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Abstract 

This paper presents the various aspects related to real estate inves ting in Addis Ababa and 

identifie s the incentives and barriers faced by real estate developers. [ ... ·ive real estate companies 

were sampled and they imparted their experience on the issues surrounding their investment 

activities in the city. 

Based on the analysis about the current situation from the aspects of availability of building 

materials and construction prices in the current market situations, land supply, government 

and state conditions, real estate prices as well as the real estate financing, the paper provides 

the reader with a rough map of real estate market in Addis Ababa. 

The major conclusion o f the paper is that the existing problems outweigh the prospects in the 

real es tate industry. Recommendmion is made on how the real es tate companies could turn 

challenges they face into opportunities in key areas. 
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Chapter One 

1. ncsearch Foundation a nd lVkthodology 

1.1. Background 

Real estate is a uni versall y popular investment venture. People have been investing in real 

estate for hu ?dreds of years, and more fortunes have been quickly made and lost in real 

estate than in virtually any other form of investment. One of the attractions of real estate is 

its limited supply despite the constantly increasing need27 In Ethiopia, especially in Addis 

Ababa recent years have been marked by a surge in the number of real estate investment 

companies as compared to other investment ventures. Ol1.e of the most prominent trends in 

Ethiopia over the las t decade has been the explosion of the real estate industry and its 

impact on the economy as a whole. From residential estates to high ri se office buildings, 

the sector has proli ferated urban areas with new construction that together wi th the ever 

expanding transportation system, promises to completely transform the urban landscape 

forever in the next five years. 3S 

While the investment trend is set to continue, there are factors besides increasing 

competition that also makes these investments unattractive and risky to new entrants in the 

market. In Addis Ababa, the process of investing in I'eal estate is a long and tedious 

process; stalting from investment permit to acqu iri ng land, to getting title deed and 

building permits, construction , transfer of deeds to new owners, e tc. Another aspect that is 

affecting the industry is the cons tant fluc tuations in the market which not only affect 

demand but construction costs as well. Basically, it is a known fact that the survi val of any 

real estate organization depends on its customers. 



Real Estate has been around for a long time and unlike other investments, even in bad or 

down markets, things usually turn around which means a good opportunity may arise 

suddenly. Although most people might not be willing to take the risk that real-estate 

invest ing involves. The people who in vested in real estate are living a very comfortable 

lifestyle now since far more money is made in over shorter periods of time than other 

investments. 

Moreover, unlike other investment ventures, real estates have improved the living 

standards of the people in Ethiopia, has enhanced the role of the private sector in the 

acceleration of the development of the country's econof\lY and created wide employment 

opportunities for Ethiopians and fostered the transfer of technical know-how, of 

managerial skills, and of technology required for the progress of the countly. According to 

Tesfaye (2008): 

"real estate generally contributes to a country' s econom ic development as a result of a 

corresponding growth in the demand for materials, labor inputs and backward and forward 

linkage effects in the economy" 

The study conducted was on the different aspects, both positi ve and negative, that 

influence an individual or a group of people to enter and survive in the real estate 

investment industry in Addis Ababa. Over the years, as mentioned above the number of 

real estate companies in different parts of Addis Ababa have been increasing resulting in a 

competi tion among these companies. Moreover, this increase has occurred in a very 

dynamic and risky market environment where there are strict government regulations and 

constant control. 
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Thus, thi s study was conducted to learn the impli cit and explici t factors that impact real 

estate investment in Addis Ababa, the reasons behind investing in real estate as opposed to 

other investments and describes the prospects and challenges that the investor deal with. It 

also intends to reflect on successful experiences, existing problems and further propose 

possible solutions for the problems. 

1.2. Statement of the Problem 

Real Estate has become a major investment venue for Ethiopian in vestors in recent years. 

As mentioned above, besides the ever increasing competition, many ri sks exist in the real 

estate business that can impact the whole investment. Real estate companies in Addis 

Ababa are growing despite these aspects and are making an effort to try and be different, to 

siand out and market their real estate. 

Although there are several other investment opportunities in the country, real estate 

investment has become the most commonly preferred invystment venue in Addis Ababa. 

As any other investment, real estate investing is not foolproof. It is difficult to say that the 

companies have effectively and efficiently used there investments wisely. It is thus 

important to consider the various factors surrounding these businesses concerning choices 

they have to make and the different external factors that playa major role in this type of 

business. 

The market environment in which they operate in has been constantly undergoin g changes . 

Majority of the real estate companies in Addis Ababa are observed to be providing similar 

properties . There is availability of information on prices, so owners might be making most 

I 
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of there decisions based upon perceived value and anticipated sales. Unfortunately, 

because neither the property's income nor its expenses are usually fixed , owners frequently 

find themselves in fin ancial difficulties because of overly optimistic income and expense 

projections. The real estate investment in Ethiopia is not exempted from income tax or 

payment of customs duty when importing capital goods and construction material ! which 

puts further financia l strain on the investor. 

The biggest problem with real estate and the one that causes the most difficulty for owners 

is the fact that real estate is not a liquid in vestment. Real estate is un saleable at any price 

when there is no market for a property. Owners of real estate may sometimes be overly 

optimistic as to the likely success of their properties but it has been known that majority 

may not find purchasers for those properties. 

When it comes to ensuring customer sati sfaction, many problems have been known to 

arise. Starting form inadequately constructed property, to being unable to deliver homes on 

due dates and even fai lure to fulfill contractual agreements. 

In this research, an evaluation was made as to whether these factors have played a role in 

the real estate investment decisions made by the investors and if the factors had affected 

the perception of individuals trying to en ter thi s type of investment in Addi s Ababa. 

1.3. Objectives of the Study 

The Study's overall objectives were to furni sh information to answer the following basic 

questions: 

• What are the vari ous types of real estate in vestments that exi st in Addi s Ababa? 
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• What are the steps that an investor must take starting from acquiring land to selling/ 

renting the developed property? 

9 · What are the laws, rules and regulations stipulated by the government (balTiers and 

incenti ves)? 

• What are the procedures and requirements that an investor must fulfill in order to 

develop real estate properties? 

• How has delivery and nature of the construction industry affected the real estate 

investments in Addis Ababa? 

• Do these businesses consider their property to be different from other competing 

companies? In what way? 

• • How do these investment companies finance their investment? 

• What mode of payment do customers make? How had it impacted the company 

financially? 

• • How has taxation impacted the investment? 

• Is the investment made and the effects of this investment evaluated based on 

investment objectives and scientific considerations? 

1.4. Research Design 

The research design was basically the blueprint of the whole research to be carried out. It 

included different classifications to be used in the processes of collecting data, 

measurement and analysis. The research was basically qualitative in nature. The research 

design was a descriptive type of study. The purpose of these types of studies is usually to 

learn more about a subject matter. And in which case, we ask about or state something 

about the subject matter thus making it a basis to further studies on the subject. 

5 



The method of data collection was of interrogati ve mode, which includes questions posed 

about the pros and cons of the real estate investment industry and responses are collected 

through personal and impersonal methods: questionnaires, interviews and telephone 

conversations. When consideling the control of variables, the investigation reports what 

has happened and what is expected to happen. The research questions were answered only 

after extended observation. The general methodological approach to be used is outlined in 

figure I. 

The study was carried out in three phases. These are preparation phase, field work, and 

data analysis and paper preparation and presentation phases as depicted in the fi gure 

below. In general, the procedures that were employed from preparation to analysis of data 

include: 

I . Gather background information 

2. Review the literature on research methodology, topic related books and 

documents 

3. Prepare interview questions 

4. Carry out primary data collection 

5. Data analysis and intelpretation. 

6. Paper preparation and presentation 

6 
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Figure 1 
General Approach Used to Carry Out the Study 
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1.5. Data Collection 

Sampling 

The sample units for this study are real estate companies in Addis Ababa. The research had 

selected a sample size of five companies. The sampling procedure consisted of sampling of 

the real estate companies using purposive sampling based on their business experience in 

real estate investing in Addis Ababa as well as the differences that were observed in the 

investments made by these companies fro m the population of real estate co mpanies in 

Addis Ababa. 

Tools 

During the course of the research, the following sources are intended to be used: 

• Primary data: was recorded using questionnaires and interviews given to the 

project and development manager of selected real estate companies, 

indi viduals involved in the Add is Ababa City Admini stration, Land 

Development and Adm in istration and others involved in the different 

aspects of the real estate industry in Addis Ababa. 

• Secondary data: published and unpublished sources were used during the 

course of the research. 

• Other sources: personal observation wi ll also be used. 

1.6. Analysis and Interpretation of Data 

• Accumulated data, which was qualitative in nature, was converted into a 

manageable size. 
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• Then, responses on the questionnaires and interviews were examined to derive 

relationship among vari ables affecti ng the real estate investment in Addis Ababa 

• After developing and summarizing data looked for patterns in the replies of the 

sampled real estate companies and the other government organization. 

• To interpret findin gs in light of the problems, it was determined if the resu lts are 

consistent with the research questions and assumptions . 

• Finally, inference was drawn and recommendatipns given (if need be) about the 

negative and positive aspects of Real estate investment based on the results 

• obtained from the co llected data. 1'" : . 
.... 1) 

1.7. Study Limitations 

ll>~ 
~ 

~ ~;= 'b EI 
~ ~ ~ 

Thi s study pertains to legal ly registered real estate companies and their propel1Y~ i·' • 

investments only 
.. 

• Sensitive information on the real estate investment was not easy to come by as 

these types of information are strictly held confidential by the companies. 

• On the problems exist in the investing in the' real estate industry, the people 

involved in the implementation were not as open in discuss ing the problems fully 

because it might be damaging to the company's image. 

• Due to confidentiality reasons, financial statements of the real estate companies 

were not included in the study. 

• Ti me and financial constraints were encountered during the course of the research. 

Due to these reasons as well as concentration of real estate companies in Addis 

Ababa justifies the reason for the selection of Addi s Ababa as the project site. 

9 
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1.8. Significance 01' the Study 

The purpose of thi s study had three perspectives: 

• The Investors' point of view, 

• The customers' point of view and 

• The future research point of view. 

The research is important : 

I. To create awareness on the different aspects surrounding the real estate industry in 

general and the importance and purpose of investing in real estate in particular. 

2. To suggest better ways that should be taken by real estate investors in Addis Ababa 

to benefi t from the various prospects and avoid the problems that may exist, 

considering both there investment, profit Illotives and customer sati sfac tion. 

3. To motivate investors of those real estate companies to further in vestigate and 

monitor their investments and market environment before undertaking more 

changes and expansions. 

4. To enable the in vestors assess whether they are effecti vely and efficien tly uSlllg 

their investments and suggest ways to improve them. 

5. Furthermore for potential investors, helping them to know the real si tuation behind 

\ he real estate investment industry. 

6. The study can be used to conduct more research in this area. 

1.9. Basic Assumptions 

The origi nal assumption s at the start of this research were: . -
I. The rea l estate investors have not practically monitored and evaluated ·'tIle 

....J 

effectiveness and . effici ency of their investments, 

10 
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2. Increasing competition has not affected the entrance of new investors, that is real 

estate companies in Addis Ababa are still increasing; 

3. Higher concentration of real estate investments are in and around Addis Ababa 

even though there are several other real estate investment opportunities elsewhere 

in the country, 

4. The market environmem in which they operate in has been constantly undergoi ng 

changes but there is no publicly avai lable information on prices and market changes 

on property. 

5. Real estate investment is not exempted fro m income tax or payment of customs 

duty 

6. When entering these investments the investors are only profit oriented that is 

attracting more customers and selling property and not developing the societies 

need for diverse housing. 

1.10, The Structure of the Study 

Chapter I: Methodology used during the course of the study 

Chapter II: Theoretical framework of the study, which is the secondary data collected on 

the topic real estate investment 

Chapter III: Narration of the primary data collected 

Chapter IV: Analysis and interpretation of the data narrated in Chapter Three with 

inference to the information found in Chapter Two. 

Chapter V: Conclusion and Recommendations made from the findings in Chapter Four 

II 



Chapter Two 

2. Lileratur" Rcvi~w (Thc()rdkal Foundation) 

2.1 Real Estate 

What is Real Estate? 

Modem definitions focus on the fact that a real estate refers to the land and fixtures 

together, as distinguished from real properly, referring to ownership rights of the land 

itsel f. A contemporary definition of real estate is provided by investors: 

Real estate is a term that encompasses land along with anyth ing permanently affixed to the 

land, such as buildings. specifically property that is stationary. or fixed in locatiOl,.33 

Thomsett and Thomsen ( 1994:6) defined real estate as land and all permanent 

improvements on it, including building. 

According to Geissler (2008) the term is artificially delineated space referenced to a fixed 

point on the surface of the earth with a fourth dimensioi, of time. It is built to house an 

economic activity that is subject to cultural preferences and restricted by the public 

infrastructure. 

Real estate includes entities such as residential homes, raw land, and a variety of f0I1118 of 

income property, including warehouses, office and apartment buildings, and 

condominiums. 12 
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Considering the similarity, all the authors define real estate as land that is identifiable and 

tangible . They fur ther included all fixtures, improvements and buildings that are permanent 

to the land are to be considered as real estate. 

Basic Types of Real Estate 19 

Although these are the basic classification of real estate prov ided by Morri s (2007), later in 

this literature review we will describe different dimensions of real estate segmentation in 

relation to the real esta te market. 

• Residential 

- Multi-Family, 

Single-Family 

• Commercial 

Land (All Types) 

Retail 

Agricultural / Industrial 

Office 

Special Purpose 

• Second, you should establish investment constraints and goals. 

Gitman and Joehnk (2007), property are divided into two income property and speculative 

property. Income property includes residential and commercial properties that are leased 

out and expected to provide returns primaril y from periodic rental income. Residential 

properties include single famil y properties (houses, condominiums, cooperati ves, and 

townhouses) and multifamil y propelties (apartment complexes and buildings). Commercial 

properties include office buildings, shopping centers, warehouses, and factories. 

13 
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Speculative property typically includes raw land and investment properties that are 

expected to provide returns primarily from apprec iation in value due to location, scarcity, 

and so forth, rather than fro m periodic rental income. 

Income properties are subject to a number of sources of ri sk and return. Losses can resul t 

from tenant carelessness, excessive supply of competing rental units, or poor management. 

On the profit side, however, income properties can provide increasing rental incomes, 

apprec iati on in the value of the property, and possibly even some shelter from taxes. 
\ 

Speculative properties, as the name implies, give their owners a chance to reap significan t 

financial rewards but carry also the risk of heavy loss. For instance, rumors may start that a 

new multimill ion-dollar plant is going to be built on the edge of town. Land buyers would 

jump into the market, and prices soon would be bid up. The right buy-sell timing could 

yield returns of several hundred percent or more. But people who bought into the market 

late or those who fa iled to sell before the market turned might lose the major part of their 

investment. Before investing in real estate, you should determine the risks that various 

types of properl ies presen t and then decide which risks you will accept and can afford. 

2.2 Investment 

Investment or in vesting is a term with several closely-related meanings in business 

management, finance and economics, related to sav ing or deferring consumpti on. An asset 

is usually purchased, or equi valently a deposit is made in a bank, in hopes of getting a 

future return or interest from it. The basic meaning of the term being an asset held to have 

some recurring or capital gains. It is an asset that is expected to give returns without any 

work on the asset perse')) 

14 



According to Raman (200 1), traditionally, there has perh aps been no other activity wh ich 

is significantly important for one's welfare, yet practiced loosely and unscientifically, than 

investing one's surplus for the future. This attitude is not perhaps very surprising in an 

undeveloped country with a primitive capital market, where options are restricted and 

volatility low. Typical examples of investments in such environments to which a vast 

majority of investors subscribe are real estate and bank deposits. Of these, the investing 

community views the fi rst two options as the "fulfillment of needs" rather than 

"investments", and only the third option serves as an avenue for investment in the strict 

sense of the term. In such a scenario, the channels for putting one's surplus funds are fairly 

simple and repetitive in a cyclical fashion-needs, fulfill ment, investment, more fulfillment, 

more investments (at some point of time, for the next generation), ... and so on. 

Investment as an economic activity especially in developing or developed economies is not 

an unskilled, or for that matter even semi-skilled activity. Successful investing necessi tates 

an analytical mind, knowledge base, willingness to consciously accept compromises and 

optimizations, and a clearly directed, proper and practical approach. 

/ 
Three activiti es broadly constitute in vestment management with respect to investment 

these are, viz. acquisition of assets, their maintenance and the liquidati on of assets 

subsequently. 

In the opinion of the author 26, the most appropriate and desirable objective of investments 

is the "maximization of the investor's long-run economic welfare," In thi s definiti on, the 

term "maximizati on" is intended to convey that the potenlial of investment as an economic 

15 
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activity towards the economic welfare of the investor is not infinite. It is finite, and one can 

at best attempt to maximize it as much as possible. Simultaneously; the term also suggests 

constraints which can take many forms-the extent of investable surplus available with the 

investor, the general economic environment of the country in which the investor operates, 

taxation on income, wealth, capital gai ns, etc. that wil l be applicable to the investor and the 

investor's own circumstances and needs to balance the various expected outputs of 

investments like the need for liquid funds, regu lar monthly income, capital appreciation 

and wealth multiplication over a period of time, e tc. 

Investor Objectives 

Setting objectives involves two steps " : 

• First, consider differences in the investment characteristics of real estate. 

• Second, establish in vestment constraints and goals. 

Input -Process-Output (I-P-O) Model 

The figure below is a schematic representation of investments as an Input-Process-Output 

(I-P-O) model, also highlighting the J-P-O parameters and the environmental influence, 

palticularly on the process front. 

16 



Figure 2 A Schematic Representation of Investment Management as an Input·Process·Output Model 

Environment 

Economic and Infrastructure 
. Inflation 
· Interest rate~ 
· Industrial climate 
· Capital markets 

Socia-cu ltural 
· Mind-set and investment behavior 

r---- Wealth 

TIme 

Input 

1 
Process 

Investment Options 
Taxation 

. Income 
· Capital Gains 
· Wealth 
· Capital markets 

Analysis 
Choice Made 

1 
Oulput 

.. 
I 

Economic Welfare 
_____ . Wealth 

· Liquidity 
· Safety 
· Cash returns 
· Capital appreciation 

Source: V N S Raman, Investment Principles and Techniques 12001: p.6.J 

Within the overall influences and constraints of the environment, 111 which the investor 

operates, financial wealth as a maj or input is subjected to an investment process that 

primarily allocates the input among a few chosen or all investment options available to the 

investor. These choices are the causal factors for the output, which is usually measured in 

terms of the overall long term economic wel fare brought to the investor as a result of the 

investments . 
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An investor' s basic objectives are to minimize risk and maximize return potential. In order 

to do these investors seek financial re turn as a reward for committing resources and as 

compensation for risk. There are steps in the investment decision process these are as 

follow s: 19 

• Estimate the stream of expected benefits 

• Adjust for timing differences among expected streams of benefits flowing from 

investment alternatives 

• Adjust for differences in perceived risk associated with the alternatives 

• Rank alternatives to the relative desirability of perceived risk-return combinations 

they embody 

2.3 Real Estate Investment 

Real Estate Market 

In recent years there has been an increasing recognition of the need for real estate market 

analysis. Real estate can be a volatile and highly cyclical business . It is unwise to assume 

that, because real estate generall y is prospering, your particular undertaking will also 

prosper. The importance of understanding the real estate market and the business cycle 

should not be underestimated . 34 The investor should have these information before 

undertaking a real estate investment. 

The real estate market, on the other hand, is the market that encompasses all transactions, 

which invol ve dealings in ri ghts or interests in land and buildings (UN ECE REAG, 2000). 
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Dealing refers to the transfer of a right temporari ly or permanently from one part to 

another in return for a consideration, usually money. 

THE BUSINESS CYCLE 

In their constant fluctuati on, business conditi ons tend to rise and fa ll in peaks and troughs 

of activity. According to Unger and Karvel ( 1979), business cycles are a type of fluctuation , 
found in the aggregate economic acti vi ty of nations that organize their work mainly in 

business enterprises; a cycle consists of expansions occulTing at about the same time in 

many economic activities, followed by similar general recessions, contractions, and 

revivals which merge into the expansion stage of the next cycle; thi s sequence of changes 

is recurrent but not periodic in durati on; business cycles vary from more than one year to 

ten or twelve years. 

THE REAL ESTATE CYCLE 

Although comparatively few studies have been made of the real estate cycle, it is generall y 

agreed that building activity foll ows to a degree the business cycle in a wave-like 

movement. It is further indicated by Unger and Karvel (1979) that the volume of real estate 

acti vity does not necessaril y advance wi th the increases in general business, and decl ines in 

real estate activity generall y precede general business declines. It appears that the troughs 

and peaks of the real estate cycle go deeper and higher than those of the business cycle. 

19 



Figure 3 The Real Estate Cycle 

13 

12 

Source: Thomsett and Thomsett, Getting Started in Real Estate Investing li9,9B: p.14.) 

As indicated above real estate investments react to eC0nomic cycles just like all other 

investments. The major points in the cycle-falling and rising pri ces, for example-are 

characteristics of supply and demand. The tendency dictated by thi s basic economic idea 

that prices rise and fall according to levels of supply and demand is the guiding force in 

selecting investments, timing purchases and sales, and selecting one investment over 

another. 31 

The events and conditions influencing real estate value are refelTed to as the real estate 

cycle. The stages vary in length of time and rapidity of changes in market conditions. 

There are however, six distinct can be identified in the course of the real estate cycle. 

These points are summari zed in Figure 2 above and the points are: 

I. Demand begins to rise 
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2, Construction activity increases 

3, Demand slows 

4, Supply exceeds demand 

5, Construction activi ty decreases 

6, Demand bottoms out 

In practice however, the actual cycle for a specific region will be affected by many 

complex, social, political and even historical factors, But for now we will focus on a 

straightforward comparison between supply and demand,' 

In a sense, real estate, is different from most consumer goods that are produced, This 

uniqueness results from the fact that the supply of real estate cannot be as rapidly adjusted 

to demand as can other consumer products, Thi s is because of the length of time that it 

takes to produce a dwelling unit. 34 

A good market can exist only when competition is able to operate, For an efficient market 

to operate there must be neither a seller's market nor a buyer's market, and both buyers and 

sellers must have a knowledge of the product and prices prevailing in the market. More 

important, perhaps, for competi tive forces to operate effectively, the product must be 

standardized and relativel y nonperishable, Real estate is not standardized; it IS 

differentiated by locati on within a hous in g market, as well as by size, condition, 

mechanical equipment, price, and workmanship, Furthermore, buyers and sellers often 

have incomplete knowledge of the market. Thus, the real estate market operates 

inefficiently as compared with the stock market or market for "personal" goods, 34 

REAL ESTATE MARKET SEGMENTATION II 
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The real estate market segmentation has two major dimensions, which are geographic 

location and propelty type. 

Geographic location : 

• Basic unit 

• Sub-markets (e.g., Suburban , neighborhoods) 

Property type: 

• Residential (apartment) 

• Office 

• Industrial (warehouse) 

• Retail 

• Other (hotels, health-care, etc ... ) 

In most case" real estate market is highly segmen ted. The reason behind this can be seen 

from the demand and supply side. 

\ 
Demand side: 

• Users require specific types of space 

• Users require specific locations (or types of locations) 

Supply side: 

• Buildings are of specific physical types (warehouses * hi gh-li se offices). 

• Buildings are in specific locations (anclthey can 't move!) . 

As can be seen from the above rationale, the real estate market is analyzed by weighing 

certain supply and demand factors and drawing conclusions from them. However, there are 
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some factors important to all markets that should be noted and these will be explored first 

before we di scuss demand and supply fac tors further. 34 

I. Government Policies 

Analysis of the role of government in real estate generally takes the form of determining 

whether present and future policies are likely to cause business expansion or contraction. 

This should be coupled with a judgment of the availabi lity of financing for the purchase of 

real property. 

2. State and Local Conditions 

More often than not, the economies of the individual states tend to move in the same 

direction as the national economy. However, this is not always the case. For example, a 

state whose economy is predominantly agricultural may, at certain times, be more seriously 

affected by adverse business conditions than a state whose economy is more diversified. 

Information with regard to state business conditions. 

As previously indicated the real estate cyc le tends to rise and fall with general national and 

state business conditions. Yet there are times when local booms and depressions occur that 

do not follow the pattern of general business activity. 

Demand Factors 

I. Population 

2. Age distribution 

3. Family Size 

4. Income, Employment and wages 
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5. Doubling up ( one house, two fa milies) 

Supply 

I. Vacant un its 

2. Construction Costs 

3. Labor Supply 

Why Invest in Real Estate? 

There are two forms of value and return to investing in real estate which are: 19 

• Periodic Cash Flow 

• Market Apprecia tion / Equity Build 

According to the study conducted by French (200 I) there is an apparent difference 

between what deci sion-makers in real estate asset allocation say that they will do, and the 

final observed outcome. The study further explored the judgments, beliefs and preferences 

of decision-makers in relation to the real estate issues before them and resulted in the 

followin g conclusion: 

"in real estate investment decisions.. there appear to be two poss ib le sources of hard 

information, the defin able historic data, and the current market perceptions and altitudes 

toward real estate. It can be argued that the asset allocation process encompasses both 

sources" 

An investor might have many motives when investing in real estate but the most common 

reasons are the following: 10 

I. Pride in Ownership 

2. Personal Control 
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3. Self-use and Occupancy 

4. Estate Building 

5. Security of Capital 

6. High Operating Yield 

7. Leverage 

8. Tax Shelter 

9. Capital Appreciation 

10. Portfolio Di versification 

In Geissler's (2008) opinion the disadvantages and risks in real estate investing are: 

I. Illiquid 

2. Management 

3. Depreciation of Value 

4. Government Controls 

5. Real Estate Cycles 

6. Legal Complexity 

The investment ri sks are higher when decisions are made without enough information . The 

property management is the most misunderstood parts of real estate investing. If you do 

not have good property management, then you will have high management costs, bad 

tenant relationships, high vacancies and that will be the end of your business. 15 

Morris (2007) indicates that how much return an investor's expect to earn in other types of 

investments is the opportunity cost. Hi gher in terest rates or higher expected returns in other 

types of investments will require higher expected returns in real estate. Risk perceptions 
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and preferences among investors, regarding the property comes from both the space market 

and the capital market (Iisk is relative). 

2,4 Real Estate Investment Analysis 

The following framework" depicts a logical five-step procedure for analyzing potential 

investment properties to assess whether they are acceptable investments that might be 

included in one's investment portfolio. 
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Figure 4 Framework for Real Estate Investment Analysis 
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j 
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Source: Gilman and Joehnk, Fundamentals of Investing (2007: p.1s...17) adapted from Gary W. Eldrec I Real Estate: Analysis and Strategy 

The analytical framework suggested in the above figure guides in estimating a property' s 

investment potential. 
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2.5 Overview of the Qevelopment of the Real Estate Sector in Ethiopia 

Despite the fact that in Ethiopia urban land and housing was largely the property of the 

federal elite under the imperial era and the coming into effect of a proclamation on urban 

land and extra houses during the Derg (a name associated with the military government 

that ruled Ethiopia from 1975-199 1) regime, the current government has introduced a 

market-oriented approach to housing development since the transition in 1991. With the 

introduction of the urban land lease holding proclamatiOli in 1993, the government defined 

leasehold as the ten ure form of choice. 

In addition to the land lease law, other measures have contributed to the liberalization of 

the real estate market. Subsidies on the sale of building materials have been removed; 

interest rates for housing construction loans have been set at market rates35 The low level 

of investment in the real estate sector can be attributed to a number of factors, including 

the high cost of construction materials, the slow and limited supply of serviced plots, and 

delays in the implementation of the lease system in plot allocation. Also, Ethiopia has very 

low development in infras tructure and its low coverage in such sub-sectors as power, 

communication and transportation. 29 

Although the current government policies sti ll do not allow outright ownership of land, 

most other restrictions as mentioned above regarding the use of land for a variety of real 

estate activities have been removed. This then was the context in the mid-1990s when a few 

pioneering companies began to conceive of large scale developments and offered buyers 

the opportunity to buy into them with promises of low priced but good quality housing. 

Ayat became the first major, successful residential real es.tate developer of the era, planting 
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the seeds for the impending desire by many to invest in .the lucrative business . It became 

clear in very short, order that Ayat and some of the other earlier entrants had tapped into an 

enormous reservoi r of pent up demand for housing in Addis resulting in first a trickl e and 

then a flood of new entrants into the sector. 35 

Ethiopia's overall GDP over the 1995/96-2005106 period has shown an average growth of 

5.4%. According to Tesfaye (200S), investment in all economic sectors has increased 

dramatically from 1994/95 to 2004/05. The percentage contribution to growth from 

construction in general to GDP rose from 3.3% in 1994/95 to 7.2% in 2004/05, and from 

6.S% in 1994/95 to 10.1 % for real estate in particular in 2004105 . 

On the other hand, the rate of growth of the urban popUlation is increasing from year to 

year. According to the Central Stati stics Authority (CSA: 1994), current popu lation growth 

is estimated to be 2.S% per annum, and the growth rate is expected to remain above 2% for 

the next 20 years. Rural population is growing at about 3.0% while the urban population is 

growing at about 4.3%. Total population is projected to reach 129 million by 2030. In 

Ethiopia, of the total population, about 16.0% is estimated to reside in the urban areas . The 

trend suggests that the size of urban population is likely to continue to grow at a high speed 

in the future. The share of urban population will rise from 16.0% in 2005 to about 23% by 

2030. Nearly 30 million of the total 129 million will live in cities and towns by 2030. 

Data on real estate projects li censed from 2002-2006 is depicted below: 
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Table 1. Number of Licensed Construction/Rea l ES\alC Investment Projects in Ethiopia 

I> • I" d '1 Tolal J rn ah' .mute Stare " . \ e:tr . . Soh .. l .. ntl'"prl~cs \unuaJ Cnmpumc~ Compllntcs Number I 
:,!ron11 rafe 

2002 9 25 35 

200~_r-----._l!_ .. _ .• _._._...! ... ___ .. _ ........ _ ... ~?_ .... _._ .. 1-. __ ,,54::...... __ 1 ____ 59 __ _ 
2004 29 1 126 156 188.9 1--''-=-'-1-_-= __ . -----.... - ..... -......... -................. - .. -.1-.-.. -._ .. _·~=..o. __ 1 
2005 46 ... ______ ..•.........•.. _ ..... 2.l .5 .... __ ..•.... _ ___ ._~(j2. _______ '§~IL __ 
2006 62 . _____ ...... 3 _ 257 322 22,.9 ___ ._ Source. Actual ligures from Ethiopian Investment Agency 

The following table 2 shows the total in vestment capital and number of labor input 

employed. The investment capital has increased astonishingly from 200010 1·2004/05. 

According to Tesfaye 2007, this shows that the volume of capital investment allocated to 

the real estate sector and the employment trend of the sector has grown through ti me, 

indicating a promising market for future investments in the sector. 

Table 2 Trends in Real Estate Investment Projects in Ethiopia (Investment Capital in Million Birr) 

Year 

2000101 64 . 974.08 I . 4244 
2001102 109 70.3 1658.0 70.2 5796 36.57 
2002103 129 18.3 1087.0 ·34.4 8698 50.07 
2003104 141 9.3 1409.93 29.7 8975 3. 19 - -
2004105 154 9.2 2089.10 48.2 10,094 . __ ._ ._._ ... _ _ _ .--'_ l...... 12.47 Source. Actual figures from Ethiopian Investment Agency 

Both urban and rural land is available for investment on leasehold, rental basis or freely 

depending on the type of investment which is undertaken on it according to the Ethiopian 

Investment Agency. In the case of urban land, the period of the lease depends on the level 

of urban development and sector or type of development activi ty on which land is held by 
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lease. However, in case of rural land, the rental val ue and the lease period of rural land are 

determined and fi xed by land use regulati on of each regional state in the country. 

Yirga (2008) suggested that many of the buyers of homes in this segment of the market are 

either Ethiopian Diaspora or expatriates settling down in Ethiopia for some time. At some 

developments the Diaspora account for over 80% of all transactions and at another, a 

significant percentage are accounted for by expatriates. Yirga further explains that most 

developers will not construct a home unless they have a committed buyer for it which 

affects delivery timeframe which surpass the margin set by the developers. 

There is a huge gap between the demand and supply of hOllses in Addis Ababa, the capital 

ci ty (Tesfaye, 2007). A vibrant real estate sector is crucial to economic development. 

Similarly, transparent and cost-effective land use policies offer a hospitable environment 

for foreign direct investment as well as local projects. At present, however, real estate 

lending and real estate transactions in Ethiopia are severely constrained by a number of 

factors, including a large concentration of unregistered properties, delays and other 

problems in enforcement of legal contracts; excessive taxes, fees, and permitting 

requirements, anel urban development acti vities stalled by an overly- layered administrati ve 

framework and by the lack of resolution of the restitution issue. 

According to Tesfaye · (2008), lack of information on the magnitude of the registration 

problem, and on actual household income and the market value of real estate transactions, 

further exacerbate the issues. However, the underlying problems for the development of 

the real estate sector in Ethiopia are: institutional problems that create a bureaucratic and 

non-transparent working environmen t, and a lack of finance to support the huge amount of 
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investment the sector requires. As a result of these problems, the supply of housing and 

buildings for business premises has not kept pace with the rapidly growing populat ion and 
j rate of urbanization as well as wi th the needs of the investors. There are a number of 

factors that have hindered supply from growi ng as fast as demand. Real estate development 

requires an investmelll, which is usuall y far hi gher than individual household sav ings and 

hence annual income. Lack of as well as improper utilization of real estate finance can 

block investment activities in the case of the former and result in financial crises in the 

case of the latter. I 

Tesfaye (2008) further indicated that the market for the real estate sector in Ethiopia is not 

uniform and simi lar. It varies depending on the quality and complexity of the buildings and 

the purpose for which they have been built as well as on the location of the buildings. In 

the medium term , supply of both residential and non-residential (mostly business entities) 

buildings is expected to increase and, as a result of this, prices (sales or rent) of residential 

and non-residential buildings are expected to decline owing to a number of reasons. One is 

the expected increase in the supply of serviced plots of land, as preparations are already 

under way to thi s effect by the Land Development Agency. 

As more serviced plots of land become avai lable to meet demand, the prevai ling high price 

of land might decline and create sui table conditions for increased supply of buildings. As 

the supply of buildings increase, the exi sting high price (sale/rent) of buildings, which 

largely reflect the scarcity of buildings, is expected to decline. Another is the expected 

decline in construction costs. To date, however, the combined effect of these has been to 

slow down the development of the real estate sector in the country. 29 
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The residential housing market in Addis is the price one has to pay both in relation to those 

in other metropolitan areas of the world as well its almost incongruous disparity with what 

the vast majority of residents in the capital can afford. The price for an average home on 

500 square meters can range from 2.5 -4 million ETB or approximately 250-400,000 USD. 

By contrast, a comparable house in a fairly desirable neighborhood in Dallas, Texas could 

certainly be gotten for under $200,000 USD. That would make housing in Addis more 

expensive than in the. 9th largest city in the United States where the median home pri ce is 

actually only $ 127,690 and the average salary is just over $60,000 USD per year35 

A circular relationship is implied by Seleshi (2008) between real estate appreciation and 

inflation. The relationship between overall inflation and real estate price increases, both 

have an impact on each other although it is difficult to precisely quantify the bi-directional 

impact. The inflation of construction materials, real estate developments and other related 

activities is around 8%. 

In their two articles, Ling and Nara njo (1997) and Ling and Naranjo (1998) identified the 

changes in real estate per capita consumption , the term structure of interest rates, and 

unexpected inflation as fundamental dri vers or "state variables" that systematically affect 

real estate returns. They also introduced "conditioning variables" that are not risk factors 

per se but are prior characteristics of the assets that help to predict ex-post returns. They 

noted that many studies have focused on the linkages between returns and macroeconomic 

events such as fluctuations in interest rates, inflation rate.s and industrial production. They 

suggest that due to the co-movements of real estate and other asset prices these same 

systematic risk factors were most probably priced in real estate markets. 
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Recent data revealed by the Addi s Ababa City Admi ni strat ion shows that the to tal demand 

for low-cost houses in the city is 400,000 but so far less than 20,000 of these houses have 

been built and distributed to the applicant. Residential real estate activity in particular 

seems to be very much concentrated in the upper tiers and has made current prices out of 

reach for the average wage eamer in the country. 28 In accordance with Yi rga (2008), the 

unsatisfied demand in that segment has the vast majority of such developers scrambling to;-:r--or-..... 

satisfy this high margin segment of the market and the competition to procure the land on % 
Ie Q 

which to build such housing has sent lease rates skyrocketing throughout the city. The : ~ :. 
... Ill · 

m"" 
financial markets in developing economies tend to serve onl y upper income groups, new: = ~ ~ : 

-= ~,. 
construction, and owner-occupied housing. , : , ~ ~ ~ . ~ 

Investors are discouraged by the ever- increasing land lease price in the major towns of 

Ethiopia including Addis Ababa. In addi tion, the cost of construction materials, especially 

cement, has been increasing at an alarming rate until recently, although if efforts by the 

government to import cement turn out to be fruitful , th is may minimize the potenti al price 

increase. Many factors can be cited for the poor performance of the real estate sector in the 

country in general and in urban areas in particular. These factors can be categori zed as: 

land supply and price; infrastructure and services; availability of building materials and 

construction prices; availability of finance; and government policies. regulatory 

29 framework, investment cl imate and institutional issues. 

The government of Ethiopia has developed a document called 'The Plan for Accelerated 

and Sustained Development to End Poverty (PASDEP)' as its guiding strategic framework 
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for the live-year period 2005-2010. The PASDEP process begun under the Sustainable 

Development and Poverty Reduction Program (SDPRP), which covered the period 

2000101-2003/04. 

Strengtheni ng the urban agenda is one of the PASDEP strategies Ethiopia is going to 

follow over the nex t five years, and there is a geographically differentiated stra tegy which 

consists of strengthening the urban agenda, encompass ing the following major ac tivities: 

1. stre ngthening municipal governments and administrative institutions; 

2. investing in essential urban infrastructure 

3. developing financing mechanisms that limit the demands on the public budget; 

4. continuing to im prove the regulatory and licensi ng environment and urban land, 

which is needed both to reduce barriers to business, and to increase security and 

favor asset building by households; and 

5. increasing the availability of urban industrial land. 
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Chapter Three 

3. Data Narration 

The primary data was composed through data collected and questionnaires (Annex I) 

administered out with the designated real estate development managers, sales managers, 

marketing managers, business development and public; relations managers, and others 

involved in the day to day activities in the real estate companies. As discussed in the first 

chapter, the sample companies were selected based on their business experience in real 

estate investing in Addi s Ababa in addition to the differences that were observed in the 

investments made by these companies. The questionnaires and data collected resulted in 

the following data. 

3.1. Real Estate Companies in Addis Ababa 

3.1.1. Company Descriptions and Background Information 

One of the companies that had participated in thi s study is Sunshine Real Estate, a 

subsidiary company of Sunshine Construction. The parent company was established in , 
April 1984 as a sole proprietorship, transformed in 1993 into a Private Limited Company. 

It has so far constructed 986 un it houses; the types of real estate constructed by the 

company are discussed in the next portion of this chapter. The company is located in 

Kirkos Sub-city and has project sites at the southern edge of the city around Gelj i, opposite 

Russia Camp, two projects in CMC, Bole-Beshale and Legetafo. The capital invested by 

Sunshine is over 60 million Birr for the provision of low cost housing in Addi s Ababa. 

-
Secondly, Gift Trading PLC, a business in the trade and manufacturing sector, had recently 

expanded its operation into the real estate arena by establishing a subsidiary- Gift Real 

Estate Pic. As an affi liate company, Gift Real Estate enjoys the unparalleled reputati on of 
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its parent company. It offers comprehensive real estate development services from 

selection of si te to construction and property management. The company has invested 3 

million Birr as its capital investment for real estate development. Gift Real Estate is 

located in Kirkos Sub-city and has been developing real estate complexes on their project 

site in Yeka Sub-city. 

The third company included in this study was ENYI Real Estate which is part of ENYI 

General Business PLC. The real estate company was est~blished in 200 I. The company is 

located in Arada Sub-city and they have two real estate sites located on Jimma Road 

arou nd Mekanissa on a total surface area of six hectares and in Bole Bulbula. ENYI has 

invested a capital of 70 mi llion Birr to develop the Roseland Comm unity in the Mekanissa 

area. 

Kara Kor~ Real Estate PLC is the fourth company addressed in thi s paper. This company 

was established in 2002 and its head quarter is situated in Bole Sub-c ity, Addis Ababa and 

has contact offices in the California, Minnieapolos and Washington D.C. in the USA plus 

in UK and the Netherlands serving the Diaspora that want to buy property in Ethiopia. 

This compan y's capital investment is 25 million Birr. The real estate site of Kara Kore is in 

Kolfe Keranio Sub- city, Kara Kore slopes in the Ayer Tena District. 

The other co mpany included in the study was Pacific Link Ethiopia Real Estate PLC. This 

company was established in 2004 by fore ign and Ethiopian investors. Pacific states to be 

the most experienced real estate developer in the country and their investment and projects 

were after conducting deep studies to adapt and transform new technology to Ethiopian _ 
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solution with a initial investment of I million Birr. The location of the company is in Bole 

Sub-city and the project site is Yeka Sub-city. 

3.1.2. Real Estate Investment 

According to Sunshine Real Estate, although the company is one of the earlier entrants in 

the real estale industry, Ihe industry is relati vely young thus they consider themselves to be 

a new entrant in the real estate investment business. The problems they have faced as a 

new entrant in the real estate business included lack of experience in real estate and 

reputation, lack of preparedness to entertain clients in various ways such as providing them 

with choices to modify the real estate that they buy i.e. standardized homes are provided , 

the shortage of materials in addition to price escalation on the construction material 

supplies. 

Kara Kore as a new entrant has faced a lot of problems according to their response on the 

questionnaire. Firstl y, the bureaucracy to acqui re land has affected the company from 

delivering property on the estimated time. The company had to pay compensation when 

" negotiating with the municipality and had to pay lease value that was required for the real 

estate land after which the property issue was transfered to the sub-city from the 

municipality. 

Pacific Link Ethiopia also had similar problems as Kara Kore. As a new entrant the 

problems they encountered began while trying to acqui re land; which took longer than 

anticipated and when they fin ally acq uired the land, it was not suitable for real estate 

development. 
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ENYI Real Estate had responded that the company is a new entrant but had not included 

the problems they have faced so far. Gift Real Estate is the only company that has 

responded that they were not a new entrant in the real estate investment business. 

The response of the companies on the type of real estate property that the companies own 

is presented in the following table. 

Table 3. Types of Real Estate the Sampled Companies Own 

RClIl Estate l»ropel"t) SUl1shill~ Gift I E~YI 
Kal4a 

Pacifk 
Korc 

Raw land 

Residential homes -I' -I' -I' -I' -I' 

Apartment buildings, -I' -I' -I' -I' -I' 

Office -I' 

Condominiums 

Shopping centers, -I' -I' 

Industrial (warehouse, factories, etc) 

Other (hotels, health-care, etc ... ) -I' 

When the companies were asked their opinion on what makes real estate risky or 

unattractive for new entrants or expanding ones investment portfolio, there responses 

varied however, they all agreed that costs of construction was a factor. With the exception 

of ENYI, the other companies indicated that real estate prices and current fluctuations in 

the market were also a problem. 

On the aspect of the existing labor supply it was specified to be a reason by Sunshine, Gift 

and ENYI. The only companies that give competition as a cause were Gift and Pacific. 

Although Kara Kore had demonstrated on a previous question that they had encountered a 

problem when acquiring land, just Sunshine, ENYI and Pacific selected acquisition of land 
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as a factor. However, Kara Kore along with Pacific indicated that getting 

building/construction permits might be an issue. 

Other aspects that was selected by both Kara Kore and Sunshine as a problem was getting 

title deed and payment of mortgage. None of the companies felt that attaining investment 

permit was an issue that created an impact on entering or expanding real estate 

investments. 

Sunshine and ENYI suggested that the fact that credit and mortgage facilities do not exist 

for customers it might affect the attractiveness of the market. 

The steps the Sunshine took to ensure that these problems do not affect the investment 

included maximum effort exerted by senior management so that all the real estate acti vities 

are practical and create strategies to ensure that goals are reached. The management also 

tries to find solution immediately, when problems arise. According to the Business 

Development Manager, this is how the company has been able to be successful. 

Gift Real Estate suggests that it is their use of proactive management style that has helped 

them withstand the problems that they have encountered . 

Assessments are carried Ollt to make sure that the problems do not arise but if they do Kara 

Kore believes the company is fit to withstand the challenges. Pacific had to involve its 

customers in order to come to a better market standing. The reasons being that, 

construction cost affected by fuel, steel .,and cemetlt prices have in turn affected their real 

estate prices. 
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The reason behind the Gift 's, Kara Kore 's and Pacific's choice to invest in real estate 

rather than other investment ventures was appreciation of property. Sunshine motive 

behind there choice was not only appreciation of property and higher return on investment 

but also the fact that they were already in the construction business. 

Higher return on investment was also the reason ENYI General Business PLC expanded 

their investment into real estate development. 

When it comes to financing their investments all the companies are financially independent 

except Sunshine which has used loans from banks and financial institutions. Gift specified 

that they use owners contributions and customer advance payments. 

On one hand, Sunshine, Gift and Kara Kore have all received assistance from finan cial 

institutions for short term funding. Sunshine has received credit facility to some extent, 

banks have been willing to provide term loan to Gift Real Estate and Kara Kore showed 

that these institutions suppOtt them by extending loans as well. 

On the other hand, Pacific and ENYI have not received any support from financial 

institutions such as extending loans, developi ng mechanisms to control financial risk, etc. 

According to ENYI most financial institutions are not in a position to provide loans 

especially for real estate development. In their opinion, real estate investment requires very 

huge capital and so they are not capable of providing long term large loans. 
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Pacific informed the researcher that they have a computerized system to handle all the 

investment and business aspects. Sunshine and Gift indicated that the investment made and 

the effects of thi s investmen t are eval uated based on investment objectives and scientific 

considerations. 

Kara Kore believes that the company is like any other real estate company but the other 

companies have pointed out what makes them different arid are as follows: 

Sunshine Real Estate: 

• Their constructi on experience 

• Well -orga ni zed management 

• Its own organizational value 

• Large Assets 

Gift Real Estate: 

• Location of the Site 

• Design and quality of the real estate 

ENYI Real Estate: 

• Sell ing homes that are already constructed or under construction 

• Compound facilitie s and wide access internal roads 

• High standard fini shing material s 

• Functional designs which are generally acceptable by customers 

Pacific Real Estate: 

• Providing quality homes, on time and on budget 
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3.1.3. Customer Relations 

All the companies except ENYI serve the same market segment that is upper and middle 

class market segments. ENYI actually serves only upper class clientele. 

When it comes to retai l prices of the properties excluding Gift Real Estate, all the other 

real estate companies have the prices available pUblicly. Property prices are fixed in three 

of the companies which are Sunshine, ENYI and Kara Kore. Although all the companies 

have prepared mortgage plans only Sunshine, Kara Kore' and Pacific currently provide the 

service to customers. 

In compliance with the terms of payment, if a buyer faces a financial snag there is the 

possibility of mortgage facility which will provide the necessary financing by ENYI. Gift' s 

mortgage plan is si mple relatively in that, it is 50% of the house with in 10 years. With the 

exception of Pacific, all the other companies indicated that if the need arises for additional 

financing, Construction and Busi ness Bank (CBB) may offer credit faciliti es if the terms 

and conditions set by it are fulfilled. The current plan of Pacific has been refused by CBB 

the company is making modifications. Sunshine further added that the bank failed to 

provide the funding immediately. 

Adjustments to the price and/or term s of cont rac t with a customer had to be made by 

Pacific because of the changes in material and construction costs. Sunshine has recently 

started to make adjustment in their second phase sales ac tivi ties. ENYI has always been 

welling to negotiate prices with their customers. Kara Kore, however, insists on having 

fi xed contracts and prices. The terms of contract of Kara Kore and Sunshine can be 
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observed in Annex 4. The contracts are basically different but they also have some 

similarities. 

On another note, the companies have websi tes to advertise and market their activities. 

They also use other electronic and print media such as TV, radio, magazines, newspapers, 

brochures, fli ers. They also participate in various events and exhibitions. 

3.1.4. Real Estate Investment Incentives and Barriers 

All the companies agree that the government policies as well as Addis Ababa state and 

local conditions are supportive for real estate in vestment in Addis Ababa. 

The procedures and requirements that the companies had, to fulfill in order to develop real 

estate properties in relation to laws, rules and regulations stipulated by the government 

included the foll owing aspects: 

I. Conducti ng feasibility study 

2. Preparing business plan 

3, Having sufficient capital (proof such as bank statements, assets, etc) 

4. Acquiring investment license 

5. Acquiring land from the city admini stration 

6. Preparing all contractual agreement papers according to the governmental rules 

and regulation 

7. Constructing property as per the government regulations 

The posi ti ve impact of governme nt regul ation accordi ng to Sunshine Real Estate on their 

investment is the duty free advantage that they have been provided. 
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The incentive that all the companies have been given by the government to develop better 

real estate properties according to thei r response is that they have been reasonable lease 

prices for the land allotted to them for real estate development. In accordance with Gift 

Real Estate's response, the government gives land on lease to be paid over a long period of 

time. 

The companies all say that not being exempted from income tax payments has not affected 

there companies at all. However, Sunshine, Kara Kore and Pacific demonstrated that they 

were affected by payments of customs duty when importing capital goods and construction 

material. Pacific have further indicated that this has impacted there company because a lot 

of money is spent on customs which is cunently greater than the revenue they get leading 

only to a 10% profit. 

Besides ENYI, all the other companies say that their companies were not given the option 

to select the site to develop property on, that meets its investment criterion such as 

location, transportation and utilities. With the exception of Pacific, all the other companies 

showed that the land their company acquired was suitable for the specific type of real 

estate that they had planned to invest on. On one hand, Pacific specified that their company 

has to construct roads, the land was rocky and this has increased cost to construct the 

housing property because the foundation required heavy diggi ng. On the other hand, the 

company was able to use the excavated rock in the other construction phases and 

sometimes sold it to other companies. 

45 



On the topic of factors that have hindered their companies from attaining establi shed 

deadlines. ENYI suggest that lack of cement and other construction items in the market 

have impacted their deadl ine. Whi le, Kara Kore indicated government procedures and 

requirements have been a factor, Pacific suggested construction cost was their biggest 

obstacle so far. 

3.2.Real Estate Investment Environment in Addis Ababa 

Interviews (Annex 2) were carried out wi th the administrative staff of Addis Ababa City 

Administration, Office of the Board of Land Development and Management, which 

provides land for real estate investment and Addi s Ababa Investment Agency (AA IA), 

which is directly concerned with investment and directs the investment activities of the 

city. Data was also collected from Trade and Industry De.velopment Bureau (Annex 3) and 

Ethiopia Investmen t Agency and as well. 

According to the admin istrative staff of Addis Ababa City Administration, Addis Ababa is 

a city with a fa vorable investment environment. They also indicated the availability of 

trained and cheap labor in add ition to wide market opportunit ies. 

In their opinion, Addis Ababa is a great place to start, expand or relocate ones business. 

They gave the following as reasons for investing in Addis Ababa: 

1. Sound investment policies 

2. Favorable legal and business environment 

3. Availabili ty of a wide range of alternati ves to invest in 
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4. Well developed infrastructure faciliti es includi ng a modern transport system, low 

cost and widely available energy, and telecom munication facili ties as well as access 

to potential local and foreign markets. 

The Office of the Board of Land Development and Management informed the researcher, 

that they have estimated that during 2004-2009, it will be essential to construct about 

468 ,668 houses to meet the growi ng demand for housing of Addis Ababa city inhabitants. 

This means that on the average, it will be necessary to build more than 93 thousand houses 

annually. 

Thus, constructing buildings for various services, for rent or sale, is one of the prominent 

investment opportunities in the city. The Office further explained that investing in this 

form of business entailed the basic opportunities in the sub-sector which are: 

• Construction of residential houses 

• Construction of offices 

• Construction of all-round buildings 

They also indicated that in Addis over 2.7 mill ion sq. meter of land have been leased to 

developers suggesting that the curren t activi ty levels may on ly be an tecedent of much more 

to come. When it came to providing land for real estate development, they said that if the 

developer's land request is for the first time, the size of land to be permitted is up to 

25,000m2
. If the request is for the second time, the size of land to be permitted will be 

25,000m2
. The developer should, however accompl ish 750/0 of the previous project to 

request additional land for expansion of a project. They also stipulated that the developers 
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must comply with the specified amount of space that is permitted for the property to be 

built on in addition to the size and type of property. 

Although , investors engaged in the relevant and licensed sectors can import equipments 

necessary for their projects duty free and can freely import various spare parts up to 15 

percent of the value of the investment capital good/equipment. Investors exempted from 

customs duty are allowed to import materials required for their organizations. The customs 

duty exemption incentives will not apply to imported capital and material s manufactured 

locall y. 

Capital goods which are imported on a duty free basis and exempted from other taxes can 

not be transferred to any other party. However, investment sectors involved in 

construction, lease and sale of houses and buildings for business and residential purposes 

are not entitled to exemption from customs tax payment. Moreover, these types of 

businesses are not exempted from income tax payment. 

An incentive that the Addis Ababa Ci ty Admi nistration has arranged as the main 

investment incentives is the reduction of land lease price. The incentive for land lease price 

varies according to the investment sector and the focus areas of the administration. 

Accordingly, reducing the land lease price, charging less advance payments, granting a 

longer grace period and extending the lease payment period for investors who are engaged 

in activities are some of the incentives given. 
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The price of land of real estate in the expansion area is the negotiation price, but for the 

land allotted for vi ll a in the expansion area, the land lease price shall be the highest auction 

of the area. 

However, if the negotiation price exceeds the auction price, the negotiation price shall be 

implemented. 

• The advance payment for real estate is 20% of the total payment. 

• The right to be free from lease payment for 50m' per household has been rescinded. 

• Plots outside the reserved real estate area are auctioned. 

Table 4. Real Estate Land Lease Price - Expansion and Reserved Areas 

Up to 250 

25 1-500 

The highest auction of the su rrounding area 

The price mentioned in (I ) above plus the highest auction price multiplied 
by 1.5 for the difference area. 

---------~--------------------------------------~ 

501-1000 
Tin; pri!.:\:: Jll t:n tium; u ill (2) abuvt: plw; th l;: Vril:c highe~t uliClioll price 
multiplied by 3 for the difference area. 

1001- 1500 . The price me~tioned in (3) above plus the highest auction price mult iplied 

~
y 4 for the difference area. . 

-----------------... ------------------------------------------------1 

1501-2500 The pr.ice me.~tiO. n. e. d in (4) above plus the highest auction price multiplied 
by 5 for the difference area. . 

Source: Addis Ababa City Administration --------_ . __ ._- .----.... --.---.. ------------------------

The period of lease varies from 99 years for owner occupied holding to 50 years for 

commercial and other uses (proclamation no 8011993) . Table 5 depicts the maximum lease 

period for urban land in the city of Addis Ababa 
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Table 5. Period of Lease hold in Addis Ababa 

Housing (personal and leasable) 

I Science. technology, research and , 
i study 

Up to 99 years 

Addis Ababa City 
Administration and other 
towns designated as Addis 
Ababa City 

I. G~vernJ1lerH offices 
i" """ """ " " . Up to 90 years 
! Non-profit making philanthropic 
I organization 

I R' . .. 

The Trade and Industry Development Bureau of Addis Ababa City Administration 

specified that more than 300 (Annex 3) real estate developers have been licensed in 

Ethiopia but the numbers that are actively developing properties is a very smalI fraction of 

that number and even less have renewed their business license.. Some companies are not 

registered as real estate companies at al l. Some are subsidiaries of general trading 

businesses while others are part of a large company as a department which meant that they 

were not registered as real estate investors. 

According to the questionnaires and interviews carried out during the course of this 

research it was evident that the real estate companies are conducting there business and 

investing in real estate property in an almost similar fashion. The companies have 

demonstrated what aspects have chalIenged them and what aspects have given them a 

boost to catTy on in there investment efforts. The questions have further tried to shine a 

light on aspects that make each company unique so that it is able to sustain the effects of 

the market, government regulations, and various other aspects. 
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From the interviews and data gathered, it is clear that Addis Ababa has many positi ve and 

a few negative investment environmental aspects for real estate investors. Different aspects 

are examined in the interview such as policies, incentives and barriers on issues of 

acquiring land and lease prices that real estate developers might encounter. Furthermore, 

the competition in Addis Ababa is also seen wi th the help of the data gathered. 

With regard to the cost of land, the mi nimum price is determined by auction or through 

negoti ation. The minimum lease price for Addis Ababa is shown in Table 6. 

Table 6. Initia l Price of leased land by grade in Addis Ababa 

2 2007.70 2258.66 

Central Business Zone 3 1730.60 1946.93 

4 835 1419.50 1596.94 

5 688 1169.60 1315.80 

796 1353.20 1522.35 

2 719 1222.30 i 1375.09 i , 
Transi tional Business 

3 622 1057.40 1189.58 ' 
Zone 

4 525 892.50 1004.06 

5 427 725.90 816.64 

273 464.10 522. 11 

2 230 391.00 439.88 
Expansion Zone 

3 167 283.90 319.39 

4 147 249.90 281.14 
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These generally differ by type of construction materials used, the type of foundation, wall 

height, and location (Ethiopian Investment Agency, 2006). The followi ng Table shows 

current building costs in Addis Ababa. 

Table 7. Building costs by type in Addis Ababa 

Bulldin~ type ]'rice in birr t,'rm 
Simple storage bui lding 900 - 1200 

Apartment bui lding up to four stories 2300- 2600 

Tower building with elevator faci lities 2500 - 2800 

Residential G+! bu il ding (Normal) 1900 - 2300 

Residential vi ll a type bui lding (bricks) 1500 - 2700 

Residentia l villa type building (HCB) 1300 - 2500 
- .-

Source. EthIOPia Investment Agency, F:JClOr COSts, 2007 

Considering price trends of selected construction materials, the price of cement, wood, 

sheet metal, block, bricks, sand, glass and paints have generally increased over the period 

2003-2006. The existing situation is also not different as price escalation is normally 

observed especially in cement, sheet metal and sand production in response to high 

demand. 

Table 8. Country Level A verage Prices of Construction Materials (in Birr) 

Wood for House Construction (,oralIO')' per No 

Hollow concrete Block (20x20x4Ocm.cube) per No 

Bricks (25 cmx 12cmx6cm) per No 

Sand (Metric C"be) 

Window Glass (50cmx50crnx3cm) per No 

Paint (4kg) 

52 
'-.. 

44.51 48.96 

33.69 34.81 

6.45 6.75 

2.52 2.65 

1.28 1.48 

8 1.23 92.5 1 

17.46 17.74 

58.3 1 60.50 

63.44 II I 

40.33 69 

7. 15 18 

2.98 4.20 

1.73 2.15 

99.96 150.00 

19.04 

60.20 66.30 



Chapter Four 

4. Analysis and Interpretation 

4.1.Real Estate Companies in Addis Ababa 

Even though, the five companies se lected for this study might seem a small representation 

of the real estate companies in Add is Ababa si nce over 300 companies are found registered 

in the industry, one should acknowledge that experience of the various processes of 

investing and developing real estate is important to understand how the companies have 

faced challenges and what prospects they have had. 

The five companies are diverse in that some began as real estate companies whi le others 

are subsidiaries of other business ventures. This indicated that the business environment 

allows one to partake in this investment venue with different background. It is also evident 

that the companies have invested different capi tal amounts in their real estate 

developments which denote that there is no specific capital amount that is required for an 

investor to develop property in Addis Ababa. 

This has both positive and negative aspects, as can be seen on the data (Annex 3) provided 

by the Trade and Industry Development Bureau, capital of registered real estate companies 

in Addis Ababa ranges from 3,500 Birr to 330,835,000 Birr. On the negative side, this 

shows that the competition in the real estate development industry is not balanced. The fact 

is that companies with very little capital invested can not sustain the current market 

fluctuation which is also, e~iden t from the fact that they have not made much progress in 

the industry. The positive aspect is that there is no limit to the amount that can be invested 

in this investment venue. 
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All the companies that participated in this study, have head quarters in the heart of the city 

but they develop property on the outskirts of the city which require them to construct roads 

and different facilities to accommodate their clients. On table 6, one can see why the 

companies choose to make their project sites on the expansion zone in Addis Ababa. The 

figures show that the lease prices for land are exo'emely lower in the outskirts of Addis 

than the central business zones. 

4.2.Types of Real Estate 

As illustrated on the Table I in chapter three, the response of the companies on the type of 

real estate property that the companies own is similar. With the exception of Sunshine and 

Kara Kore, which have not only residential homes and apartments, all the other companies 
'---

have the same properties. This indicates that they almost all serve the same market 

segment in relation to type of property. The implication of this is that although there might 

be demand for various types of property in Addis Ababa the supply is limited in relat ion to 

housing developments. 

4.3.Real Estate Investment 

The reason behind the companies' choice to invest in real estate rather than other ~ 

investment ventures was appreciation of property in addition to higher return on 

investment. Indication of this is that the companies believe the properties will eventually 

earn them more than there investment which might hold true if they get enough customers 

immediately. If this is not the case then the companies might incur loss while waiting. 

Moreover, in this type of investment they might not even be able to sell the raw land within 

the current market environment. 
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Financially independent companies do not run the risk of problems with debt payments. 

The majority of the companies do not use loans from banks and financial institutions and 

one in facl uses owners' contributions and customer advance payments which ensures the 

stability of the companies. 

The companies have pointed out what makes them different that showed that even though 

they run similar type of activities they each have something unique. 

Real estate investment in the opinion of the companies has factors that are risky or 

unattractive for new entrants or expanding ones investment portfolio, the current si tuation 

in the market seems to be agreed upon by all the companies . This demonstrates that a 

major component of real estate invest ment is closely related to the inflationary pressures 

exerted from raw material and other costs. 

The same goes for the lease prices which have climbed dramatically from day to day. 

These aspects directly influence the real estate prices which are already unaffordable by 

the majority of the inhabitants of Addis Ababa. The faCt that banks do not usually loan 

individuals to construct homes, most individuals are reluctant to buy homes in this market 

situation. Some of the companies actually suggested that the fact that credit and mortgage 

facilities do not exist for customers might affect the attractiveness of the market. 

The AACA insi st that there is ample labor supply, majority of the companies claimed that ../ 

the labor supply was a problem. The specified reason may be an indication that there is a 

gap that is not filled when it comes to skilled professional construction workers. 

Competition in the industry seems to be less of a cause than the other aspects such as 
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acquiri ng land along with getting building/construction permits. Other aspects such as 

getting title deed and payment of mortgage are also included to be factors. These might be 

caused by the long wait period to attain land and permits. 

The official procedures and prolonged processes to do these activities are very 

discouraging not only for ex isti ng real estate inves tors but also for new entrants. The time 

that might be used for construction and other aspects is consumed by the processing of the 

pre-construction activities. Some of these problems are bound to affect the company's 

established deadlines . 

The reality is that none of the companies had encountered problems attaining IIlvestmentM ~ I 
permIt and had no impact on entenng or expanding real 'estate investments. ThIS suggests L· .. 

:Ii ;: 
that the companies have not encountered any problems gettlllg Investment penmts An !! r. ~ : 
indication as to why there are so many regis tered real estate companies but less with land ;; .. i • 

;,,~ .. 
and even lesser having started construction ac ti vities. til. ~ 

-"" '11 • 

Strides taken by the companies to overcome the problems are all at the management level. ~ 

From formulation of strategies, so lving problems as they arise, proactive management 

styles in addition to involving customers in solving problems. In reality this methods may 

seem viable but this companies must be aware that they should analyze their ri sks and 

returns, use risk management methods to ensure that these problems do not affect as well 

as protect there investment and find out where they stand in the market. 
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4.4.Real Estate Market 

All the companies serve the same market segment which means that the competition is 

sti ff. Instead of serving different class-segments, they all provide expensive housing to 

upper and middle classes. The indication of this is that the majority of the residents of 

Addis Ababa are not being addressed by the real estate companies. 

Almost all the companies it seems have their are retail prices available publicl y which 

means they are operati ng in a efficient market where the competition is know. Both buyers 

and sellers have knowledge of the properties and prices prevailing in the market. 

Moreover, property prices are fixed in three of the companies which ensure that customers 

are not affected by the market situation. The cause of some of the companies not using 

their mortgage plans is that it is difficult to do so. The banking system in the city and the 

country are strict on the payment aspect unlike other countries and usually do not provide 

the service to individuals in the first place. 

Making adjustments to the price and/or terms of contract is an important point not only for 

the customer but also for the companies as well. On one hand, the customer might 

encounter some financial difficulty or the company may have to increase the price of the 

property because of the changes in material and constroction costs. 

4.S.Incentives and Barriers 

Government policies in addi tion to Addis Ababa state and local conditions, all the / 

companies in the study have said to be supportive of their investment ac ti vi ties. This 

agrees with the interview responses that suggested that the policies and legal environment 

are conducive for the real estate developmen t activi ties in Addis Ababa. 
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Whi le, real estate investment companies are not exempted from customs taxes, the duty 

free advantage has had an impact. Reduc ing land lease price, charging of less advance 

payments, granting a longer grace period and extending the lease payment period for 

investors will also help the companies . 

Those affected by payments of customs tax when importing capital goods and construction 

material may be due to imports becoming more expensive in local currency. The higher the L..,­

costs of these goods, the higher the real estate price that leads to a more problems in the 

economy. Not being given the option to select the si te to develop property on that meets 

the company's investment cri te rion such as locati on, transportation and utilities means that 

it will have to make due with what has been provided. With this type of situation it is more 

likely that the propelty will not sui t the type of customers the company wants to target. 
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Chapter Five 

5. Conclusion and Recommendations 

5.1.Conclusion 

All in all , this specific descriptive study on the prospects and challenges of real estate 

investment, has attempted to present the different factor involved in enteri ng and 

surviving in the real estate development industry in Addis Ababa. In each chapter an 

attempt was made to relate the different topics to the findings of the research . 

In the first chapter, a description of the background of the dynamics of the real estate 

investment in Addis Ababa was presented and it also described the general framework 

of the research paper and methodologies used to collected data for the paper. Chapter 

two was the review of related literature, which desci-ibes the views, findings and the 

different aspects of real estate, written by different, known and respected authors and 

professors. 

Chapter three, on the other hand contains lhe actual data collected by the interviews, 

questionnaires and observation carried out. It includes the reasons, activities, incentives 

and barriers involved in a real estate investment. And like all the other chapters its 

basic foundation is the business experience of the sample companies, policies and 

regulations. 

Chapter four, contains the analysis and interpretation of the data obtained from the five 

sample companies and government offices. It was presented in an understandable way 

linking previously written concepts on related literature with the data collected. This 
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chapter presents the conclusion and the recommendation of the research for the 

problems found and observed in the in vestment envi ronment. 

During the course of this research, according to the questionnaires administered, 

interviews calTied out and data collected, it was apparent that the existing problems 

outweigh the prospects in the real estate industry. 

On one hand, most of the real estate companies complained about the many problems 

in the provision of land . Some of the problems included delay in the provision of land, 

the inadequate infrastructure development; lack of provision of serviced plots of land. 

Land and building regu lations imposed on real estate development have resulted in an 

indifferent supply side, high real estate prices, and low affordability. 

The investment climate for real estate development in one in which crucial investment '-/ 

incentives are not given despite the great social and economic importance the sector 

has for the development of the country. This has created obstacles for the development 

of the sector. Maybe changes will occur ones the PASDEP strategies are implemented. 

On the other hand, the value of land in the city is not within the means of many of the .J 

Ethiopian people. The high price of land, therefore, makes the constlUction of buildings 

very expensive. Although demand for housing is increasing from day to day the real 

estate companies have their targets set on upper and middle class individuals. There is 

also an absence of any policy support to provide incentives to the private sector for the 

construction of dwelling units to lower income group~ 
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The issues on availability of building materials and construction prices in the CUITent 

market si tuations and higher cost for importation have lead to high price of building 

materials. This has raised the cost of building construction. Attaining long-term finance 

for real estate investing is not possible in Addis Ababa. 

5.2.Recommendations 

Depending on the findings of this paper, an attempt has been in the following points to / 

come up with the possible solutions for the problems mentioned. 

The activities of the real estate industry sector currently have massive ramifications on 

many aspects of life in Ethiopia and particularly· in Addis Ababa. Real estate 

companies are facing an intricate jigsaw of challenges and opportunities. Demand for 

housing is set to soar as indicated in the literature portion of this paper. Further 

openings are coming for these companies as affl uence and sophistication of customers 

is increasing in Addis Ababa. 

However, companies need to contend with increasing competition and ever more 

exacting customer demands against a environment of regulation and continuing 

financial market unpredictability. The immediate outlook may be tempered by a range 

of economic concerns including the impact of consumer debt and rising interest rates. 

It is clear that availability and condit ions of land provision has a great impact on the 

development of the sector. The problems that have occurred are basically reversible but 

it wi ll require all the stakeholders worki ng together to come up with an efficient way of 

working together. 
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Advanced planning and coordination between municipalities and infrastructure 

providers in my opinion, having uniform di rec tives and regulations would be a step 

towards removing the problems in the real estate industry. 

There should be financial institutions with a focus on real estate financing to provide 

financing to individuals in the form of mortgage' plans and for the construction 

activit ies by real estate companies. This will ease the burden of both the customers and 

real estate developer during the current market conditions. 

Real estate companies to turn challenges into opportunit ies in key areas including: 

I . Real estate businesses need to develop and create effective and cost-efficient 

approaches to compliance that maximizes the synergies between different 

regulations. They could also help turn compliance into an opportunity to improve 

management processes and strengthen confidence in the business. 

2. No company can thri ve without quali ty people at all levels. The quality of 

customer-facing staff is especially critical in fostering loyalty, developing 

opportunities for cross-selling and managing complaints that could damage client 

sati sfacti on. 

3. From market volatility to the operational risks and the ever increasing real estate 

businesses have generated increasing and often undetected ri sks and 

vulnerabilities. The real estate businesses need to create a more secure and 

proacti ve enterpri se-wide approach to ri sk management, underpinned by the 
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essential foundations of more effective governance, management reporting and 

organizational awareness of risk. The benefits are not only loss avoidance, but 

also the assurance and insight that can improve an organisation's ability to take 

appropriate risks and capitalize on opportunities 

In my opinion, if the PASDEP activities are properly implemented they will most 

without doubt have a constructive and significant impact in dealing with the main 

constraints for the development of the real estate sector in Addis Ababa in particular 

and in Ethiopia as a whole. 
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Addis Ababa University 

Faculty of Business and Economics 

MBA Program ' 

Questionnaire for Real Estate Companies 

This quest ionnaire is des igned to collect data for the study being conducted on the prospects 

and challenges of rea l estate in vestment in Addis Ababa. The data coll ected will be used for 

the research project in parti al fulfillment of the requirements for the award of an MBA Degree. 

Your company is among those chosen to be included in this research. Your business 

I experiences are sought on issues surrounding investing in real estate in general and factors that 

have played a ro le in the real estate investment decisions made by your company in particular. 

All informati on provided by you will be kept stri ctly confidenti al. Please answer as many 

questions as you can, for the realizati on of thi s research projec t re lays on your unreserved 

cooperation in prov iding appropriate response to questions presented. 

Thank you in advance for participating in this research. 



Please tick ( .t') any or all of the choices that are relevant to your company. 

PART I Company Details 

I. Company Name: 

2. Type of Company: D Private Limited Company 

D Partnership 

D Joint Venture 

D Share Company 

D Other (specify): 

3. Location of Company 

Sub-city 

4. Location of Real Estate Site 

Sub-city 

5. Date of Establishment: 

PART II Questions on Investment 

6. Is your company a new entrant in the real estate investment business? 

Yes D No D 
7. If yes, what problems have you faced as a new entrant in this form of business? 

8. What types of real estate does the company own/construct? 

D Raw land 

D Residential homes 

D Apartment buildings, 

D Office 

D Condominiums 

D Shopping centers, 

2 



o Industrial (warehouse, factories, etc) 

o Other (hotel s, health -care, etc ... ) ___________ _ 

9. What factors, in your opinion, make investing in real-estate unattractive (risky) fo r new 
entrants or expanding ones investment portfolio? 

o 
o 
o 
o 
o 
o 
o 
o 
o 
o 
o 

Competition 

Fluctuations in the market (real estate prices) 

Construction costs 

Labor suppl y 

Investment permit 

Acquisition of land 

Building! construction permits 

Getting title deed 

TransfetTing title deed to new owners 

Payment of mortgage 

Other ________ _ 

10. What steps has your company taken to ensure these problems do not affect the in vestment 
as a whole? 

11. Why did your company choose to invest tn real estate rather than other in vestment 
ventures? 

o Lack of other investment options 

o Higher returns on investment 

o Appreciation of property 

o Liqu idity 

o Safety 

o Other ________ _ 

12. How does your company finance its investment? 

o Financially independent 

o Loans from banks! financial insti tutions 

o Other ________ _ 

3 



13. Do financial institutions give your company support? In what way? (extending loans, 
developing mechanisms to control financial ri sk, etc) 

Yes 0 No 0 
Please specify: __________________________ _ 

14. Is the investment made and the effects of this investment evaluated based on investment 
objectives and scientific considerations? 

Yes 0 No 0 
15. What, in your opin ion, makes your company different from other real estate companies? 

PART III Questions on Customer Relations 

16. What market segment do you serve? 

o Upper class 

o Middle-class 

o Working class 

o Lower class 

o Other _____ __ _ 

17. Are the retail prices of the properties available publicly? 

Yes 0 No 0 

18. Are the property prices fixed? 

Yes 0 No 0 

19. Do you provide mortgage service for your customers? 

Yes 0 No 0 
20. What does the mortgage plan entail? 

4 



2 1. Have you ever adjusted the price and/or terms of contract wi th a customer or withdraw 
from the transaction? 

Yes 0 No 0 
Please specify: __________________________ _ 

22. What methods of promotion (marketing) does your company use to attract customers? 

PART IV Questions on Incentive and Barriers 

23. In yo ur opllllon, are the government policies as well as Addi s Ababa state and local 
conditions supporti ve for real estate investment in Addis Ababa? 

Yes 0 No 0 
24. What are the procedures and requi rements that your company had to fulfill in order to 

develop real estate properties in re lation to laws , rules and regulations stipulated by the 
government? 

25. What has been the impact of government regul ations on your in vestment? 

26. What incenti ves has your company been given by the government to develop better real 
estate properties? 

5 



27. Has not being exempted from income tax payments affected your real estate company? 

Yes 0 No 0 

28. Has not be ing exempted from payments o f customs duty when importing capital goods and 
construction material affect your real estate company? 

Yes 0 No 0 
29. If yes to questions 28 and 29, how has it impacted your company? Please specify. 

30. Was your company given the option, to select site to develop property on, that meets its 
investment criterion such as location , transportation and utilities? 

Yes 0 No 0 
3 1. Was the land your company acquired suitable for the specific type of real estate that you 

had planned to invest on? 

Yes 0 No 0 
32. If no, what modifications and improvements were required to make the land suitable for 

construction? 

" 

33. Are there any factors that have hindered your company from attaining establi shed 
deadlines? 

Yes 0 No 0 
Please specify: _ ______________ _ _ _ _ _______ _ 

6 



PART V Financial Statements 

Please attach financial statements (3 -5 years) or fill in the following table. 

FillallCial Items Year 1 Year 2 Year3 Year4 Year S 

Asset 

Liability 

Capital 

Operating Expense 

Operating Income 

Net Profit/Loss 

----- ----

I ----... 

-. 
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Addis Ababa University 

Faculty of Business and Economics 

MBA Program 

Interview Questions 

1. In your OpInIOn, [S Addis Ababa [S a city with a favorable investment 

environment? 

2. What are the aspects that are available for investors in the city? 

3. What are the reasons for investing in Addis Ababa? 

4. How many houses have been built by real estate developers in Addis Ababa? 

5. What special considerations and opportunities are given to investors in real 

estate development form of business? 

6. How much land has been leased to real estate developers in Addis Ababa? 

7. What is limit to the amount of land a real estate developing company can 

acquire in Addis Ababa? 

8. Are there regulations on the size and type of property built on the land acquired? 

9. What are the tax laws on real estate investment businesses? 

10. What are the rules stipulated related to land lease and land lease prices? 

11. In general, what other information can you provide on issues relating to real 

estate and real estate investment! development issues? 
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Data on Registered Real Estate Companies in Addis Ababa 
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Data on Real Estate Companies 

S, No NAl\IE I K_KETEl\1A CAPITAL I RENE\'(!ED YEAR 
-- -

1 'noh rilstere pic lGrkose 15,000,000.00 NULL 

2 17 TRADING WORK SHARE COMPANY Bo1, 170,000.00 NULL 

3 3am rill:;titc pri~'aare limted compan\' Bole 809,000.00 1999 

4 4 Sur P.L.e. Addis Ketema 20,000.00 NULL 

5 /\.M.r-.·t PLC Addis Ketcma 3,000,000,(}() 1999 

6 Aakir Construction p.L.e Nif:lsilk 20,000,000.00 NULL 

7 abate g/ tsadkc teklu Bo1, 6,110,370.00 NULL 

8 l\BDUL TURA AHtl'lEO Kirkosc 2\J,OOO.OO 1991 

9 ARERECH & FAMlL Y P.L.c. Nifasilk 200,000.00 1999 

10 Abcw P/V/LTD Kirkosc 1,000,000.00 1999 

11 abrhea omcee t:l.I'C Kirkosc 8,500,000.00 1999 

12 ADM .. -t Kirkosc 34,000,000.00 1999 

13 addis :lbeb:l\.egebeY:l mahekel merk:\to Addis Ketcma 71,539,10(},00 1998 

14 ADDIS APARTAMA PLC Bo1, 528,000.00 19'19 

15 ADERQI\(E GENERAL 'ffiADIN(; Pl.C Nif:lsilk 1,000,000.00 1999 

16 adcl' abcba rile setet pic Akaki Kality 5,UIIO,000.00 NULL 

17 adis aumasc pic Addis Kcrcma 1,607,OOO.(){) NULL 

18 :ldis ~unusc pic Addi~ Kctcma 1,607,00(}.00 NULL 

19 ADIS ANDER HOUSE BUILDING S.c. Kirkosc 8,{)OO,00Q.QO 1999 

20 adis tiiCCt aksion pic Addis Kctem~ 214,600.00 NULL 

21 ADMESE POVILfYON P.L.C Kirkosc 10,000.00 1999 

22 ADUGNA EJEG U TEMSGEN Bo1, 1,000,000.00 1999 

23 AFrplc Addis Kctcma I~,OOO.QO NULL 

24 AG(;EPLC Bole 15,000.00 1999 

25 at aui :lhfrom p.l.e. Bole 100,000.00 NULL 
26 AL ADL ASA. PIU LIM COM Bol, 100,000.00 NULL 
27 Al~ !\Icbcruke Ril state p.L e Kolfe Kcranio 250,000.00 NULL 
28 al ycrcr trading p.l.e. Role 100,000.00 NULL 
29 l\LEMAYEHU FANIITIJ W/YESUS Bole 50,000.00 1999 
30 Alemebrukl! Rclest:ltc P .L.e Kolfc Kcranio 250,000.00 N ULL 
31 alcmcdena pic Addis Kctcma 10,000,000.00 NULL 
32 ALI NEG ASH HASEN Arada 500,000.00 2000 
33 alko konstrkscneplc Kirkose 2()0,OOO.OO NULL 
34 ALl'viAZE G/SLASE GEBRE Bole 6l}(),QOO.OO 2000 

35 ALTA YESH AMARE GERREYE Nifasilk 2,OIJO,OOO.(){) 1999 

36 Al:.o:cftek R.il Estet p.l.c. Nifasilk 12.500,000.00 NULL 
37 Amascka Ethiopa P .L.Co Yckl 30,000.00 1999 

38 (\t..-ffiASSADOR GARMENT PLC Bo1, 6,{)OO,OOO.OO NULL 
39 M .. IM:\NIYA RlLSTATE PLe Bo1, 600,000.00 1999 

40 ASER GENERAL 'l1tAl)ING PLe Arada 7,000,000.00 NU LL 
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r\SI IEN AF! ROG ALE SABERA 

,\ STITER T EKLU FEK IYBELU 

AWER LA-NO pte 
,\YALEW TEDLA r.,·l F_';HES H A 

l\Yl\TE pv r 
B & B TR..t\DING pr ,C 

band b ktfo tr:lding p.Le 

RAND B TR:\DIN(i rL(: 
B.Am de a zd l:tnd da\'lopmcll t pic 

b.ii.r pic 

BA RI K AGENCY PJ .. C 

DATA REt\!.. E::->T:\TE PR[VI'E. LIMTED COMPANY 

bcgalcccna fcmclv [> 1.<: 

Bchake Comcsion .\1.\1.:11.:1 P .1 . .<:0 
Bckcle abshiro PLC 

bekclcce ab"barhc dub.le 

BEKLE TESEM:\ n :\TE 

bela' tefer:!. \\'de 

Bemc tr:ldt.'Ccmcr PI·.I.td.co 

bcrcda enJeshaw :l!scbi 

Berhan Molla C,cby .... 

beshakc pic 

BGTi\CH 1N pte 
Bibcssa Tr:lde Pic 

birhanu zc!ckl.' crb:lI..:bl 

biruk hCI'i le shcn1l.'r 

Bivbrc 

bole air amba pic 

Rorcnil satet s.c 

Bosten $hriko I'Ll: 

htc pic 

bd:w kassa irketa 

C3za miva howc~ work pic 

einima ras hintha pIc 

D/R ,\GIMAS Sl-IE~·IEL:\SH 

DELE INTER.!"'\J :\TIO:\NL P.L.C 

Deset PLe 

DIPLOrvl'\T RE:\L I.:STATG P.L.e. 

dr:J. re lc xstctcPLC 

Juguma h undc gcJa ft.":!] ~t3tC pic 

dugumm:\ hundc gcda 

E:lst l\ fric:m Real State Devc\opment P .L.C 

ethfe p.l.e 

E D1T P LC 

RoI, 10,000.00 I'l')') 

Bolo 500,000.00 NULL 

Arnda 2,000,000.00 NULL 

Guide 10,000.00 1993 

t\rada :nO,835,OOO.OO 1999 

Arada 200,000.00 19<)9 

Kirko~c 2,000,000.00 1998 

Kirkosc 10,000.00 1999 

Kirko~l' [50,000.00 NULL 

BoI, 500,000.00 NULL 

KirkoSC' 1,000,000.00 NULL 

Uok 10,000,000.00 NULL 

Kirkosc 1 ,~OO,OOO.OO 11)')8 

Liclr.:[3 5,020,000.00 NUI.I. 

Kirkosc 1,000,000.00 NULL 

Kirko~c 7,000,000.00 NUl.l. 

Kirko~e 5,000.00 1999 

Bole 23,000.00 NULL 

Bole 200,000.00 N ULL 

i\rnJa 4,746,000.00 NUI.L 

Guide 10,000.00 NUl.1. 

Bol..: 4,000,000.00 1?')H 

Bok 260,000.00 NUI.I. 

LiJ..:t3 776,000.00 NULl. 

Bok 3,500,000.00 2000 

Bole.: 13.000,000.00 NULl. 

t\dJis KNerna 228,000.00 NULL 

Bok 900,000.00 191)() 

Nifasilk 2,257,500.00 1999 

Bole 10,000,000.00 1999 

Kirkose 1,020,000.00 NULL 

Bole 1,000,000.00 1999 

Kirko~e 4,100,000.00 NULL 

i\dJis Kctcma 33,000.00 NULL 

Bolo 3,782,019.00 1999 
Kirkosc 15,240,000.00 1999 
Bok 1,564,000.00 1999 

Bole 5,000,000.00 NULL 

Kirkosc 6,000,000.00 19<)<) 

Bole 15,000,000.00 NULL 

Role 30,000,000.00 1998 

C:ulde 5,000,000.00 1999 

Kirkosc 100,000.00 1999 

Kirkose 600,000.00 1999 



85 elfecer rile escite p.Le Kirkose 100,000.00 2000 

86 emeoe<:heway pic Addi:-; Kctcma 1,250,000.00 NULL 

87 Endale Gct:J.chew Mengstea Guide 133,212.00 NULL 

88 END\X'EYEN jENEIV\L TERDING PLC Arada 5,000,000.00 1999 

89 ENEYE IENERAL SUSSINS PLe Kirkosc 70,000,000.00 1999 

90 E ntisar Sh co Kolfe Keranio 10,000,000.00 NULL 

91 ES IRAHEAL YESUF MEJ-lAMED Bole 100,000.00 1999 

9' ESKIN1DIR MAMO AYELE Role 1,800,000.00 NULL 

93 ETEN ESH TEKELU BASHAH Bole 100,000.00 1999 

94 ETIO-GLORl PLe BoI, t ,000,000.00 NULL 

95 ETIOPIA Kirkose 260,000.00 1998 

96 Eva Entcrpri~e p.Le. Kirkose G,OOO.OO NULL 

97 Excel global business pic Kolfe Kcranio 10,000,000.00 NULL 

98 facrilc cstete pic Kirko~e 30,000,000.00 1999 

99 F:'I.Inill' rilcstct p.Le. Yeka 2UO,OOO.au NULL 

100 F:\SI:nDE..S l:-:STITE PLe BoI, 3,OOO,OOO.QO 1999 

101 FEB:\ Ei\."CEN£RING PLC Bole 2,000,000.00 1999 

102 feba enjinerinig pic Bole 300,000.00 NULL 

1m ferede des<: re ta :klda 5,000,000.00 NULL 

104 fcshc s\'me bidgln Bole 10,000,000.00 2000 

105 F!K!RE SIL:\SSE TAMJR.;\T Bole 50,OOO.0{) 2000 

106 1 ;ILEKI~ HELL EST.'\TE PRIVTE LIM CaMP Role 4,832,000.00 NULL 

107 FIM RIL ESTET P.Lc. Nifasilk 50,000,000.00 NULL 

108 norise bi$ncsc pic Kirko$c 2,000,000.00 NULL 

109 FH.r:::NDSHTP BUSINES GRUP PLC Bole 5,000,000.00 1999 

11 0 Fwafw:ltc Pic Kirko$c 1,000,000.00 1999 

111 G ANI) B FAMILY BUIl.DING PLe Bole 5,660,000.00 1999 

112 G G T JUL ESTJT AND GENER.AI~ TIREDING P L C Bole 54,0()O,000.00 1999 

113 GNAMPIc Addis Kctcma 16,000,000.00 NU LL 

114 gabri "1 tekebb neged pic Arada 100,000.00 NULL 

115 ~r:ld inl 'estmcnt pic Arada 2,400,000.00 NULL 

116 gasawc and ffiullu p.l.e Kirkose 500,000.00 NULL 
117 GEBERE,-'\L WOLDO TESF.'\ YE Bole 12,386,228.00 NULL 
118 GENALU CONSTRACfrON PLC Kirkose 1,200,000.00 1999 
119 genet g.:miehael jossep Bole 300,000.00 NULL 

120 genet Imat p .l.e Kirkose 4,500,000.00 1999 

PI (~ET RIL S"1",1\'1'E PRI VrE LIr-.ffED COi\[PANY Bolo 25,000.00 1999 
122 gcm gelete degeno Addis Keteffi:l 830,000.00 1999 
123 Gcyon rile stet p. l.e Kolfc Kcranio 20,000,000.00 NULL 
124 G ift Ribtetc Pl~ Kirkose , 3,000,000.00 1999 
125 GO)O REALSTATE PLe Bole / 200,000.00 1998 
126 golibo pic Bole 2,050,000.00 NULL 
127 GORBET RELSTATE PLe Kirkosc ?,OOO,OOO.OO NULL 
128 G rccn Fildcs Bolo 600,000.00 NULL 



129 gutema pic Addis Kerema 20,000.00 NULL 

130 H S H-Ho~m SWIT HOrvlE-RIL STETE PLe Acada 1,000,000.00 NULL 

131 H/selasse Alcmavhu .'\tisbiha Ar:tda 15,000,000.00 2000 

13' hi slasc werk""U hcruy Kirkosc 10,000.00 2000 

133 l-L.o\BETAT NW FLOWER HOME. __ PLe Kirkosc t ,200,000.00 1999 

134 HAKIM GAR:\ REL ESETET p.L.e Nifasilk 2,SGO,000.00 NULL 

135 hal'lc worku and his ramil)' p.I.c Ycka 300,000.00 1999 

136 IIEBERET YETEKl"lEKt'\St\ YENEGED KURAN EYA r.L.e Nifasilk 500,000.00 1999 

137 HEBlTMlU DESIT!\ BIUiANE Bole 3,000,000.00 1999 

138 HERITAGE PLAZA REAL STATE PLe BoI, 15,000,000.00 NULL 

139 High Q Construction & Trading PLC Kolfc "-crania 600,000.00 NULL 

140 huda re:U est:ltc p.Le. Nibsilk 60,000,000.00 1999 

141 HUSEN MOH:\MMED SALAHE Kirkosc 100,000.00 1998 

142 HYE VISION PLe Nif3Silk l,nOO,OOO.oo NULL 

143 I AND A ENETERNATIONAL PLC Addis Kctcma 500,000.(}U NULL 

144 IMPACr INTEltt'lATIONAL ENGINI~ER..') P.l .c Kolfe Keranio 6,000,000.00 NULL 

145 injiner wc\de ./scnbct BoI, 3,000,000.00 NULL 

146 j.e.an.a.komishin .p}c Addis Ketema 15,000.00 NUl L 

147 AME P.L.C Kirkose 2,850,000.00 1999 

148 ANO PLe Kirkosc 1,000,000.00 1999 

149 oka General Trading S.c Kolfe Keranio 72,000.00 NULL 

150 jo~ jullebamo Akaki Katitv 200,000.00 19,},} 

lSi Kadi$Co pic Nifasilk 1,000,000.00 1998 

152 klleb tred and de,·c!opment pic Akaki KaliN 8,020,000.00 NULL 

153 K.!\l\ULK.A Bole 1,800,000.00 1999 
154 Karakore Rc:U Estate P.L.C Kalfe Keranio 25,000,000.00 NULL 

155 K.ARGO FJ\IU\"lA ETIO pvr Kirkosc 1,200,000.00 NULL 

156 Kartarcy Rcistatc PLea Kolfe Keranio 25,000,000.00 NUU~ 

157 kate ~ncrale b",ocsc pic Kirkose 200,000.00 NULL 

158 kebebush k!..'<icmc are1u Addis Kcrcma 100,000.00 N ULL 

159 kcdeja alie besher Addis Ketema 5,000.00 NULL 
160 KELI FA ABAjERGA BESHO Arnda 1,000,ODO.00 1999 
161 kCI'onc biRp.i.c Kirkose 500,000.00 NULL 
162 kne ril and PLc Kirkosc 3DO,OOO.OO NULL 
163 Kine Real Estate Devc\opment P.L.C Kolfc Kcranio 50,000.00 NULL 
164 Kirkos t>.hrket S.c.o Kirkosc 72,700.00 NULL 
165 Konkrir Venchcr p.L.e Kirkosc 100,ODO.00 1999 

166 Kunsns Teke Tekle Kirkose 500,000.00 NULL 
167 KUSI-IITIKE GELOBAL ERSHA INDUSTRY AG ELEGLOT PLC Ar.lda 365,000.00 1997 
168 legesse feleke trcding pic Bole 100,000.00 1998 
169 lemelame Iclemate akeseyon mahcbcr Addis KCtem.1 850,000.00 NULL 
170 lyne riJ cstcteplc Kirkose 200,000.00 NULL 
171 M 'IT p.L.e Kolfe Kcranio 100,000.00 1998 
172 MAHEGI INTERl'ERIS PLC Kirkosc 200,000.00 NULL 
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173 mama bvogalv yeme bet Role 250,000.00 1999 

174 MATIYAS PLC Addis Ketema 4,500,000.00 1999 

175 J\lA Y TEBA Y RI LL PRI VTE UMTED CO MP Bote 4,832,000.00 NULL 

t76 MEl--V\MOD ALI i\I-J8 M£D Nifasilk 85,000.(}() 1999 

177 meinb )'cgebc)':llimat ~hare camp:my Addis Kero::ma 7,200,000.00 1999 

178 t.lckczo PLC Kolfe Kcranio 1,000,000.00 NULL 

179 i\IEKLlT RE;\L EST:\TE PRIVATE LJf\HTED COMPANY Bote 3,G03,OOO.QO 1997 

180 MELKA/vI RAEY R£:\L EST:\TE p.L.e Nifasilk 
, 

600,000.00 19?() 

t81 mcnagcsha plc Bole 96,000,000.00 NULL 

t82 Mcngh Gebcya private limiwd campanv Bole 200,000.00 1999 

183 i\.lcscklya s;1bit GcnaraJ co nstruction p.l.c Lidcta 1,000,000.00 NULl. 

t84 1\.lcsfcn Tndcsc 1\bcrl.a Kirkosc 5,000.00 NULL 

t85 Mcstin I-bile Ashcbir Ycka SO,(){){),QO 2000 

186 i\k~kercm RC:llstatc Dc\-.plc Kirko ~c 1,000,000.00 PYJ'J 

187 i\lc: tekele Rele Estate Addis Kuema 50,OOO.(){) N ULL 

t88 mctcsascbc ledcgcte tekebla akl:siyone maheberc :\dJis hctem:l 2,050,000.00 NUl.L 

189 mc~'c rele es(ete development p.Lc Kirkosc 1,500,000.00 P),),) 

t90 Michwo.:r Ethiopi:l p.Lc. Kirkost, 3,000,000.00 1,)<),) 

19t min:l.k:sh ter.! bizneses pic Addis KC(Cn13 1,870,000.00 NULL 

192 misrnq crgle fclckc Veb 200,000.00 1<)<)8 

t93 i\ln:llc Yemata Teklu Kirkosc 769,540.00 NULl. 

194 MOL:\ ZEGEYE :\ND J liS !-':\.1\10LY PLe Bole 50,OOO.(){) 1 ')')8 

t95 1\IOL:\ ZEGEYE :\NI) HIS F:\1\10LY PLe: Bole 50,000.00 1<)<)R 

196 mu .na. house buliJing pri\' Lim com Bole 2,300,000.00 NULL 

197 muJugeta KEBEDE DESET:\ Kirkusc 3,000,000.00 NULL 

198 N:l~CW Rilestct H/sebsc Nif:lsilk 1,000,000.00 NULL 
199 neser pic Addis Kctern:l ! 2,495,000.00 1999 

200 netcrakcna tercdcng pic Addis Kctcrn:l 1,500,000.00 N ULL 

201 NETSANET RILL STATE PLC. Bole 2,500,000.00 NULL 

202 NEW BIR.:\(;HITTAWER P .L.c:. Bole 5,000,000.00 19<)9 

203 New Hope Real Est:lce p.l.e Nifasilk 4,000,000.00 NULL 
204 new jncrak: bzcnesc pic Kirkose 4O.(){)0,(){)0.(){) NULL 
205 NiFAS SiLK M.'\RKTE CENTER p.L.e Nif::!.silk 3,000,000.00 NULL 

206 Nure sugetPLC Bole 7,000,000.00 1999 
207 obade rile astcte de\·olopersP.L.C Lideta 2,000,000.00 1999 

208 ON TIi\IE PRIV.Lltl LCOl\-1P. Bole 400,000.00 1999 
209 one of rile cstet p.ic Kirko~c 750,0(){).OO NULL 

'1O Onni)'a bmg:mo engcfro ,\ddi~ Kctcm:l 360,000.00 NULL 
211 Osis Dcn:1opers pic Bole 40,000,000.00 1999 
212 Pan Africa r<.:al state PLe Kirko~e 2,000,000.00 NULL 
213 P:\ULO )lAN:\YfE PLe Kirkose S,SOO,OOO.OO 1999 
2t4 Plutops rcalstatc conselrnec fio:>.eingp L C Gulele 1,200,000.00 NULL 

'15 ras dashen privte limtcd comp:J.n\' Bole 9,600,000.00 NULL 
216 ras lc\mat l'cg .... bcl'a pic Addis Kctema 1,284,(}()().00 NULL 



217 reshdan teCnolo'is p.Le Nifasilk 600,000.00 NULL 

218 river side real state p .l.e Nifasilk 1,000,000.00 N ULL 

219 ronum real/stat p.Lc. BoI, 2,800,(0),00 NULL 

"0 Safarinet interpr:lYz p.l.c. Kirkose 1,990,000.00 NULL 

221 salahedine abdulhemid bezeness senter p.1.e Kirkosc 50,000,000.00 NULL 

222 SALFAZPLC BoI, 500,000.00 1999 

223 sasunc cntrpryse PIC Kirkose 500,000.00 NULL 

224 sawa gcncrll contractor pic Yeka 400,000,00 NULL 

225 SAWUZ WE,.o;;ST P.LC Nifasilk 1,000,000.00 1999 

226 sebatena bulding constr:letion Addis Kctema 50,000.00 NULL 

227 Scheletc Share eampam· Addis Ketema l SO,OOO.OO 1998 

228 st."Ciam(.'O ter:! bulding warke J\rada 120,000.00 1996 

229 SEG ED P lY Lim Cor)'l 1lo1, 3,000,000.00 NULL 

230 SEC,ER PLC BoI, JO,520,OOn.ClO 1999 

231 Sclamc Rei St:lte Ocvdpmenet 1'.L.Co Lideta 300,Ol>O.OO 1995 

232 Scmhcl Treding p.1.e. N ifasilk 3,000,000.()(i NULL 

233 5emrchiwot Yglctu Wvndmagnhu Kirkose 4,OOO,OOO.DO 1999 

234 scnsahyen eonstr:letioo pic Kirkosc 42,OOO,OOO.{)() 1999 

235 SERAME TER.'\DING P.LC Kirkose 5()(),OOO.Oll 1999 

236 sewa tlwers p.l.e Kirkosc 1 Q,OOO,()O().l}O NULL 

237 seyid mehamcdbrh:m berihe I30Ic 2,692,OOO.LK) NULL 

238 shcRer pic Bole 41,800,000.00 NULL 

239 SI-IOlLA .'\AION PLC Bole 4,379,50Cl.nO 1999 

240 sosc humt.'S PLC Kirkose 1,000,000.00 1999 
241 SOLOr-.m SA WEL i\ YELE Uole 500,000.00 1999 

242 SS S5s.." BoI, 5,OOO,OOO.U(} 1999 
243 stadiyom internasiomt! besencs aksyone e Kirkose 4,3&:1,000.00 Nur,L 
244 T. B.W Tercding P.L.C Ko!fe Keraruo 1,000,000.1}0 NULL 
245 tamcro tesfayc deno Nifasilk 5,000.00 1999 
246 TAZ,\ PL.C. Nifasilk 1,000,000.00 1999 
247 TAZEPLC Nifasilk 4,000,000.00 NULL 
248 tazeb pri\'at limitt.'tI campan)' BoI, 50,000.00 2000 
'49 TEFERI YERlGA HA YLE Kirkose 100,000.00 NULL 
250 TEFiU TAYE i-IYELE /\rnda 2,500,000.00 NULL 
25 1 TEI-lA Y ALEM:\ YEI-I U NEGUSSE Bole 3,500.00 1999 
252 Tchenologi PLC Lideta 200,000.00 NULL 
253 rekclehal'emanot adeb:lbay pic Addis Ketcma 13,200,000.00 NULL ,., 
254 TEKOI_'\ YE.,":';HE WALUL_'\NEFARl Bole 2,000,000.00 2000 
255 tckom [riding p ril'3te limtcd company Bole 1,800,000.00 NULL 
256 Teiol P L C Guide 80,000.00 1999 
257 Tcsfaye .'\nedan:gc Wcndcscn Kirkosc 850,000.00 NUll 
258 TES F:\ YE MULA'f BEYEN Kirkosc 50,000.00 NULl. 
259 tewckclc paretener ship ,\ddis Kctema 10,560,000.00 NULL 
260 TE\,(~LEDE G /MEDHENE TEKELU Kirkose 50,000.00 1999 
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r 11'1 ill!! 'f I! If 
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T IAGENET & F!u\lILY RILE ESETET P.L.C 

tibebe saffiuhcal ferenij cnve pri Ii com 

I bl!;lt lesm p.Le 
TIL,\YE RELL STATE PRIVTE LIMTED COMPANY 

tomorO\ .... trade bulding aksiyon 

"n{t\KON TREDTG P.L.c. 

T$cdcy Rcalstlte p.L.e 

uabplc 

U.A.B. p.L.e 

\"ito komishin :liensi and ril st ple 

\XI /kidan :l.nJ Bctcschu Rd E~(ct P.L.e. 

warka til -csctct p.Le 

WELUMAN GUDEENA P[,C 

wizdcm par:tdayz pic 

Wolabu pic 

WORBEl--: INDUST RYTREADINC; Pl.C 

wubit hagrcc trading pic 

Y T Y CONSTRUCnON P.1 .. C 

Ydmek p.L.e 

yefl watew mencc c1wiromeIH J.Lc 

Ycget:l RcJc State PLCo 

YcmimH Pl.eo 

verer ril ester p.l.e 

Yeshiger:l rC:l! state pic 

yeshtam real state pri"ate limited company 

yewbid:lr yirg:l h:lyle 

Ycwceha1c General Bussincss P L C 

yigc rile estetc pic 

YIRGA H . .'\YLE VNA RETESEBOCHU PLC 

vke :l.nd pic 

~'mame muzel'enc kelili 

Yohabc P.LCo 

YOHENS KEJvlAYU ESTATE PH. LIM COM 

YOUNIVER .. ')AL RILL STAT E PRIVATELHl"lTED COMPA:.--JY 

Z:\KTEM PLC 
zawditu w',-ndmu balvnh 

zdc lclemate akcscyone mahebl'fl' 

/:l'mnewcplc 

zem zem im'estmcnt pic 

zcnab hcm1ene bczcncss rile estcte p.Lc 

ZERGAW G/SEL:\SE REKELE 

ZURIG APLC 

Akaki Kalicv 2,000,000.00 1995 

Bole 5,000,000.00 NULL 

Addis Ketcma 1,120,000.00 NULL 

Bole 3,000,000.00 NULL 

Addis Kctema 3,230,000.00 NULL 

Nifasilk 1,000,000.00 NULL 

Kolfe Kcranio 2,500,000.00 NULL 

Kirkosc 1,200,000.00 NULL 

Kirkosc 1,200,0(}().00 NULL 

Bole 210,000.00 1999 

Yeka 20,000,000.00 1999 

Nifasilk 1,000,000.00 NULL 

/\JJis Kctcma 10,000,000.00 NULL 

Bole 300,000.00 1998 

Kalfe K eranio 504,O{){).QO NULL 

Bole [7,000,000.00 2000 

Addis Kctema 3,051,000.00 NULL 

,\.rada 1,500,000.00 1999 

Yeb 5,000,000.00 [999 

Kirkosc 150,000.00 1<)<)9 

Kirko~c 3,000,000.00 NULL 

Kirkosc 2,000,000.00 NULL 

Yeb 500,000.00 NULL 

Bole 8,000,000.00 NULL 

Kirkosc 7,600,000.00 2000 

Bole [00,000.00 1999 

GulcJe 32,000.00 NULL 

Kirkosc 40,000,000.00 NULL 

Addis Ketema 6,000,000.00 NULL 

Kirkose 6,420,000.00 NULL 

Kirkose 7,000,000.00 NULL 

Kirkosc 50,000,000.00 1999 

Bole 4,832,000.00 NULL 

Bole 1,000,000.00 NULL 

Nifasilk 3,000,000.00 1999 

Kirkose 5,000,000.00 NULL 

Addis Kctema 3,100,000.00 NULL 

Kirkose 9,000,000.00 NULL 

AC:lda 1,000,000.00 NULL 

Kirkosc G,IIO,OOO.OO 2000 

Bole 7,025,000.00 1999 

Bole 100,000.00 1999 
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Contract for the Construction and Sale of a House 

Registration No. ___ _ 

This contract is concluded on ... ....................... .... . 2004 by and between 

Sunshine Constriction Private Limited Company, Address-Addis Ababa, Kirkos 

Sub-City, Kebele 07, house No 653, hereinafter referred to as the "Seller", 

and 

AtoNJ/o, _________ Address _______ hereinafter referred 

to as the "Buyer" 

Part One 
General 

Article 1 
Sale 

The seller hereby covenants to construct and sell to the Buyer in accordance with 

this contract and the Civil Code a house on the Plot acquired from A.A 

municipality, Land administration Authority in Sub City Administration, 

Kebele _, on plot no. , House type ____ having a compound of _ 

___ square meters/on in accordance with the attached site or floor plan, house 

plan, specifications and detail types of construction materials, electrical, water and 

telephone lines; including internal asphalt roods which are integral parts of this 

contract. 

Article 2 
Purchase 

The Buyer hereby agreed to buy the house to be constructed in Addis Ababa, _ 

___ Sub City Administration, and Kebele as provided in Art. 1 hereof. 

Part Two 
Obligations of the Seller 

Article 3 
Selling Price & delivery 

3.1. The Seller here by agreed to sell the house to the Buyer as provided in article 

1 hereof at a price of Birr ____ , _________ _ 



3.2. The Seller shall deliver the house and accessories referred to in Art. 1 of th is 

Article within 24 Months from the signing of this c;ontract & the first payment 

schedule of 20% of the selling price of the house. 

3.3. Where, due to force major, the seller cannot construct and deliver the house 

within the specified time limit, the Seller shall notify the Buyer in writing the 

extension of the time of delivery in 3 months. Where the seller fails to deliver 

the house within the extended time limit, he shall pay penalty to the Buyer in 

line with existing Construction Regulation and deliver the house. 

3.4. The ownership of the house and the possessory right of the premises shall 

be deemed to be transferred to the Buyer as soon as the Seller has taken all 

the necessary steps to that effect. 

3.5. The seller shall deliver to the Buyer all the documents necessary to 

guarantee the ownership of the Buyer over the house and accessories and to 

get the house and accessories registered by the appropriate authority. 

Article 4 
Warranty Against Eviction 

4.1. The Seller hereby warrants to the Buyer against eviction for causes, which 

are not attributable to the Buyer. 

4.2. In the case of total or partial eviction of the Buyer for causes, which are not 

attributable to the Buyer, the seller shall reimburse the expenses incurred by 

the Buyer. 

Article 5 
Warranty Against Defects 

The Seller warrants to the Buyer that the house is constructed in accordance with 

this contract and gives to the Buyer a warranty for up to one year for defects 

connected with the construction of the house. If any defect is discovered during 

the warranty period , the seller shall rectify the defect. 

Article 6 
Expenses Connected with Delivery 

6.1. Expenses connected with the handing over of the house and accessories as 

well as the necessary documents shall be borne by the seller. 

6.2. All expenses after delivery shall be born by the Buyer. 
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Part Three 
Obligations of the Buyer 

Article 7 
Obligations to Pay the Price of the House 

7.1 . The Buyer hereby covenant to pay the price, of the house, which amounts to 
Birr _______ _ 

PLUS 15% VAT -----
Total Selling Amount. ____ _ 

7.2. The Buyer has agreed to pay 20% Birr ______ advance payment of 
the total selling amounts (excluding VAT) upon signing of contract agreement 
and the advance payment shall be deducted from the proceeds to the Seller 
in five payments, depicted hereunder .. 

1st Payment 

25% of the price of the house - upon completion of sub-structure concrete 
works; 

2nd Payment 

25% of the Price of the house - upon completion of super-structure concrete 
works; 

3rd Payment 

25% of th e price of the house - upon completion of roofing , wall construction , 
first & second coat plastering ; 
4th Payment 

15% of the Price of the house - upon completion of first & second coat 
painting ; 

5th Payment 

10% of the Price - upon hand-over 

7.3. Every payment in the preceding sub article shall be subject to 15% VAT 
7.4. The above payments shall be effected within fifteen (15) days after the receipt 

of payment notification which shall be approved by an independent 
consultant to be appointed by the Seller. 
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7.5. If the Buyer fails to pay the approved amount within the time sated in Article 

7.4 the Buyer shall pay to the Seller add itional 12% interest and 0.4% 

damage per day on the unpaid amount. 

7.6. If the Buyer fails to pay in accordance to Article 7.5 within thirty days, the 

Seller shall terminate the contract with out giving further notice, and shall 

claim 10% damage, 10% penalty 12% interest, on the unpaid sum, cost & 

expenses it incurred on the construction. 

7.7. Notwithstanding payments stipulated in Art. 7.2, the Buyer can pay the total 

price of the house in advance. 

Article 8 
Price adjustment 

The Buyer agrees to adjust the price of the house due to increase of the price 

of construction materials such as fuel, cement, iron, salary scale, and 

currency devaluation by proclamation or directive of government. Current 

price of major construction materials and rate of exchange rates attached as 

annex is an integral part of this agreement. 

Article 9 
Transfer of Ownership 

9.1. The ownership of the house shall be deemed transferred to the Buyer upon 

the handing over by the Seller to the Buyer of the house and accessories as 

well as all the documents which are required to have the house and 

accessories registered by the appropriate office of the City Administration of 

Addis Ababa. 

9.2. Since the plot of land on which the house sold to the Buyer is built in part on 

the land leased to the Seller by the City Administration of Addis Ababa for a 

period of 99 years in accordance with the lease regulation No 3/1994 the site 

plan and the house plan shall be handed over to the Buyer as soon as the 

separate plot possession certificate on which the house sold to the Buyer in 

accordance with this contract is built as well as the house plan are prepared 

in the name of the Buyer, provided, however, that if the sale of the house is 

partly financed pursuant to an agreement concluded with a bank, plot 

possession certificate and the house plan shall be kept in the hand of the 

lender bank. 
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9.3. Upon fulfillment of the conditions provided in Sub-article of this Article, the 

risk over the house shall be deemed transferred to the Buyer. 

9.4. The fact that the title deed of the house is held by a bank shall not affect the 

transfer of the risk over the house to the Buyer. 

Article 10 
Assurance for Advance Payment 

If the Buyer requires Assurance for advance payment, the Seller shall provide to 

the Buyer insurance guarantee for payment made by the Buyer in advance of the 

commencement of the construction work. 

Article 11 
Place of Payment 

11.1. The Buyer shall effect payment to the Seller at the address specified in the 

preamble of this contract or by depositing in the Seller's bank account. 

Bank receipts shall be sent forthwith to the finance section of the Seller. 

11.2. The Buyer shall pay the price of the house to the Seller or to his duly 

delegated representative. 

Article 12 
Expenses of Payment 

Expenses connected with payment shall be borne by the Buyer. 

Article 13 
Modification of this Contract 

13.1 The parties to this contract may by a written agreement modify or alter this 

contract. 

13.2 In case the plot area is bigger in size during plot measurement from that of 

the origina l plot area agreed upon, the Buyer agrees to pay the difference 

for the additional plot area in the next payment schedules and in case it is 

smaller in size from that of the original plot area agreed upon, the Seller 

also agrees to deduct the price for the plot that decrease from the coming 

payment schedu les and modify the contract accordingly. 
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Article 14 
Cancellation of this contract 

14.1. The Seller has the right to cancel this contract where the Buyer fails to pay 

the price of the house to the Seller in accordance with article 7 of this 

agreement. 

14.2. Cancellation of the contract Pursuant to sub-article 1 of article 13 shall not 

affect the right of the Seller to claim damages, penalty, interest, cost and 

expenses in line with sub article 3 of article 7. 

14.3. Subject to article 13.2 above where the Buyer has made an advance 

Payment of 20% but fails to discharge his obligations after the 

commencement of construction work; the Seller does not have the 

obligation to return to the Buyer the money he has paid until the house 

under construction is sold to another Buyer. 

Article 15 
Settlement of Disputes 

15.1 . The parties to this contract shall make adequate attempt to settle any 

dispute, which arises out of the application of this contract through 

negotiation conducted in good fa ith. 

15.2. Where the attempt fails , the dispute shall be heard and settled by the court 

having jurisdiction . 

Article 16 
Applicable Laws 

Any dispute aris ing out of th is contract shall be governed by, as appropriate . 

16.1. The Civil Code of 1960 

16.2. The Condominium Proclamation No 370/2003 

16.3. The Re-enactment of Urban Lands Lease-Holding proclamation No 

272/2002 

16.4. The Lease Regulations No 29/2002 

16.5. The Lease Regulations No 3/1994 

These laws shall have relevance to the application and interpretation of this 

contract. 
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Signature 
Seller Buyer 

Witnesses 
1. ______________________ __ 
2. ________________________ __ 

3. ________________________ __ 

4. ________________________ __ 
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.A COHTRACT FOR .HE CON5rROCl"IO~ AND ~ELIVEH O F A RE5ID EIIITI;lL HO,-/SE 

TIlls ageemErr: 15 I11li)re an;! entered )2~'re"'l <arakn Rel B:<i!LE PLC, a real €S<l12 d2';e;Opm3'c corn~ny. 

re; I61ere:1 UYlW :he tl. •. , or E~/opla a1d na,log It;; ne-aO Onl r:: 31 ... ,j :16 Pl:I~b3, oKlJlre KEGJ'jo sUb d~f, ".IEI. 04, 
Hou~e '>0--- r.:r<Elr a'f1T~'erred to "-~, "OolveJoplr" en I te Corl: parI. 

Ami 

Mr..I'M~ ________________________ _ 

Tel2111rm PO.Box E·mall Tt.: ~i'o 5/lEC1'je owrEr or a 
reSld:ri131 nou,,. to be ooll~t!ilC:211 I1rr.ler lIl"teIiillE· Of IIlIS a;i'€€n'l:ll nE£E£naller ",1'em-ell t , a6 Ill, ' 0 en! O.n II1E "lller SiL'"!, 

\'lHEREAS Ill! D~" e'll~~I h ... ~curro ~ lani en ·11;<J6e /)3516 iii c:oveffient I():;albllin "A!il~ ",ln 03. ,(<IIrfe ti!rankl sub 
c)'. Kecel.e 04,< Karal?:fe are. on ·.~tJ::!'l 1l16 • anr.lrt; to) :te\~ l cp mldenUoJ ttcu~!, 

\'lHEREPrS lhil tile lo:allcn ()' I t;: lard Is Ir :lE nE;:";: or lIP. ~ leo" ard Ite C enl l~ dEEI'cu~ :0 ewpXly IIle OE'':))",,! 
1n mltllrl ~rt,:. ri1~1 hr7i. !;;I -h;:;: "I"1=it=.!' hl:,1 ~r fl S:-.tr11'!1;::!1 ~ ::;p;1 ('J ly ~~nl'1 J1 .:1.~ri(t~IIj:f] lI ll'P rr.:ortt::.: 

1."0',11: 'THEREFORE Ire e-orelcp-=r ard til: C~rt.: 11<1','= rcee1" <:llll~lletl:o al E'le t,rm;; allll c dllcos cn.-rtaJI1elI n2r.!1 
as ro 01tS:-

TlIeroljle >Ill 1116 J..gr=rnent Ii!liiti!6 b BI1I ~ 'ne re6~l.Ei!IIlaIIlJIl'5e m ille ~set1ed ~IOi cl IZld l1 l1re 'to iii t.: 
6jlEl1lI(;i':l:ln I,f lll ~ tl li'i) I ~~,Ir a=can::e vf:"1 til: t!,l~I~ 6tEnmard Ii!Q'JirelTtenlS allile OJLnlry. Hmd 9 eVEr 
aID:l ir.n.sem1r.g It.: Olnm m() :E'e 1ter~ Of, 

~. 1 "Who:- ty~c at' In.:: HDU~:: ,:)3N~cd to bc t ult I c~ ___ _ 

2.2 Tn€' pH:L ar.:: I ~ 

Plo1 Nr',"--_-' 

2.1 ine I1lillJjl ara or lhe l<1ru;e 6 ____ ---'SCfua'" 1Tt!21m, 

:2.3 



s.:OIX>JI1'1& ___ _ 

11\(1'9' and <I n;J IlKI."1lS, __ _ 

• K1b:i12n6 
• itlalJ1 rooom ___ _ 

0I':l:>e __ _ 

Mal1oroom 

Lal.lll0fl' __ _ 

-;, d, ThP rn1 ,lIP m lh=o Hrur.;;z, tl~!!r ;;7A~ =tn li. .!lp nI rn~' !l t m!'!r-"IF. Iyp.:. ;I;:U1 ql t~Ity r.r tmllrflng rn=lh~~rI~h,. ~(Jnr..;! 'n. 

and 'ltIJer r~ate!l pJars I.e, ;tru>:1.ur,l, el=ctl::al aM Silil lliJ1i Ili:& :r.s and ,','trM "hall be rn acccmane~, ~il11 M lexe& 
i31li1:Med to 111& a~r'; .&'l1Ei~t, ,3nd 61lal '" rman In:e'lcal po'r! of :;arr:, 

UHUf.ES 

A feg:ma:an ~e ~r 5 
lile DeIISq:JEL 

5,1 U'1iP.66 cr.lEr\'t,s.: her'E lsa fCtTCe ma,Jm or t e)Jfld C;JI oor&>:, :l1e lfe1f.!loper "nall st;m j~J2 c:'ilIsl~JtICl1 or lte IlQUP-
\'t1lh 1hJ'Q1; ITonit',-~ ~'~m :!lQ.;;I:;i:; crr"gn ;or I!l'll., tcrr.r~t 

,5,2 Irl~e o'~\~lcpEr f~16 to EI;;.'1 :he onn<,:ru:llcr '~1t1 c<.rt (P(.j Cal&. 1'/IINn lI1e l.n2 IIII'l l me'lUmelJl abc"E', lhe clent rn.s 
a r.i;Jllll0 IJWaidale 1111 conlr~,;f)j (~Ieot t..,.~, nister.' :5 n·.:mey .In INs ¢as: r.!'1~ dEYeI:\=-er lies ,c rfl\Jro the dim • . 
mOOE'J a. 6001 a. po~b!e I'Hlh out .,r,y ~rmoalU c~", 

6,1 TIH pl1re ((1he IilUse ShaIlM _ ?_Etllfcpt'dn Elrr iM IUI1!r.j 15%VI\T. 

25'0 oJ rM .ra::al lalss p.nc$ j,ol. RllJoDlm BfIT ? 

1;.3 EXlepllt!! nrsl pO'jrr.:nl '1, I~n 16 Y.l% cd the t.lI,/ p'!lce.lfe r.!ITdlnl[g !<J~Rl:rrl&5IiI- I :>: eifEtt~~ :1) tile 
D='[E!~JlEr 1'.Hun TIl Ii!)' (~~) G3~1& a¥r il'lE ~lJt <1l1lle pafmem oolmCilUlI'1 oJ :ne c,enta1 hi;'€E'II t~, ajd:er.s 



oA Ir :ne ' lent r.~ I~. :0 e'f!ct I ~e f'3yn'en: as p-(I.lde~ urdH - tel: 6.~ h e'ls~e' lI Sf J pal' :: 'lI!e Je<;loper 
tern the excll)' j~:~ 0' he '.J (<I\S tln12 I1I1"It o.O;% ~.;maqe :er dOif ,m :ne IJlP"' ~ ~a~cE o)f tie rTl~: u r·ed ;um. 

E,! I t lne ClIe-'11 ta io : ~ P~f In ac( 0l11\3r(~ 1~ Ar.'C:e E .3. and 5.4 tlere abC'{E v,~lI1ln n~etJ I" :) ~al' •. the 
::eV-E IC~ r slial hOJle lUl lY.l\','2r to \'~Ioa:e al d brtngJr erA1 to lne ICfI1 ra~tand .M~I de .E1 2D~,[\'Ni)nty 

p6trCBn~ ODrm ~OJfMent; Eo.'fW:~ b~\' Ire (llem as ,jarr.3ge and relum,he Iema:n ln~ b- nee. I ~ ~S! ar Irfi'JII;Jali:Oil 
oz llLo: CNllfatl lJlE' C IEfll:Oall IDi pa)' JE oarro g;-e IXC'flGea 1J1OET DilCl26 td, m mllscnri.rarl. 

t ,5 1 "11"~ Cl ent '.'i'l:'JnLG:J cMng! 71C" ';'1~1'I I n9 R".J1C.-11;1 lc(;lnn!Z:l ~j i:!~cr' ihe oon:i:d. ..ilgrc::::n)::I'1', CJh :: wi ">l'fe: 

\) Jl"~ Ute E:oJ:'aCc~t 

fIlIHDJN3 OVER AUD TRANSfER OF OW,'lfRSHIP TITLE 

7. t. TM DS'fil lcpar SIlEII B.~ndov&1111e IlOU~s yrlt!lln elgllban 11<1 mcni~B Crom 1M C'OflllOOf}C!:rMnt I)f 
CDIltlliUctkllLlr 1I1~ Devel)per ~rdB II dl1f lC<l iD I>DIl(]f lh9 poriOd 01 Balldl~ overby rB~rS ou'Blda ICE 
eNural, n mal I DaB 1M n'!lnl [0 nlB:n'J Ina p€'Jloa T<wtme" monlns 

7 :2 Thv c.,w v:oP¥".i .. hilJl ;n.ur,. t;n;l1 1it;! HJLci_ , ~n,,'J'i.lctl;d h 4o~r,j\;JjcG> 1.:o; lIh u· .... • It ... o r 1b:or pl:;Ir~, 'P-": ' c;f.bn:; 

an~ dBS.!g~s 0'1 the dar of Mnd ngaveL I ~ Sf ai a,,) e;1sur" 3\'ElIltlllty c( u~IIUEH,",. €id11ct~' , \\a.ter, l€'.ephOne.1 e. 
llt€ dan!ll Il \iE{ of 'hi: H:Jf..62 ::hall ,tl l? '£!~~JtE'>j In 'Nrit :lg. 

7.J lMthln ij1ree nonlhs irter tne hand CIE!" t~E' )e\'e l a~r . hall gt.B fl.I ~et ol ooturrlm'i& 10 l1e c en: to e.fIallle the 
la:e' 10 lr,3n,.'er It.., O',tnm nlp:: e r:J WE tou~e .. no the I!'JOE ag·eel1".elt In nlsill=rl .. s ''.'In n""E .The ~".2IGP2r Is 
a1s<:l Jly tam;! ~) l'lC ta:e 11e oWlet~l1p aM le262 agr8?l1"ent !ansfer and to ~IWE any 3,51S:,rc02 the C;!Em 
rWSIlnaDIY lEquire!. 

7.5 The Cieri.: o~':1 ~e1f12Ci1e 8~ cu:.:andlng .c.se baance. ImI1"E{lIii!~' iit.,rnand 'l"eI of "2 1lDw.! to)' the t"-l da 
to eh~ c EIi1~ ~ne _iiIe ogre,mEm entere>j I~t.','ee.l the bu Ide; anj 1rte pEIiJ'n2ni ;;;2~on' Government ~[Jlr~n~{ SIgnet 
c ~"J\'2m1:~ 23,211~ shar oon: e'lo(1I1 he Clj;!rt l'Iste«a of tIl~ Je''2ltper. i ii;! De'IEtllEf enall toil clilale 
~uc~arran!Ji!n't:nt. ine rale or t'le l'lnd ie",", I. 61 3t 9.J;t.I It~ee I'tJrv:lre:l jna jjnejEeJ13gI1~Otlr! .. per sq. mea', ' r 
991nnel), rle.f )e.ar.;. 

reVEJ.OPER"S GLitiRWfffAU!) R:CllFl'CA nOli 

8. t 111~ J€'.""n~r ~ha' ~tJnd ~6pon~el e 'Dr l'~ monltis fc,- .ny e!n<d.ural O:fEcts lItle .. , >!3usetl ty' rralur~ 
C'<fJEES or m:etilrd ln~ t~, tte e lM. 



9.. TM piny ae~U~. :O IruU1r.' Mb,:rallm pmc~olr.'~i ina! eecl nlSiler,lts illJllralOi ana ssve a \'Iltte~ ~1I\1,1 

th, olt~r P'-'"t)" :o ei:d hl&l'I "·,ll; aib:raloc. 

9.4 ,'lilt n:O [:nlr)';. ,j i'i~ of rECEIpt 0' Ire f))UCE llelUmeo 3t'l\'E IJrd:r 9} ttl: 01rerpa.1y .1311 rotry ItI: ILlnl: r! 

hl&\lENlo aib :ralor. II Ole e,'m lml :~E alt"r pall)'f,lI, to 'j:\lCin: tliil12r,lIs .,1:, .::r 1Ailln :;n :ll'trtY.1 t'!3j'S ~Clllt1: 

doLo ., 1000'. "9 :no '.'1~on raUoc·, n" ,.«0 tr~l br ft ' orr". ~ nd !I>;dod oyllllo 0»> ~;j)"',1" 'tpo lOol~' :nop""\)' 

\'irQ InU,Ie<! :lE arOlbaUoo IXC'JeEang. 

9 .~ The :1Il-it' h'i,:cr. &Il,1 eJ:cl the unplre to ;r<Elde c'ler :n~ ari:HraJoo p.w:eo 9- In :nemn1 ti12 em 
aibtl •. IX6 ra; :o e:e::11!le urn"€, Ill: CC'Jrt ;11 . 11 'I';.),~L 

9.6 i~e mUE cf l ibllraU((1 6hal be In i\t.j lS .i\lld~a . 

None!: 

APy nctl(~ 10 Ie 91m unde; hiS .A,,"'lffirt·SII'JI ~ Ir ',\TII 'l g I'1I1:r, tile 11 c(j(~ I! , ',r,'2( ;: 6r.otbe ;enl by r:g:t:re~ 

l1"a1 Qr~enYEred 10 1te par.)'! ajoiE' .. re12rr:(i In It: IM"('xLdJJr, ;"'!lra~ 0' Ita. agr:eme;11 or~ 

~ll:1Jcm. rcprmm.JSIE, LIl266 elt~Er ~l7y, nolF?:i In Wrllr~ O' 1 di:fe;e'11 adlii:I'N:C ~ IJ~2d. 

E'ffEClJ'iE Oil Tf 

This CIlnlrar: i~al oor", In co e:rect lPO~ It? dale 11l~ ~t.es lIeJ'.Io an'i~ ItI:lr ~gna:u Il!6 . 

ImENDING TIl BE LEGALLY BOUND, r.h ls CCn:ra::l nul!'. ii1IlIe)Eoi.Ed i1 

,'\!.t. I:t ."1.'1i.~H: ______ 'J,:,)"u-r _____ _ 

~-----
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