 I 1.8 3 2.4 

67 100.0 56 100.0 1 23 ) 1000 
TOTAL f' 

'-7~ 
~s found to be the third most important reason for migration to 

Assela among the respondents. About 37.5% of the respondents, who migrated to the 

town, did so due to the same reason. Nonetheless,in general, conclusion can be made 
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4.8.1 The major factors that influence the decision to produce Katikala 

At the time of the survey respondents were asked to list and rate the causes for - ... 

their engagement in Kalika/a production. As shown in Table-20 the result indicated that 

lack of job opportunt . combined with family responsibil i was the principal reason 

behind the decisions of the respondents to start Kalikala production. Like wise 

insufficient income ranked as first by 16.0% of the respondents . About 30.8% of the 
• $ 

respondents pointed fami ly responsibi lity to be the major problem. This was followed 

by lack of job opportunity and insufficient monthly income by 29.7% and 22 .3% of 

respondents respectively. 

Table - 20 Reported Reasons for invo lvement in Kalikala production . 

Their Due Share and Rank 
Observed Forces 1st % 2nd % 3rd % Ictal 

Lack of Job Opportunity 76 38.0 53 26.5 49 24.5 / 29.7 
Fami ly Responsibility 69 34.5 65 32.5 51 25 .5 30.8 
Insufficient Monthly 32 16.0 38 
Income 

19.0 64 32.0 ~23 J -
Making self busy 8 4.0 22 11.0 21 10.5 8.5 
For A lela 4 2.0 15 7.5 13 6.5 5.3 
Others II 5.5 7 3.5 2 1.0 3.3 

TOTAL 200 100. 200 100 200 100.0 100.0 
0 

Like in other developing countries, in Ethiopia, the problems of job opportunity 

and the burden of fam ily responsibi lity are the major factor behind the involvement 

labour force in informal activities. The finding of this study suggests that one has to be 

extremely needy to be invo lved in the production of Kalikala because even a litre of the 

~ --
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drink can not be distilled with outj!gur~ hard work ~ prolonged exposure to fir.:, 

and smoke. 

4.8.2 License and Tax among sample katikala producers. 

At the time of the sUIVey sample produc:~ were asked if they ha~r 

their activity. The result substantiated the view that activities in the informal sector 

need no permissiDH-of any body for their operation. As shown in Table-2l, 8 of 

the respondents had job seekers card while all had no license. \ 
c:.... @' ----.,... , V 

Table -21- License and Job seekers card among sample producers. 

Respondents N Total 0/ ___ 

No License 200 200 100 / /' 

With job seekers card 135 200 67.5 "'--
Without job seekers card 65 ( 35 ~ 

All of the Katikala producers have no license while most of them have job 

seekers card . This indicates that most of them are seeking job in the formal sector. ~ ....... 

Many of them begin the Katikala business due to ease of entry and their intentions 

il they secure job in the formal sector 

Regarding axation the producers and distributors were found to have different 

expenence. The distributors are paying the due tax J 4 Birr per 25-30 litre container) 

half of which is I<.harged at the town of departure and the other at the destination. The 

charge is made at Assela, Nazreth, Bekoji and Sagure bus station~ . The latter two are . 
supplying the katikala to Assela. The officers in the city council of Assela have 

substantiated this view. And it is reported that the city council collecting a large but 

~c~h~a~n~g~in~lIfrroiiuiiinrof..R:l.Q ney in tax from sale of katikala every year. However, the exact 

amount of money specifically from Kalikala is not known. This is due to the absence of ----- -
a separate par sJ.ip, for kalikala. The 1993/94-1994/95 report of the city council of 
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Assela indicated that ;..he amount of ~ collecte~.:..:.....::.su::c:.:h:-;:s",m,,",a::.;cI .:...1 ...:b:..:u:..:s:.:.in.:..:e:.:s;:.ses 

(miscellaneous income) was 65,000-17, 875 Birr during that period. 

Both MTI of Arsi and the municipality are ~lIectiRg tax ..from the 
.....-

producers. Informants from MTI reported that such businesses with capital below 200 

---------------~----"-

Birr (before 1997) and businesses operating with a capital below 300.00 Birr (after ~ .. 
1997) ar free om tax by law. Since this activity is operated with lower capital than 

the amount indicated, they are free from tax. 

4.9. Experience And Periodicity of Operation By Sample katikala 

producers. 

Experience of producers 

There is a widespread belief that the longer the time speAto in an activity is the 

.[!!ore experience acquired from that particular activity. An attempt was made to know ---the length of time of the producers as indicator of experience in the Katikala production 

activity. The survey result indicated that the & t)) of the sample producers have 

relatively I~ :x~n the activity . As indicated in Table-22-a, ab06 have 

;. to 5 years of experience while the othe~ve run the activity for 6-to 15 year~ 
Onl~fthem have been in the trade for less than one year. 

Generally the majority of the producers have long experience in the activity. 

This may indicate that most of the producers failed to save the amount of money that 

enables them t.£ move into a more lucrative business ~reason for this could be the 
~ 

larger familie'Srh . are supporting The ~raso,!1 could be due to the poor 

technical knowledge and the rudimentary tools that they are using. There is hardly any ----'='---' <.. -

development that such a constrain can limit their productivity. In either cases the fact 
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remainS that such small-scale activities generate Income sufficient only for famil¥ 

Table -22 Work Experience of Producers and distributors 

Producers Distributors 
Experience (year) N % Experience N % 

(Year) 
Below 1 9 4.5 Below 1 4 13.3 

1-5 74 1\: 370 1-2 2 6.7 
6-10 42 21.0 2-3 8 26.7 
11-15 28 14.0 3-4 9 (JOQ > 
16-20 10 5.0 4-5 6 20.0 
21-25 15 7.0 5+ 1 3.3 
26-30 5 2.5 
31-35 7 3.5 
36+ 10 5.,5 

Total 200 1000 30 100.0 

As shown in Table-22 the case f distributor shows an opposite situation to that 

of the producers. In f: t o~ f the distributors stayed in the business for less than_ 

fi ve years. _ 

Katikala distributors get engaged in the activity for a shorter time period -
compared with Kalikala producers who have longer work experience. They shift into 

~ucr;ve bU~here they can reduce the hardship they face in this activity. -

This means that most of the operatQl:8 use the activity as a stepping-stone to more 

tI 9 12 v-.' ...{ ~ """"'- '- ~ ~ 
o ~ : :;. l~,~ ( ""'- r1-r'L.L 

lucrative businesses. 

Periodicity of operation ~~ 
{. 1<:{~ ~.-1-u..D 

During the survey Kalikala producers di strillillPrs and reti!i!ers;,have been asked 

about the b usiness atmosphere , based on their experience in the activity, especially 
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''';'g ~ m,"~p,,1g 'h' ~""Y The informants accordingly indicated 

that the four seasons- have different impagt on the activity. 

Most of the informants reported that during t!:e ~~eason (December to 

February) the producers, distributors and retail traders eilLP !hl:: m~um that they can 
-, . 

get in a year from the business. This is the time of harvesting and wedding, when there 

is cheap and better supply of raw material il.. The other seasons, spring and autumn, 

have low supply of inputs. 

'"¢;em0 s repO:: to be the ~ost difficult season particularly for the PS duce.e.. 

The demand for katikala sharply declines and on the contrary the supply of inputs 

declines, then its price rises . Moreover, the number of producers increases as a result , 

of the return of student producers back home for vacation during Kiremt season. This ... 
aggravates the com~n both for raw materials and for market. Generally, the times 

of wedding appear to be a better season for all katikala-business activities. The time of 

fasting and kiremt are difficult to both the producers and distributors. 

As a strategy of evading this economic mala.i.§.e, some of the producers start to 

export their product themselves to Nazretl:!.. and as far as Dire-Dawa and Hara~ On 

their return muggle second hand clothi and electronic oods and such 

-==-,~~:.:::..::.:..:..:::::=::::::~=_s from the sale of which they can 

augment their incomes. 19 0 ~?/0. 
'y-r I, [). ~ p -r--- o-r1<. 

4.10. Other Activities performed by Sample Producers. 

People with low level of income dominate the popular image of the informal 

As a result the operators run other income generating business to ~Iement---'" ? ? sector. 

their income. I t is well known that eyre normally expected ~ook after the well 

being of their famil y !D many cultures. As shown in Table-23 , about 39.6% of the 
-- ........ ,# 
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sample producers reported that they were engage in ~ome-based acti~ like 

embroiderie§... knitting, spinning (fetif) , and malt germination while 19.3% were 
-- "<- C~ _ _ _ ___ _ 

engaged in the rearing of chicken, sheep and cattle side by side with katikala 

production. The other 21. 5% indicated that they were engaged in katikala production 

alone. The other 16.6% are retailing ella, while 5.5% were working in the 

formal sector (as cleaners). Thus majority (78.5% f the producers were earning 

some amount of money from such activities to augment their income. 

Table - 23 Other Activities of sample producers 

Other Activities N % 
Home products like malt, spinning, 79 -~96 ) 
knitting 
Animal rearing 39 19.3 
Retailing katikala and Tella 33 16.6 
Government employees 6 3.0 
~otherwork 43 r215:) 

TOTAL 200 100.0 

The result of the survey also showed that ~ri;a w~producers were 

generally wives of -:m=e=n=w=it=h=lo:w:::er:::::in::::~ As shown in- Table-24, wives of daily 

laborers constitute 32.1 % while 16.1 % are wives of pensioners. Similarly, 13.4% are 

wives of guards and soldiers. Where as 4.5% are wives of drivers. In fact , this is not 

surprising as the people engaged in Katikala production are generally those who have 

insufficient income from other sources. ~.t.~€~-' ? 
~ 

Table -24- Occupational Status of Husbands of Sample Katikala Producers . 

Occupation Group N .'li 
Daily Labourer 36 (' 321 ~ 
Pensioners 18 16.1 
Solders 15 13.4 
Gu_ardians, cleaners and Gardner 15 13.4 

" 11 9.8 
Drivers 5 4.5 
Others 12 10.7 

TOTAL 11 2 100.0 
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An attempt was made to assess,~t;!.!h"--"I ",,,,",-,,'!.f..::m:.::o:n::th~I'!..y...:i!!n:::::co~m~e ..!:o:!.f~t ~'-""~~:Y' f 

the sample katikala-producing women. Table-25 shows 58. 1 % of them have monthly 

income of less than 150 Birr while 15 .1 % earn 151-250 Birr. The other 12.8% reported 

that they earned 251-350 Birr in a month while 10.5% were earning 351 to 450 Birr. 

Only 3.5% are reported to earn over 450 Birr per month. However, it is not enough to 

support their families . As a result the wife's of these men are engaged in various small-

scale activities in the informal sector including the production and distribution of 

Katikala. 

Table -25- Reported Monthly Income of the spouses the respondents 

Monthly Income (Birr) N %.. 
50 - 150 50 { 581 ,) 
151 - 250 13 15 .1 
251 - 350 I I 12.8 
351 - 450 9 10.5 
451 - 550 2 2.3 
551 + I 1.2 
Total answered 86 100.0 
No answer 26 23 .2 
Total Interviewed I 12 100.0 

Similar! kali~ re carrying out other busine~ The survey 

result indicated that they frequently supply (smuggle) e1ect.!:onic and other commodi~ 

to the towns all the way through Nazreth to Assela and as far as away Sagure, Bekoji 

and Assassa. In their return they carry Kalikala and some crops like h~ wli~nd _ 

beans. 
) 
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Table -26- Commodities carried by the sample Distributors 

Commodity Departure Destination N % Total N 
Barley, Wheat, Nazreth, Harar, e--. 
Vegetables, egg, Assela Dire Dawa, A. A. 28 ~ 30 
hen 
Salbage, Nazreth, Harar, Assela, Sagure, 

I (~ electronics etc. Dire Dawa, A.A. Bekoji, Assassa 23 30 
No other - - I¥ commodity 2 30 

.J . 

Table-26 show the co modities carried by the distributors side by side with 

katikala trading, ~=g~m=en~t:..t::..h:::e.:.:ir~i:;.;n:;:c",o,,?_ Thus 93.3% carry barley, wheat pulses, and 

egg and chickens, vegetables from Assela to the recipient parts in their destination. And 

in their retur6.~f them carry i':.?ustrial products_ including electronic materials 

and second hand cloth. onlYil: V::SP~. h~~ t~ 
only Katikala. 

Generally, the people engaged both in the production and distribution of 

Katikala are carrying out different activities in the informal sector from which they are 

earning additional incomes. This is because the income generated from a single activity 

is not sufficient to support their families . In fact , the income from such small 

businesses is not sufficient even to support a family in and out of it self. 
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CHAPTER FIVE 

Magnitude of Katikala Production and Distribution 

5.1. Volume of Production 

Measuring and interpretin the volume of production and incom from kafikala 

is extremely difficult. The difficulty of getting reliable estimate because of absence of 

written accounts or payslips, variability of hours worked along with fear of government ...--- -

~xatiorunade it difficult to select a relevant income indicator in the activity. 

At the time of the survey the sample producers and distributors suspected the 
~ 

survey to be the government's study for taxation. Although the researcher and 

interviewers explained the objective of the survey, the respondents were not frank and 

l?wered their reported volume of production and the income that they generated from 

the activity. 

Despite all these difficulties attempts were made to assess the weekly and 

monthly volume of production and income. However, the producers reported that the ...- . 

~e 9 f pro~ is completed commonl€ 15 ~ Thus the researcher found 

that better estimates could be made every 15 days. 

The attempts used to measure the volume and Income from kalikala include 

consideration of ,,:orking hours per day, the volume produced and t~ time spent in 

distilling Katikala over 15 days or in a month, the average price of a litre of kafikala -
etc. 

~ C o/ \.. As can be seen in ~bout ~f the respondents work for three days, 

while the other~ work for two days . The othe§ were working for four days. 

Th' m~' 'omb" of woekl,. d." poe 15 d." I, 14. which ~, b, uk" M 3 d.,. 
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per IS days. Thus, it can be inferred that on the average the sample producers were 

working on katikala production 6 days in a month. 

Table -27- Average working hours per day and number of working days per IS days by 
I d samole oro ucers. 

Working days per IS Working hour per day 
days N % . (hr) N % 

I 6 3,,2, 4 - 7 hr 14 7.0 
2 74 rl 383 7 - 10 hr 95 47.5 
3 85 I \.44jl/ Over 10 hr 91 45 .5 
4 22 11.4 Total 200 100.0 
5 5 2.6 Mean working hour per 
6 I 0.5 day = ~ 9 hr 

Total answered 193 100.0 = 10 hr. 
Not stated 7 3.5 

Total interviewed 200 100.0 
Mean number ofworkmg days - 2.74 per IS daY.£. 

The mean duration of working is E ours in ~ Informants producing 

katikala reported that one round boil (tidosh) or distilling takes I :30 to I :45 hour from -
which 1.5 to 1.75 litre of pure (Berekrake) and 0.5 - 1 litre of secondary (Sabiya) 

katikala can be produced . Thus a rough estimation can be made that a single distiller is ----
producing an average of 10 litres of pme kqUkq/a jn a working day. This helps us to 

estimate that a single producer : hO is working six days in a month is producin~ 
li tters (6XI0) of pure katikala in that month. 

Apart from this estimation made based on the assumption that all producers are 

producing equa ll y, the sample producers appeared to confirm the est imation. In Table-, 

28 the mean amount of katikala produced per IS days was found to ~ 07 ~y a 

single producer. This means that she is producin 
--~~--~----~~----~ 

similar to the estimate given above. 
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Table -28- Reported Volume of katikala produced per 15 days. 

Volume of katikala produced in 15 
days. (litre) Average N % 

6 - 10 8 3 1.6 
I 1 - 15 13 10 5.4 
16 - 20 18 18 9.8 

'" 21 - 25 23 (24 "'\. 13 .0 
26 - 30 28 30 16.3 
31 - 35 33 35 19.0 

~ 

36 - 40 38 28 / 15.2 
41 -45 43 ""'--5/ 13.6 ~ 

46 - 50 48 6 3.2 
51 - 55 53 5 2.7 

Total answered 184 100.0 
Not stated 16 8.0 
Total interviewed 200 200 100.0 
Mean volume of production per individual per 15 day = 31 litter 

Regarding the ' total volume of katikala produced in Assela, it is estimated earlier 

that the total number of producers. in the town W§ hUS assuming that each of 

them are producing the same 60 litre per month then 439,020 litre of kalikala are 

produced in the town excluding the production in the surrounding peasant associatIons. 

5.2. Income from Katikala 

5.2.1. Income to the producers 

Producers' monthly earnings were approached in 8J One is based on 

;.!!.eir report 0 9- their level of earning from kalikala. The second was based on their 

report on their monthly expenditure and the third on t~ significance of the earning on 

their level of living. 

~ows the reported net monthly income from katikala indicating the 

mean net income to be 102.9 Birr for a sample producer. This amount of income does 

not satisfy the producers due to the larger amount of money thy need to support their 

families . Because of this they engage in numerous other activities to augment their 

Income. 
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Table -29 Reported monthly income of sample producers. 

Reported income (Birr) Average N % 
30 - 50 40 4 2.2 
51 - 70 60 23 12 .8 
71 - 90 80 31 , 173 

91 - 110 100 47 ( 26.3 
111-130 120 44 \.. 24.6/ 
131 - ISO 140 19 10.6 
lSI - 170 160 II 6.2 

Total answered 179 100.0 
No answer 21 -
Total interviewed 200 -

Mean Net Monthly income = 102.9 Birr 

On the second attempt, 0 respondents were willing to ..!.ell their monthly 

;xpenditure~ Accordingly their mean monthly expenditure was 253 .6 Birr as shown in 

Table-30. This is two times more than the reported mean monthly income_ : uspectin& 

the additional income from other businesses, as shown in Table-23 the researcher listed --
out those who entirely depend on katikala_ They account for 21 % .Jlf all the sample 

producers_ The mean monthly family expenditure of these producers was found to be 

~~ These women are ~rgely widow' s and divorcees J'ho support a large 

number of children. 

The net ~nthly expenditure of producers who have no other means of income _ 

may enable us to measure the level of income from katikala. Thus, assuming that the 

reports on net monthly income and expense;; are true, then ka/ ikala is generating 

income tw·ce as much as the minimum salary ( Birr lOS which is paid to a guard by 

the public sector. 
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Table -30 Reported net monthly expenditure by sample producers. 

All roducers Producers with no other income 
Monthly Average N % Monthly Averag N % 

expenditure(Birr) expend e 
50 - 100 75 13 6.9 50 - 100 75 I 2.3 
101 - 150 125 14 7.4 101 - 150 125 3 7.0 
151 - 200 175 21 11.1 151 - 200 175 7 16.2 
201 - 250 225 35 (f85 .... 20 1 - 250 225 9 1"'1 1.0 
251 - 300 275 42 22.2 251 - 300 275 13 30.2 
301 - 350 325 38 1\;10 V 301-350 325 8 \.. 18 .6. 
351 - 400 375 26 13 .7 351 - 400 375 2 4.6 
Total answered 189 100 Total answer 43 100. 
No answer I I -
Total interviewed 100 -

Mean monthly expense 253 .6 24709 Birr 

The third attempt to estimate the level of income from kalikala for the 

producers takes . s contribution to their sustenance to live. The finding revealed that 

63 .5% of the sample producers reported that the income from kalikala is sufficient just 

to live (for subsisting). The other 19.5% reported the opposite i.e. it is not sufficient 

even for subsistence level while 17.0% reported that it is a good source of incoms for 

the family . This finding confirmed that such an earning has enabled them to li ve above 

subsistence level. ThU~~f the sample producers reported it was income 

generated through the production and distribution of Kalikala that enabled them to live 

at or ahoye suhsjstence levels . 
r 

5.2.2. Income to the distributors 

AS shown in Table-31 over6 0fthe 

~ 

Istributor depend not only on kalikala, 

but also on many other activities as discussed earlier. The distributors have no record 

account on the income from the different items that they carry. This made it difficult to 

estimate the share of kaliakala separating from the other items. Despite all these -
difficulties, however, the distributors were asked to estimate the income they earn from , 

,katjka~ separating from others. After trying to calculate in mind for some time, 

70 

D 

J 



30.0% of them estimated 251 - 300 Birr per month, while 23 .3% estimated 201 to 250 

Birr. The other 16.7% estimated 30 I to 350 Birr per month. And the mean monthly 

estimated income was found to be 260 Birr. 

Table -31 Reported monthly income of Distributors. 

Reported monthly income (Birr) Average N % 
100-150 125 2 6.7 
151 - 200 175 4 13 .3 
201 - 250 225 7 /233'1 
251 - 300 275 9 t,. 300) 
301 - 350 325 5 iD.7 
351 - 400 375 2 6.7 
401 - 450 425 I 3.3 
TOTAL 30 100.0 

A comparison that can be established between the estimated net monthly 

incomes of producers and distributors indicates that the distributors earn more money 

than the producers. This is because of the high profit that they draw jrom the sale of (J 

Kalikala. ~ ~ f 'I j j f J If ?( Y O'l t' ~L r v... -~ . 
-

5.2.3. Income to other businesses. 

Suffice is to say that almost all the kalikala produced is sold, except for a 
----------------- ~ 

negligible proportion used for household consumption. Although no data is available 

the numerous retailers (Meshela bets) all over Ethiopia (of course in Assela too) earn 

their income partly from the katikala. 

The other groups earning from katikala are those that are supplying the raw 

materials for Katikala production. These include the peasants, malt producers, fuel . -
wood supplit:rs, Gesho suppli~s and the like, including the retailers C!f these materials 

in the market. Each group is earning some amount of money from involvement in the 

business of Katikala production. 
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Mill owners are also receiving their share. These are numerous and widely 

distributed in the town with a tendency to concentrate around the market arell. The 

producers pay some amount of money per kilo of barley, m~d ~e to get them 

milled. 

Equipment suppliers share money from the activity . The 'Ensira', Wadiyat, , 

Medfiya and Mesabiya producers supply their produ~ to the katikala producers. 

Likewise the traders of the koda, bottle, (litter), container (jerikan) etc have connection 

with the producers. These tools are available in the markets any time. 

~ 

The other group, Katikala ~ has provided the markets with supplying 

~muggled second hand cloths, electronics, and other commodities. This has enabled the 

poor in the town the chance to get the sa/baj at lower pric that he/she can affo~~ . .J.' £ -' ~ ,. 
------~----~- ? ~~~ ~~ 

Thus, katika/a is g:nerating income no.! only for the producers and distributors, 

but also for a substantial proportion the society in the surrounding. ~. 

5.3. Financial Background of the Sample Populations. 

5.3.1. Initial capital 

Regarding t initial capital used by producers as shown in Table 32, about 
~ 

~ the sample producers began the business with ~ ess than 50.0 Birr. The 

remaining 27.0 started with 51-70 Birr,--And the mean initial capital reported was43 .15 

Birr. 
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Table -32- Reported initial capital by sample producers and distributors. 

Producers Distributors 
Initial capital Averag N % Initial capital Average N % 

(Birr) e (Birr) 
10 - 20 15 5 v . 50 - 150 100 3 10.0 
21 - 30 25 25 -.../ 151 - 250 200 8 26.7 
31 - 40 35 66 330 251 - 350 300 12 40.0 
41 - 50 45 42 21.0 351 - 450 400 6 20.0 
51 - 60 55 38 19.0 451 - 550 500 1 3.3 

61 - 70 65 16 2.5 
71 - 80 75 8 12.5 
TOTAL 200 100.0 30 1000 

Mean initial capital - 43 .15Birr - 280.0 Birr 

In general, 40% oft e d stributors ndicated that their initial capital was with in 

the range of 250.0 - 350.0 Birr j:Yhile the amount of money used on the average by 

distributors was 280.0 Birr. The distributors reported that they use relatively higher 

amount of initial capital than the producers do. This is because the business needs 

higher amount of initial capital than it is needed to start Katikala production activity. --
As shown i~ abou§ f the producers and 10% of distributors 

reported that they borrowed their initial capital from relatives and frien.Q$. Where as c ___ 

! 7.5% of producers.Jlnd 13.3% of distributors used their husbands' incomes, 13.4% and 

33.3% of producers and distributors respectively used their own deposit from other 

business. The other 11.3% of producers and 43.3% of distributors used the money that 

they saved through the tr~itional money saving arrangement known as "equb ". 
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Table -33 Sources of initial capital as reported by sample producers and distributors. 

Source Producers Distributors 
N % N % 

Borrowed from relatives and friends 80 ( 414 ) 3 10.0 
Husbands' income 34 17.5 4 13 .3 
Own deposit 26 13.4 10 33.3 .,,-

Equb 22 11.3 13 ( 433 ') 
Sold personal property 15 7.7 - -
Bank 2 1.0 - -
Others 15 7.7 - -
Not stated 6 - -
Total Interviewed 200.0 - 30 100.0 

Generally the producers are facing the problem of shortage of initial capital. As a 

result they usually use money borrowed from relatives or friends . But the people 

engaged in Kalikala ~e not suffering much from shorta~e of initial capi! al. 

This is because most of them have money saved from the\! previous activities. 

5.3.2. Investing caPi~ 

Regarding thG;ing ca; ital T3hle-34 

~-?!~1 
shows that 38% of the sample 

producers reported they were using 41 - 60 Birr while 25% were using ~I - 81 Birr. .. 
The other 13.4% were using 81 - 100 Birr. 

respondents who reported that they were using Q...elow 100 Birr for Katikala trading. -And the mean reported working capital of the producers was 59.09 Birr. 
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Table - 34 Reported working capital of sample producers and Distributors. 

Producers Distributors 
Investing Investing 

Capital (Birr) Average N % capital Average N % 
0-20 10 9 4.8 150-200 175 2 6.7 
2140 30 24 12.8 201 - 250 225 5 16J 
41 - 60 50 72 lt1rrr- ) 251 - 300 275 7 / 23.3 ' 
61 - 80 70 47 ?'i y 301-350 325 II ~ 'l fi,Y 

81 - 100 90 25 13.4 351-400 375 4 13.3 
101 - 120 110 10 5.3 401 - 450 425 I 3.3 
Total answered 187 100 30 100.0 
No answer 13 - -
Total 200 - -
interviewed 

Mean Investing capital = 59.09 296.7 Birr 

Katikala producers have such small amount of investing capital because they use - ~ 

the profit they earn to support their fami ljf(s . As a result they do not have such a surplus 

capital to invest more in the activity . 

On the other han6 of tlr' distributors ad working capital of 301 - 350 

Birr and the other 23 .3% used 251 - 300 Birr. The mean reported working capital of 

this group wa~ which was ~ightly more than their initial capital. 

Although the amount of working capital was different among the producers and 

distributors, it can be concluded that in most cases the capital they used was among the 

lower in the informal sector. 0 ~ ~ C2.. j t ~ (/ ~? 
• 

Generally the people engaged in Kalikala production and Distribution are those 

with poor economic background who faced problem in finding initial capit~ . Hence, in 

this sector as well, like in most other informal sector activities, the problem of initial 

capital is a severe one. 
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CHAPTER SIX 

6.0 Operational Facilities and Mechanisms of Katikala 

Production And Distribution. 

6.1.1. Marketing Facilities and System. 

As discussed, earlier there is no specific market area for katikala in Assela. The 

transaction between the producers and distributors is taking place i n an open space 

along specific streets in the town. Producers in keheles 02, 03 , 04, OS, 06, 07, 13 and 

partly 09 and 10 are supplying their product to the relatively highly used street through 

kebeles03and 05. The other producers partly in keheles 09, 10, 07, and 14 are using the 

road in keheles 14 and 09. Still the producers in keheles 01 , 08, 11 and 12 and partly 14 

are using the street in kehele 08. Tuesday, Thursday and Saturday are market days for 

kalikala in Assela. The time of transaction is usually from 6:30 am to 10:30 am in those 

days. , 
The survey result indicated th~5'Of the producers sold their product ~t c:; _ e_ 

~markeLWhile~ sold both at home and the market. The distributors also get 

Katikala f!om the surrounding small town1j such as Sagure. Bekoji, and Kersa. 

,-> ..... -.... 
Generally, ~ market j s reported to be not favorable both for the producers and 

1'-w~'t 1 distributors . 
. -

-x 
6.1.2. The Linkage of Katika/a With Other Modern Beverages and Alcoholic 

Drinks 

As discussed earlier the informal sector is "a poor man's sector; it is a sector of 

the poor, by the poor, for the poor" (ILO/JASP A, 1985 : 16). The operators are poor and 

the poor who can not afford the money for the modern drinks consume the product. 
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The low-income groups; low wage and salary (including low wage earners and 

pensioners) group are the major consumers. The middle income groups also commonly 

use katikala, especially during some ceremonial occasions. 

Comparison between katikala and other modern drinks show the relative lower_ 

price per unit volume of the former than the later. ~5)hOWS the unit price per 

~olume of drinks obs~ed in some ordinary hotels, b~taurants : Assela during 

the time of the survey. 

Table -35 Price of selected Alcoholic drinks 

Type of Drink Volume Unit Price 

Whole sale(Birr) Retail (Birr) 

Katikala I litre 3 :50 - 5.50 4.50 - 6.50 

Gin 1 litre 21 - 25 28 - 32.00 

Tela 1 litre 0.75 - 1.00 0.75 - 1.00 

Kendo 1 litre 21 - 25 .00 28 - 32.00 

Beer 450.0ml 3 - 3.50 3 - 3.50 

Soft drinks 300.0ml 1.75 1.75 

When asked about their preference regarding katikala and Tella, few consumers 

responded that since they could not afford the cost of modern drinks, they visit the 

traditional bars. And there is a wide spread perception j,hat katikala is a remedy for 

C:;:;;a~articUlarly such diseases as Malariya, Stomachache, pains and 

discomfQrts. Thus the Ileople particularly in low land t-have larger intake of katikala. 

There is a habit among most Ethiopians that e!!.ting raw meat is followed by katikala 

drinking with the expectation facilitating digestion and reducing abdominal disorders. 

Malaria is also assumed to be cured by katikala 
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Few businessmen in the town reported that katikala, as an intervening 
~ 

opportunity, is attracting customers of its OWlLat its magnitude. It is competing with 

the modern drinks particularly due to ~e persistently rising cost of living. Those who 

(liil to afford the cost make transfers to local drinks. 

Regarding the geographic distribution of retailing houses, unlike in small towns 

where one can observe the traditional and modern drinks being retailed side by sid,e, in 

the larger towns t · e two groups of drinks tend to be retailed in separate areas; The 

competition for central locations and street from ages between the two often results in 

"'" 
such types of spatial arrangement that the smaller businesses get pushed to less 

accessible site and alley ways. For instance in such larger towns like Naz/'eth. Dire 

Dawa, Assela and else where in Ethiopia at this level, such a clear spatial orientation is 

obseved. 

6.1.3. Rules Governing The Transaction 

The transaction between the Katikala producers and distributors is made based 

on different agreements. As shown in Table-36, about 68 - 80% of the katikala 

produced in Assela is~p6ffed to othe~ .> ~ ~ :... ~ 
Table 36-Agreement between Katikala producers and di stributors 

Agreement N .% 

Cash in hand 123 91.8 ) 
Credit for half 4 3.0 
Credit 3 2.2 
Cash before hand 3 2.2 
Total 199 100.0 
Not stated I 0.5 
Total Interviewed 134 100.0 
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The ~ collect the kafikala from the producers ,at a whole sale price. 

Abc@f89 fSUCh purchases are made based on cash in hand agreement. Only 3.0% 

of these purchases are based on credit for about half of the total amount purchased. The 

remaining 2.2% are purchased based on cash before hand agreement. 

Generally, regarding the financial issues, the transaction between the producers 

and distributors of Kalikala is undertaken with iffe(ent agreement. This is because of 

the shortage of working capital that e ~ributors ;;;'e facing. 

7 
• 

6.1.4. Saving Mechanism of K{/tik{/I{/ Producers and Distributors 

It is known that the operators in the informal sector are largely with lower 

educational background and limited or no in various skills. Such small activities, like, 

katikala production, are carried out using simple (rudimentary) equipment's with low 
-====-

llroductivitx. of the operators. Hence their income generating capacity is low. Further 

more, most of the producers consume part of their income and the remaining is allotted 

to further investment in the business. Thus, in most cases they are !1Qt left with any 
~ 

surplus to say.e.The producers have..!l0 access to the modern financial institutions. As a 

result they rely strongly on the traditional financial institutions lik 

...------.-. 
~ to meet their financial and social needs. 

Comparison between the producers and distributors shows contrasting situation 

in the utilization of financial institutions. For instanc , i~ , it is indicated that 
r--

51.5% of the sample producers kee their mone at home, while only 10% of the 

sample distributors do the same. Almost the same proportion, 44.5% and 46.7% of 

producers and distributors respectively, are saving their mone~ About 

4~% of the distributors have saving accoun~. Comparatively only 1.5% of 

the producers reported that they have saving accounts in banks. 
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Table - 37 Reported Saving mechanism of producers and distributors. 

Producers Distributors 
Saving system N ~ N % 

At home 103 (S I S "> 3 ( 10. ).) 
Equb 89 c: 44.5 :;> 14 / ~. ") 

Bank 3 1.5 13 1"- 4J 1 
Relatives I 0.5 - -
Others 4 2.0 - -

TOTAL 200 1000 30 100.0 

Generally, as the operators are earning Income more than their family 

consumption, there is no such surplus money to save in modern financial institutions. 
, 

As a result, the majority of them keep the money that may stay in their hand for short 

time either at home or some where else as mentioned above. This means that the 

katikala producers and distributors~ most -;;~ generate such an income that can 

enable them to live at subsistence level. ~ a.. ~ ~ 
;J ,+4: % J:~V~J" _ i...., ~r(.(1. J 

fn~ .... i:r ~ ~ ;]0 % S ,:} v~£ • 

6.2. Impediments in the Process of Katikala Production and Distribution. 

6.2.1. Problems of producers 

During the course pf tby spry"y guest ions were directed to the sample katjkai9:;, 

---~ ~QdJJCe~ to ~st and rank (in order of importanc the major proble s they were 

encountering in their activities. The result revealed that lack of money is by and large 

the most fundamental problem, which ranked first among all the reported problems. As 

shown in Table-38, abou6 of the respondents confirmed this. Problems such as 

housing shortage, excessive competition were also reported by the respondents. 
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Table - 38 Problems reported by sampI~r~rs. 

Rank of Problems 
Reported Problems 1st % 2na % 3ra % T-Illal 

Lack of initial & investing 102 51.0 75 37.5 14 7.0 r--31.8 
capital -
Housing 31 15.5 36 18.0 24 12.0 15.2 
Fluctuation of demand 24 12.0 44 22.0 72 36.0 (21.3.,/ 
Excessive competition 20 10.0 26 13 .0 53 26.5 16.5 
Lack of saving 20 10.5 3 1.5 5 2.5 4.7 
Fluctuation of cost of input 3 1.5 4 2.0 26 13 .0 5.5 
Others - - 12 6.0 6 3.0 3.0 

TOTAL 200 100 200 100 200 100 100 

As regards problems associated9 the survey result revealed that 

shortage of fuel wood was the leading constraint. In Table 39, it was rated first by 

91.0% of the sample producers. It also shared 30% among the other scarce raw 

materials listed. The problems of supplX g f water, maize, and other inputs vary with.... 

seasons.,)¥ith their most costl y season being kireml. 
'-

Table - 39 Reported problems of input by respondents. 

Types of inputs Problems of supply as rated by the respondents 
1st % 2na % 3ra % Total 

Fuel wood 182 '~I 0 0 - 30 -
Water 0 Ill" 21 ~O ~ 33 16.5 15.7 
Maize 0 0 29 14.5 56 28 14.2 
Gesho 0 0 35 17.5 42 ( ~ 12.8 
Barley 0 0 36 18 27 13 .5 10.5 
Wheat 18 9.0 31 15 .5 3 1.5 8.7 
Gishta 0 - 7 3.5 15 7. 5 3.7 
Ensilal 0 - I 0.5 9 4.5 1.7 
Others 0 - 0 - 15 7.5 2.4 

TOTAL 200 100 200 100 200 100 200 

Attempt was al so made to know \ht;,J'ource ~ wateiJand the time coosllmed by 

the producers t o [ptdl the water. At the time of the survey,g f the sample 
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producers who have no pipe water indicated fetching water takes up tcG-miO!~ 
journey. The othe@~ reported it takes_l 0 to 20 minutes. 

Generally, as indicated above, Katikala producers are facing many economic 

and physical problems in their activities. The problem o~ terms takes the upper 

position in the list of the problems. This is because the operators are generally poor 

to financial constraints 

for work. 

The problem of inputs and that of fuel woQ.II, common all over the country. The 
• 

cost of fuel wood is persistently rising from time to time in the town. As aistiilTl1 of 

Katikala is cQnsuming much fuel wood, the producers are suffering from this rise in the 

cost of fuel wood. 

6.2.2. Problems of sam . e istributors 

Questions were posed to t e istributors to list down and rank the problems they 

were facing in order of importan~e .~shows the report that fluctuation of the 

demand for katikala was ranked first b~ of the respondents. This was followed 

by high cost of transportation including the cost of loading and unloading as reported -
b~ of the respondents. The problem of convenient market area , was rated as the 

most important problem b@ f the respondents. Incronvenient transport at jon and 

excessive government ~ are among the other problems listed in each rank group. --
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Table - 40 Reported problems faced by sample distributors 

Reported Problems Rank of Problem 
I" % 2nd % 3rd % Total 

Fluctuation of demand \3 43 .3 9 30.0 6 20.0 VfI .1 
High cost of transportation 

IW:U including loading and unloading 12 40.0 8 26.7 8 26.7 
Inconvenient market area 4 13.3 3 10.0 7 23.3 15 .5 
Improper transportation I 3.3 6 20.0 2 6.7 10.0 
Government tax - - 2 6.7 3 10.0 5.6 
Others - - 2 6.6 4 13.3 6.6 

TOTAL 30 100 30 100.0 30 100.0 100.0 

Regarding the ~odes of transportation used by the distributors, ~of the 

distributors are using public bus to load and transport katikala, whereas 16.7% are 

using b,9th public bus and trucks only Abouth 3.3% use only 10ci1 They also use horse 

~awn carts tQ transport katikala from the market to the bus station. Very often, these 

varying meanses of transport makes the handling and delivery of Kalikala inconvenient 

and expensive. It is quite common for the plastic containers to be damaged by nails or 

other sharp objects during the frequent loading and unloading . .-

The nature of the market area is reported to aggravate the hardship for the 

distributors . They should travel long following the market streets until they co ll ect the 

amount they require. They travel from one producer to the other producer usually 
~ 

carrying what they already have bought. 

Generally the seasonal fluctuation of demand for Kalikala is the most important 

problem for the distribut£!:s. Following the seasonal change in the supply and cost of 

the inputs, the price a litre of Kalikala changes. Similarly, the demand for the liqueur 

change following the seasonal changes. Thus this unstable demand is reported to be a 

serious problem for the di stributors. 

The other problem, the distributors are facing is the inconvenient market area . The 

producers sit along specific roads to sale their Kalikala. The distributors travel along 
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these streets until they collect the volume they require. This consumes time and money 

to move here and there along the street. In addition to this, the problem of !\l!ortage of -
convenient means of transpiration_to deliver kalikala to other towns has made their 
.-
activity very difficult. 
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CHAPTER SEVEN 

7.0 Determinants ofincome among Katikala Producers 

and Distributors 

Although the mgp'b!y income of the Katikala producers and distributors in 

Assela i~ there are considerable v¥ iations in income among the household involve 

in both types of activities. In this chapter, an attempt is made to pin point the most 

important social and economic factors that influence household incgme among Kafikala 

producers and distributors. 

7.1. Determinants of Monthly Income of Katikala Producers 

In order to examine the factors that determine the monthly income of the 

producers a series simpl orrelation analysi were run between the dependent variable 

(income) and a number of carefully selected predictors variables. The expected 

predictor variables include@Y 0f the producers (Ag), their level of~Ucatio~Es), 

@ati~ status (Mi), initial ~(Inc), investing~1 (Invc), f~ (Fs), 

number of@to~s (Cu), work ee~ce (We) and income from ~er sou£§$ (los) 

of the producers in the activity. 

Table-41 Result of simple correlation analysis (producers monthly income and 

Associated predictor variables) . 

Ag Cus Es Fs Inc ''J.nvc Mig los We 

r .53** .36" .01 .58 " .74 ** 73*' -07 .72** .14* 

2-talled slgmf. *05 **01 
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is presented i~~ The problem of 

important problems of Kafikala producers 

mentioned earlier. In fact the average initial capital used by the producers was as low as 

43 15 Bjrr. This small amount of start up capital is expected to affect the amount of 

income generated from the activity. As shown in Table-4 I , the result of Pearson's 

moment analysis revealed that the initial capital_ of the producers is significantly - ..... -
correlated with producer' s Income with an r-value of 0.744 at 99% of level of , 

confidence. 

Thus the income generated from Kafikala production is considerably affected 

by th siz of start up capital. The higher the amount of this capital the higher the 

amount of income from the activity. This confirms the widely held view that the size of 

initial capital used in informal sector activities determines the level of income from 

these activities. 

There is a view that the level of income of the operators in the informal sector is 

dependent on ~ used in the activities. The larger the working capital 

the higher the income from the activity. In Table-4 I, it is shown that a working capital 

was significantly correlated with the level of income of the producers with an r value of 

0.736 at 99% level of confidence. Katikala producers usually face shortage of money 

t<:., collect a large quantity of inputs. Those who have more money (working capital) 

collect enough inp!d.t, so that they produce more and generate larger incom~ from the 

activity. 

It was also discussed earlier that most producers 9fKatikala were also engaged 

other income generating activitie and that 56% of them ~ husba~,ith fixed 

monthly incomes. It was expected that~ the amount of jnc~ from the other 

activitie~@the working capjtl!) that the producers can generate more income 
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from the activity . Table-41 reveals that the amount of income from other sources is 

significantly correlat: d with income of the Kalikala producers with an r-value 6 
with 99% of level of confidence. As it is the case in small-scale activities the in the 

informal sector in general, increase in income from other sources result in i!!.crease in 

income from a particular activity 

---
It is known that increase' family size ails for an additional income to support , 

the family members . Those Kalikala producers who are supporting larger family size 

were therefor expected to eroduce more of the drink than those who had fewer 

household members. The result of a simple correlation analysis shows that household is 

significantly correlated with income .,!Vith r-value of 0.5844 at 99% of level of 

confidence. This positive relationship between household size and household income 

also appears to be a product of the fact that I~er households have greater number o!:, ) f 
adult members who c assist' he production of Kall 1/ 

/? 

There is <'! view which asserts that a erson' a e can serve proper measure of 
~ ~ ~ 5<&> 

experience and skill learnt in the labour market (House, 1987; Bardhan, 1989). There is 

also a widespread understanding that income from a business varies in accordance with 

the number of years the producers have spent in the business. The result of the simple --- :;,. 

correlation analysis, shown in Table 4 I, indicates that the age of the producers is 

sig.oificantly correlated with.their income from the activity with r-value of 0.535 at 99% 
. ..- -

of level confidence. In general it appears that the older a Katikala producers are the , 

more their experience in the trade and the greater their 
...- __ ........ ---..:~;. ---L 

distributors and retailers. ~ 

contacts ' yith Kalikala 

.. /~ I 
> , 

The more the number of customers t e better the market is for Katikala sales and 

the more the income of the producers. As shown in Table 41 , the positive correlation of 

this variable with household income confirms this fact . . 
Go 

'3( 
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It was also expected that th migration status 'Katikala producers is affecting 
~ 

the level of income of the producers from the activity. As mentioned earlier~ of 

the sample producers were not born Assel~s shown in Table 41, the result of simple 
~ flo C~-z...? 

correlation revealed that this variable is weakly with income of the producers. This 
;8-

indicates place of birth does ~ have a significant impact on the degree of success in 

the business of Katikala production. 

Scholars do not seem to agree on the impact 0 formal education a ong those 

who operate in the informal sector(Tebarek, 1997). Some suggest that formal 

education is necessary for success in the informal sector. Others assert that it does not 

significantly affect success of anyone who is engaged in informal activities. As shown 

in Table 41, the results of the study have confirmed the second view by indicating that ... 
there is no significant relationship between income from Katikala sales and the levels 

of Formal education attained by the producers. 

7.2. Determinants of the Monthl Income of Katiklllll Di tr~ 

The monthly income of Katikala distributors is thougnt-'~Ile-:affected by age of 

the distributors (Ag), initial capita (Inc), investing capitals (Invc), work experiences in 

the activity (We), level of income from other activities (los), and family size (Fs) of the 

distributors. Accordingly, a series of simple correlation coefficient have been 

calculated between the dependent variable, income and the predictor variables. A 

summary of the results obtained are shown in Table 42. 

Table-42 Result of simple correlation (distributors) 

Explanatory variables 

Ag ES Ethn Fs Inc lnvc los Mars WE 

r -458** .066 .189 -.298 .277 .571 ** .386 -.239 .543** 

2-taIied slgmf * .05 **'01 
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The result of simple correlation analysis revealed that the s e of working capital 

of the Katikala distributors is significantly correlated with their incomes with an r-value 

of 0.571 at 99% of level of confidence. Those traders, who are using larger amount of - -
working capital, are ~nerating higher amount of income from the activity. This is not 

~ -
surprising since capacity to run more lucrative business largely depends on the amount 

of money they use to run the activity. 

It was also expected that the monthly income of Katikala distributors is affected 

bY~Ork ~n the activity. As shown i~ Table 42, the result of product 

moment correlation analysis showed a significant correlation between the income of the 

distributors and the number of years they have spent in the business. This appears to be 

to be largely a product of the trading skills that they have accumulated overtime. More 
• 

over, it is possible to say that the longer a distributor stays in the business the greater 

his contact with customers and the more his reliability and popularity as a distributor. 

Tfag~ Kalikala distributors is expected to affect the level of their income 

from the activity. The result of a simple correlation analysis revealed that this variable 

is egatively correlate - ith income with r-value -0.458 at 99% of level of confidence . . 
The probable reason for this could be th:,:e~tr~a~ns~~C!iei.r ..l.!.l...JJJ~e...lo~l~d~er~d.!.:is~tr!.!i !!.bu!!.t~o!!.r~s ...!.i !!nt~o!.-"_ .... -f) ( 
more lucrative busine~:.s_. :::::==::::". tn-~ ~! 'I 

The question 0 initial capital, particularly for the people engaged in such small 

scale trading in the informal sector, has always been taking the upper position in the list 
, 

of their problems. It appears that the most of distributors did not face this problem 

largely owing to this fact that they had been in some other business before shifting to 

Katikala distribution. This may be confirmed by the fact as shown in Table 42, their 

initial capital does not seem to have much impact on their current income. 

~ 
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The result of this stud~ve also shown that the amount of income that the 

distributors earn m other source does not strongly affect their income from 
~ 

distributing Kalikala. As shown in Table 42, the value of the correlation coefficient 

between the two variables only 0.386. This may be due to the fixed amount of working _______ ....... 

~ they are using so that they do not transfer the income from other sources into 

Kalikala trading. .9 l £ 7 t_ 

It was expected that such variables as level o~, ~~, and -----
marHa1 statu could affect the income of the Katikala distributors. However, as shown 

in Table 42, all the three variables are weakly correlated with income. As regards ., 
• 

formal education, it appears that it is not require sophistication in targeting customers 

or keeping accounts. Concerning household sil.e and marital statl!s, however, it appears 

that there is no much variation among the distributors as most of them tend to be young > -
~,;iddle a~d who do ~\seem t~_e_l_a..:.rg=-e_fa_m_i~ly:-m_e_m_bers . Nonetheless, it appears 

that those who ar Ither sin Ie r wit~w d~~nd to have greater freedom to 

move about and make more money from the business. 

An attemp: as also made to assess i ethnic baC~any impact on the 

income of distributors. This was done partly based on the expectation that the well 

known trading group G1II'ages might make more money from Katikala distribution , The 

results of the study, however, confirmed that there is no significant relationship 

between ethnicity and household income as far as the Katikala distributors is --
concerned , 

90 

J) 



CHAPTER EIGHT 

8. 0 Summary and Conclusion 

The purpose of this study was to examine the social and economic impact of 

Katikala production and distribution on the survival mechanism of households in -------_. 
Assela Town. The study was made based on both primary and secondary data. The 

primary data were collected using two types of structured questionnaires; one for the 

producers and the other for distributors of kalikala. The secondary data was collected ------ -----
from publications ofCSA, from books and bulletins of institutions like FeMSEDA. 

"---

The survey result revealed that Kalikala production in the town of Assela is home 

based activity . Its production is entirely undertaken by females while few males are 

---
involved in the distribution of the drink to various local and regional towns. Among the 

Nazreth, towns and cities that frequently import the Katikala produced in Assela are 

Wonji. Kalily. Dire Dawa and Harar . 

~. 

The education I status of the producers ranges from illiterate to 12 grade --- ---------
completes while the majority of the distributors have grade four education. The .---
majority of the producers are born out side the town. Virtually all the producers and 

distributors of the drink were followers of Ethiopian Orthodox Christianity. 
=--
~---

All of the producers and distributors have found it easy to joW.,the Kalikala 
2 

industry because starting such a business had neither legal nor social restriction. The 
.e - :::7? ' 

main factors behind the ever increasing number of eo Ie entering the industry were 

lac~ of job opportunity) n the formal sector, ins~:..ffi:.:.lc~i~e.:.:n.:..t ...:m=o.:.:nt.:.:h.:.:IY,-i:.:.n:..:c.:.o.:.:m.:.:e~among 

households in which one partner was on government pay-roll, and the ever growing 

number of women who assume headships among low income households. 

~----------- > 

91 

• 



The study has also attempted to identify the major factor}Jhat constrain~ the 

success of Katikala producers and distributors in their effort to work and survive in an 

urban center like Assela. Among tlt~~~~;;::the lack of initial and investing 

capitals were found to be the most important problems. The problem of fluctuation of 

~ the excessive competition, absence of cr;.dit facilities, irreglJiarity of sup~ of 

inputs and the rising cost of inputs are reported to be their strong problems. In this case 

it is particularly the increasing cost of fuel wood, which was commonly reported as a 
~ 

major problem by the producers. 

Comparatively, the problem of I ~ck of dema!]51 and high cost of transportation 

(including the cost of loading and unloading) were reported to be the most serious 

problems among the ~ Absence of <!.:fined or predetermined locat~or 
sale of Kalikala in the open market, inadequacy of the existing transport facil.i!ies and 

the excessive governmental ~x were reported to be e.9ually serious constraints for this 

group. 

As regards the monthly income, the distributors are found to be by far better off, 
- ' :::. 

than the producers. This can be seen in the fact that the mean monthly income of the 

former was Birr 260.0 while that of the later was Birr 102.9. The main factor which 
, ---

has led to the distributors earning more than twice as much as the producers was found 

«-
to be the prevailing term of trade between the two which is based in fervor of the -- ,. 

distributors. As the producers of Kalikala are neither organiz¢ nor have the means to 

deliver their products directly to the consu;:s, they easily fall erey to the greedy ~ ? 
-------~- , - - ' . L 7 -. ~ 

~ of the distributors....:vho offer them unit prices which are n~r1y half~s much as ~"' 

the final selling prices. Nonetheless, it is important to note that Kalikala producers are ~~~ 

also engaged in several other activities in order to augment their monthly incomes~ S 
-c 

92 



The Katikala producers in Assela have been gIven a limited attention by 
r" 

governmental and non-governmental institutions. Only~MTI (Ministry of Trade and 
-==--== 

Industry) of Arsi Zone, using the fund from the World Bank, is giving credit support for 
c - ~ --..... 

few producers in Assela. The producers who benefited from the project reported that 

the credit system has some problem~. The collateral based grouping to facilitate 

provision of credit has created a ..serious problem them. The h!!!h interest rate, ,the JPort..:::: 

j uration ~ven for loan repayment are also among the major problems reported by the 

producers. 

An attempt was made to assess the social and economic faGtSFS thltt determine 

househole income among the respondents by employing simple ~I·~alysis. It 

was found that among tr1'fo~income from other sources, initial capital, 

inv~sting capita!) and family size were found to be the most important factors 

influencing household income. Among th~ibUto)s inv~sting capital, w~ 

experience, and age were important factors determining household income It was also ---- ~ 
found that household size, marital status, pla~birth and eth~citx.....did not play 

significant role in the income of Katikala distributors. 

The finding of the study in general suggest that the isting policies hould be 

gn~Z: attempts should' be made fo~omotional interventions amon<l.atak~ 
producers and distributors. First and for most governmental institutions and NGOs 

- < 

should be able to p'rovide the means through which the producer~ould obta: loan f~ 
overcoming their problems o~L ~ --eo 

,. 

.. ------- ~ 
The ~Iending systeif[::l;hrough collateral basis has created problem for the 

producers. Thus the available financial service should be given to individual producers. - --
7 

The interest rate should be lowered. Furthermore, the time period for loan repayment 
~ c~ ________ _ 

should be increased. 
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Generally, efforts are required in the formulation of poli;y in areas for ---promotional services, skill up grading and on-job training and credit services in order to 

r ----- . -- - -
facilitate expansion of informal and small-scale businesses of this kind. 

------------
aimed at studying viable income generating activities in general and in this activity in 

--~-=-------- . 
particular both at macro and micro levels should be encouraged by the government. 
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Annex -1- Interview Questionnaire Form A (For producers) 

I. Name ofInterviewer _ _ __ _ II. Date ofInterview ____ _ 

III. Out Come ofInterview 
A) Completed 0 B) Not Completed o 

Interview Form A 

1. Kebele 0 2. Age 0 3. Sex 0 

4. Place of birth 0 5. Religion 0 6. Ethinic group 0 

7. Marital Status 
Married 0 Widow 0 Separated 0 
Single 0 Divorced 0 

8. Family Size 0 

9. Number of Children 0 

10. Educational level 

A) Illiterate 0 C) I - 3 grade 0 E) 7 - 9 grade 0 
B) Read & Write 0 D) 4 - 6 grade 0 F) 10 - 12 grade 0 

12 Complete 0 

I I . Where you before you start producing katikala? 

A) Assela 0 B) Out of Assela 0 

12. Describe the time and the place you came from 
A) time 
B) place:- rural 

urban 

13 . If you are migrant Describe the reason you came to Assela. 

A) To Secure job 0 D) Divorce 0 G) Transferred with fam ity 0 

B) Marriage 0 E) Health problem 0 H) Describe, if any other 

C) For Education 0 F) Widow 0 

14. When did you Start producing katikala? 

Year Month 

15 . Why do you preferred Assela for this particular Activity? 
A) No other alternative 
B) Katikala has good demand 
C) Sufficient supply ofraw material 
D) Good Infrastructural facilities 
E) Good air Condition 
F) Describe if any other _ ________________ _ 
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16. 

17. 

Is there any other katikala producer in your family? Yes 0 

If yes for QU!! 16, Specify the number 0 

No o 

18. In your experience, What have you observed regarding the number of katikala producers? 

A)Increasing 0 B) Decreasing 0 C) No change 0 

19. IfIncreasing for QunJ8, What type of people are Commonly entering in to katikala 

production? 

20. 

21. 

A) Students 0 C) Divorces 0 E) Married women 0 

B) Widows 0 D) Single 0 F) 12 grade completesD 

G) Specify ifany other _ _ ___ _ __________ _ 

Did your parents produce katikala? 

Do you have job seekers card? 

Yes 0 

Yes 0 

No 

No 

o 
o 

22. In your experience those who engage in katikala production are those who 

23 . 

24. 

A) With good monthly income 0 C) Low monthly income 0 

B) Daily Labourers 0 D) With other in come 0 

E) Specify if any other 

Do you Drink katikala? Yes 0 No 0 

Is your husband drink katikala Yes 0 No 0 

25 . What is your observation regarding the government's policy lintention! towards katikala 

A) Encouraging producers 0 D) Only tax collection 0 

B) Discouraging 0 E) Not known 0 

C) No attention is given o F) Specify if any other ____ _ 

26. Have you ever approached by any governmental or non-governmental institution? 

Yes 0 No 0 

27. Do you support if you are organized under an association ITrade Union!? 

Yes 0 No 0 

28 . If yes for question 27, Why? 

A) To facilitate marketing 0 

B) To facilitate gathering raw material 0 

C) To Cope with my problems 0 

D) To facilitate credit service 0 

E) To protect my right 0 

F) Describe if any other 
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29. Suppose the government has plan to support you, what kind of support do you need? 

A) Adaptive technology 0 E) Technical support 0 

B) Infrastructural Facility 0 F) Consultancy 0 

C) Financial support o G) Describe if any other ______ _ 

30. What is your future plan regarding katikala production? 

A) Continuing producing 0 C) Extending developing production 0 

B) Reducing producing 0 D) Describe ifany other ______ _ 

31 . If reducing for quation 30, Why? 

A) Financial problem 0 D) To reduce the hardship 0 

B) Health problem 0 E) Describe if any other _________ _ 

C) To start other better business 0 

32. If you plan to extend develop the production, What is the source of the money? 

A) Equib 0 D) Salary 0 

B) Sailing personal property 0 

C) Relatives support 0 

E) Bank credit 

F) Inheritance 

o 
o 

33 . Do you have licence to for the production? 

34. 

35 . 

Yes 0 No 0 

If you get financial support, 

A) Extending production 

What will you do with it? 

o 
B) Start other business 0 

C) I will use it for other problem 0 

D) Describe if any other ________ _____ _____ __ _ 

If "start other business" for question 35 why? 

A) Katikala businesses not lucrative 0 D) My husband is not volunteer 

B) It is very difficult activity 0 E) Problem ofhouse/promise 

o 
o 

C) I have got other better business 0 F) Describe if any other _______ _ 

36. If Governmental and NGO's have interest to help katikala producers, What kind of 

support do you prefer? 

A) Supplying raw material 0 D) Adaptive technology 0 

B) Credit service 0 E) Infrastructural facility 0 

C) Technical support 0 F) Describe if any other 
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37. 

38 . 

39. 

40. 

41. 

Mark on the properties you own 

A) Cattle 0 C) Sheep/goat/ o E) Donkey 0 

B) House o D) Rented house o F) Describe if any other _ _ __ _ 

Do you have other activity performing symu /tan cously 

A) Government employee 0 F) Restuourat 

B) Student 0 G) Animal husbandry 

C) Dependent H) Malt product 

o 
o 
o 

D) Retailing katikala 

o 
o 
o 

I) Describe if any other _ ________ _ 

E) Gulit 

The house you live in is :-

A) Your own 0 B) Relatives 0 C) Rented o 
If you live in a rented house from whom? 

A) Kebele 0 C) Individuals o 
B) Government 0 D) Describe ifany other _ _ _ ___ _ 

Do you have kitchen Yes 0 No 0 

42. What is (are) the major factors forced you to engage in to katikala production? 

A) Lock of job opportunity in the formal sector 0 

B) Insufficient salary 0 

C) The responsibility to support the family 0 
D) Describe if any other _ __________ ______ __ _ 

43 . Give rank to the factors I st to the stronger factor and 3rd for the 3rd important factor 

44. 

45 . 

A) I st B) 2nd C) 3rd _ ___ _ 

What is the initial Capital you used to start katikala production. ___ _ 

What is the average investing capital you are using during the last 6 months _ __ birr. 

46. What was the source of initial capital? 

A) Saving from the former activity 0 

B) Friends & Relatives 0 

C) Credit from Bank 0 

D) Equp IEdir/ mahiber 0 

E) In heritence 0 

F) Husband's income 0 

G) Sailing personal property 0 

H) Describe ifany other __________ ____________ _ 
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47. During the last you produce 

A) ____ litter/week B) ____ litter per 15 days 

48 . What was your overage monthly income only from katikala for the last 6 months 

Birr ___ _ 

49. What is your average monthly expenditure for the family during the last 6 months? 

_____ birr. 

50. The income you earn from katikala has 

A) Improved my living condition 0 

B) Supported me only at subsistence level 0 

C) Not able to support me even at subsitence level 0 

D) Ifis a good supplemental income 0 
E) Describe ifany other ______________________ _ 

51 . If your answer to quen 50 is B or C, Why is that? 

A) Large family size 0 

B) Its income generating capacity is law 0 

C) No other supplemental income o 
D) I have no knowledge on the activity o 
E) Expense on in put is large o 
F) Describe ifany other ___ __________ _ _ _ ______ _ 

52. Do you think that those with large families are producing more and with small familiars 

less volume ofkatikala? A) Yes B) No 

53 . Why do you prefer this particular activity than the others? 

A) To feed the family 0 

B) The only open activity in my surrounding 0 

C) It general better income than the others 0 

D) Sover competition in the others 0 

For the by product 0 

E) I can't engage in others due to financial problem 0 

F) No need oflicence 0 

G) SpecifY if any other reason ____________________ _ 

54 . Do you have any other source of income? A) Yes B)No 
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55 . If 'yes' for que!! 54 What is that? 

A) Husband's salary 0 E) House rent 0 

B) My salary 0 F) Relatives support 0 

C) Gulit 0 G) Specify if any other 

56. What is your husband's monthly income? 

A) 50 - 150 0 D) 351 - 450 0 

B) 151 - 250 0 E) 451 - 550 0 

C) 251 - 350 0 F) Cover 551 0 

57. Is your husband help you in expenditure for family? 

A) Yes 0 B)No 0 

58. What is your husband's Occupation? 

A) Daily labourer 0 E) Teacher 0 

B) Pension 0 F) Driver 0 

C) Solder 0 G) other 0 

D) Guardian 0 

59. To whom do you sale the katikala you are producing? 

A) For distributors 0 D) For both retailer & distributors 0 

B) For retailers 0 E) Explain if you have other ______ _ _ 

C) For consumers (retailing) 0 

60. The number of distributor customers you have _________ _ 

61. Where do you sale the katikala you are producing 

A) At home 0 C) Both at home & market o 
B) Market 0 D) Indicate if you have other _______ _ 

62 . When you sale for distributors, the rule governing your transaction is 

63 . 

A) Credit 0 D) Half payment at hand 0 

B) Cash in hand 0 

C) Cash before hand 0 

The inputs you use 

A) Barley 0 

B) Maize 0 

C) Wheat 0 

E) Explain if you have other _______ _ 

D) Malt 

E) Gesho 

F) Gishta 

o 
o 
o 

G) Ensilal 

H) Water 

o 
o 

I) Fuel wood 0 

J) Explain if any other _________ _ 
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64. Put in order of importance the most rare input type you observed in the activity 

1M 2nd 3~ 
65 . From where do you get water? 

A) Pipe water 0 D) River water o 
B) Ground water o E) Indicate if you have other source _____ _ 

C) Spring water 0 

66. Do you have your own pipe water? 

A) Yes 0 B) No o 
67. If you don't have your own pipe water the time take to fiche water. 

A) 0 - 10 minuet 0 D) 30 - 40 minuet 0 

B) 10 - 20 minuet 0 E) 40 - 50 minuet 0 

C) 20 - 30 minuet 0 F) Over 50 minuet 0 

68 . Where do you keep the money you get from katikala 

A) Bank 0 D) with relatives 0 

B) Equb 0 E) Explain if you have other ____ ___ _ 

C) At home 0 

69. The average number of days you produce katikala per 15 day (mark on the number) . 

1 2 3 4 5 6 7 other 7 

70. Average hours you produce katikala per day 

4 5 6 7 8 9 10 11 12 over 12 

71. The average volume ofkatikala (per litter) you produce is a working day 

72. 

4 5 6 7 8 9 10 11 12 13 14 

over 14 

The cost per a litter of katikala during last 3 months 

A) 250 - 350 0 D) 551 - 650 

B) 351 - 450 0 E) Over 650 

C) 451 - 550 0 
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73 . What common constraints have you encountered in your operation? 

A) Raw material 0 

B) Problem of housing 0 
C) Problem of mill 0 
D) Problem of transportation 0 
E) Problem of water 0 
F) Fluctuation of cost of katikala 0 
G) Excess taxation 0 
H) Lack of skill 0 
I) Explain it any other 

Annex -2 Interview Questionnaire: Form B (For distributors). 

I.Placeofresidence ___ 2. Age ___ 3. Sex ___ 4. Religion __ _ 

5.0ccupation 6. Marital status 7. Educational status ____ _ 

S. Ethnic group 9. Family responsibility ______ _____ _ 

10. When did you start distributing katikala? 

A) Year B) Month _____ _ 

II . Did you have exposure for such activity before you start katikala distribution 

A) Yes B) No ____ _ 

12. The frequency of visit Assela for katikala in 

A) Week B) 15 day _ __ _ C) Month _ _ _ _ 

13 . Where do you sale the katikala _____________ _____ _ 

14. Is/are there other towns/places from which you collect katikala other than Assela? 

A) Yes B) No ______ _ 

15 . Ifso Indict the towns/places ___________________ _ 

16. The average volume of katikala you transport from Assela in a single trip during the last 3 

months is birr. 

17. The price ofa litter ofkatikala at Assela is birr. 

IS . Your selling price ofa litter ofkatikala at the destination is birr. 

19. Based on your experience in the activity, the number ofkatikala distributors from your 

residence visiting Assela for katikala are ___ in number. 

20. Do you trade other items instantly with katikala? 

A) yes B) No ____ _ 

io? 



21. If you say 'Yes' for que!! 20, then explain 

A) Item type ________ _ B) Departure of the item ______ _ 

C) Destination of the item ____________________ _ 

22. How do you sale the katikala at the destination 

A) At whole sale price ___________________ _ 

B) At retail price ___________________ _ 

23. What was the amount of initial capital you used for this katikala distribution? 

_______ Birr. 

24. What is the amount ofInvesting capital you are using currently? birr. 

25. What was the source ofInitial capital? (explain the sources). 

26. Where do you keep the profit you earn from katikala? 

A) Bank D) With relatives ______ _ 

B) Equib ____ _ E) Explain if any other _______ _ 

C) At whom ______ _ 

27. The made of transport you are using. 
N __________ _ 
B) __________________ _ 

C) __________________ ___ 

28. Do you pay tax? A)Yes ____ _ B) No ____ _ 

29. If you pay tax, where? 

A) At Assela _____________ __ 

B) At destination __________ _ 

C) Explain if any where else ___________________ _ 

30. What is the average monthly income you earn from katikala during the last 3 months? 

____ birr. 

31. The average gross monthly income including from all other activities is _birr. 

32. Have you encountered with any problem in the activity? 

A) Yes B) No ____ _ 

33. If 'Yes' for que!! 33 , what are the problems (list them down). 

A) D) G) ____ __ 

B) E) H) ____ __ 

C) F) I ) ____ _ 



34. To what extend does the profit from katikala have help you? (explain) 

35 . Is there any other who help you during the activity? 
A) Yes 8) No ____ _ 

36. If 'Yes' who is that 
A) Family member _______ _ C) Relatives _____ _ 
B) Daily labourers _______ _ D) Explain if any other ____ _ 



Annex(fRevolving Wamong associations and individuals (by sex) given by 

Arsi Micro-enterprise Project During the period 1993/94-1997/98. 

Year Number Number of members Amount of credit 

of 

Associati 

ons 

M F Total To male To Female Total 

(Birr) (Birr) 

1993/94 17 97 268 365 95098.00 191702.00 286800.00 

1995/96 5 22 83 105 29100.00 88800.00 117900.00 

1996197 3 18 52 70 35000.00 75700.00 110700.00 

1997/98 7 40 125 165 66300.00 163900.00 23 0200.00 

Total 32 177 528 750 225498.00 520102.00 745600.00 

Katakana 8 240 280639.00 

producers 

Source: Ministry of Trade, Industry and Tourism,Arsi branch, Report. June 1998/99 



Anne x- 4 Number of Private Indu:;trial Establishment:; lind LaboUi' force by Sector and Sex 1996. 

L~.~ .-/ --.. /" ~ 
A\t Country )Level (UrbanLev~ ( Rural Level \ 

Noof 1: abour Force No of Labour force No of Labour Force 
estab Male Femal Total estab Male Femal Total estab Male Femal Total 

Total nwnber of 
Establishment 892,719 465 ,7 12 846,033 1,3 11 ,745 320,708 202,2 14 351 ,6 13 553,827 572,0 II 263 ,498 494,420 757,918 

Manufacturing of 
Food products & 356,363 45,569 450,262 495,831 163,803 21,408 226,438 247,838 192,560 24, 161 223 ,832 247,993 

Beverage (39.92%) (9.78%) (53 .22%) (37.8%) (51.07%) ( 10.87%) (64.4%) (44.75%) (33 .66) (9.17) (45.27%) (32.7%) 

Distilling, rect ify ing 
I & blending of spirits 

ethyl alcohol 150,942 4,540 184,340 188,880 55,177 1,329 73563 74,892 95 ,765 3,211 110.777 113 ,988 

production from 
(2.8/.) !c'Q1.2/.) 

(15.04% 

fermented material 1(2.41.) (97.67) l·g'/. (98'ZI) 

Source, - CSA (1997 :98-104) Statistical Bulletin, iBZ. 
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